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@. How do blood tests 


A. These tests help to reveal the condition of your blood 
so that your physician can detect “hidden’’ diseases 
that are often difficult to diagnose in their early 
stages. Many doctors use blood tests as a regular part 


Q. What does a blood count § 


A. Checking the number, size, shape, and condition of 
your blood cells is called a blood count. The number of 
red cells and the amount of hemoglobin in them is one 
of the indices which help reveal your general physical 


Q@. What will chemical analysis 


A. Your blood is composed chiefly of water, salt, sugar, 
fat, and proteins. Chemical analysis of the blood is 
used to determine whether or not these and other 
components are present in normal amounts. This is 





WHAT SHOULD YOU KNOW ABOUT THE BLOOD? 


The blood serves as a transportation system within 
the body, bringing oxygen, food, and other materials 
to the body cells and carrying away waste products. 
The white blood cells and substances called antibodies 
help to keep the body healthy by fighting infection. 
When certain antibodies are found in blood serum, 
they help in diagnosing a number of diseases. 


During World War II, modern science proved dra- 
matically that thousands of lives can be saved by im- 
proved methods in blood transfusion. Research has 
also discovered ways to extract many valuable medical 
agents from the blood. Among the most important are: 
Gamma globulin which provides immunization against 
measles; fibrinogen and thrombin which are used to 
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control bleeding and to make surgical ‘“‘sponges” which 
may safely be left in a wound while it heals; and albu- 
min which has proved effective in treating certain 


* diseases of the kidneys and liver. 


Study of the blood as a means of aiding health is 
relatively new, but today, by co-operating with your 
physician, you can benefit from many advances that 
already have been made. There is real hope that future 
developments in this field will provide other important 
new weapons for man’s war against disease. 


The American Red Cross has prepared a helpful 
booklet on the blood and its relationship to good 
health, entitled ‘“‘The Story of Blood.’’ Through the 
courtesy of the Red Cross, the Metropolitan is able 
to send you a free copy on request. 


TO VETERANS —IF YOU HAVE NATIONAL SERVICE LIFE INSURANCE — KEEP IT! 








help guard your health? 


of periodic physical examinations. So if your doctor 
suggests a blood test, don’t worry. He is using, for 
your benefit, one of the valuable procedures of medi- 


tell your doctor? 


condition. A count of white cells may be of value in 
diagnosing certain diseases. It is sometimes combined 
with the sedimentation test, which establishes the 
time taken by blood cells to settle. 





important in aiding the diagnosis of certain diseases. 
For example, excessive sugar, salts or waste products 
in the blood indicate conditions requiring medical 
treatment. 


Metropolitan  {j 
Life Insurance 


Company 
(A MUTUAL COMPANY) 





1 Mapison Ave., New York 10, N.Y. 





Tuts advertisement is one of a continuing 
series sponsored by Metropolitan in the inter- 
est of our national health and welfare. It is 
appearing in two colors in magazines with a 
total circulation in excess of 34,000,000 includ- 
ing Collier’s, Time, Saturday Evening Post, 
Ladies’ Home Journal, Good Housekeeping, 
Cosmopolitan, McCall’s, American Magazine, 
Woman’s Home Companion, National Geo- 
graphic, Parents’, and Redbook. 
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Mission To Japan Asks Cradle-to-Grave Plan 


Dr. Shearon and Congressman Harkness Attack Proposal 


The Army's Social Security Mission to 
Japan has submitted a 164-page report 
to Secretary Royall, recommending 


cradle-to-grave security for the Jap- 
anese people under the direction of 
United States occupation forces and 


with the financial help of the Japanese 
Government, for the operation of which 
United States occupation forces are now 
responsible. ‘ 

No copies of the report, 
available. Senator Robert A. Taft (R., 
Ohio), advised by The Eastern Under- 
writer's Washington correspondent that 
the report was in existence, attempted 
to secure a copy but, despite his position 
as Senate majority leader, was unable 
to get one. 

Dr. Marjorie Shearon, outstanding op- 
socialized medicine and the 


itself, are 


ponent of 


social security “welfare state,” sharply 
attacked the mission as “loaded” with 
proponents of socialized medicine. “We 


have spent the taxpayers’ money to send 
these people to Japan, and we still do 
not have what we need, an unbiased pic- 


ture of the situation over there,” Dr. 
Shearon said. 

The mission recommends a social se- 
curity and a socialized medicine pro- 


gram for Japan far in excess of anything 
yet considered for the United States. 

“ Recommended for groups, maritime, 
Government, industrial and commercial, 
now covered by compulsory systems for 
old age, survivors and wage loss due to 
disability and unemployment, are the 
following : 

Would Provide Benefits 

One system to provide for old age 
benefits at 60 (women, possibly at 55) 
for those who have had at least ten 
years of service in covered employment. 
Invalidity benefits. Survivors’ benefits. 
Benefits for temporary wage loss due to 
disability or unemployment. Medical 
care for insured individuals and their 
dependents to the full extent required. 
Seven and a half million people, ac- 
cording to the mission estimate, would 
be protected against all hazards of life 
by this system. 

Recommended for 
subject to an obligatory 
system : 

That prefectures, cities, towns and vil- 
lages should adopt such a system by 
election as applicable to all in the com- 
munity not now covered. Cover a suffi- 
cient number of people to permit the 
operation of the insurance principle. 
Provide for paying the full costs of 
medical care, insofar as these costs 
would otherwise have to be met by in- 
sured people as individuals. Provide for 
its financing by an income reasonably 
calculated to pay for the services re- 
quired. Permit the prefectural govern- 
ment to integrate public health activi- 
ties with those of the community pre- 
payment plan. 

“For such community health insurance 
plans a system of grants-in-aid should 
be developed, designed to contribute 
from national funds a portion of the 
cost of medical care, related to the 
amount which the community itself is 
meeting, but varying inversely with 
community resources as measured by per 
capita income. Funds provided for the 
establishment and operation of public 
medical facilities would be regarded as a 
part of the total grant-in-aid made avail- 
able to the community.” 


Japanese not now 
social security 


Recommends Nationwide Hospital 
System 
General recommendations of the re- 
port included development of a nation- 





for Social Security “Welfare State” 


wide system of hospitals with recogni- 
tion of “the public service character of 
hospitals.” Capital cost of the hospital 
program should be borne from _ public 
funds and a substantial portion of hos- 
pital operating expenses should be met 
from public funds. 

Public health functions of Govern- 
ment should be developed and for those 
not protected or not sufficiently pro- 
tected by social insurance, the non- 
Ci ategorical type of public assistance pro- 


gram “is endorsed.” Administrative 
structure should be revised. 
The report stated that protection 


against hazards is important to the indi- 
vidual because “he cannot predict when 
he will suffer such a loss or cannot alone 
make adequate provision for meeting it 

especially as a nation becomes in- 
dustriz ilized .. . social security legislation 
becomes necessary to prevent unrest 
; social security legislation also has 
the effect of creating conditions favor- 
able to the exercise of initiative and en- 
terprise.” 

The mission pointed to Article 25 of 
the new Japanese Constitution as a vir- 
tual directive for such a program. Arti- 
cle 25 reads: “All people shall have the 
right to maintain the minimum stand- 
ards of wholesome and cultured living. 
In all spheres of life, the state shall use 
its endeavors for the promotion and ex- 


tension of social welfare and security 
and of public health.” 
The mission contends that in 1944 


more than two-thirds of the population 
were protected by some form of social 
insurance. In the medical profession 
80% of private practitioners were “in- 
surance doctors.” Of the hospital beds 
10% were in hospitals owned and op- 


erated by insurance institutions. “The 
most important advance in social se- 
curity is embodied in the Daily Life 
Security Act, enacted in October, 1946, 
which, while still suffering from inade- 
quate appropriations, provides a com- 
prehensive non-categorical assistance 
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program that can be considered one of 


DR. MARJORIE 


the most advanced in the world,” the 
mission holds. 
Results in Confusion 

The mission admitted, however, that 
“the development of medical services 
rendered by insurance institutions had 
resulted in a confusion of public and 
private responsibilities and an uneco- 
nomic use of medical care facilities. 
Throughout, undemocratic systems were 
operating under the authority of the 
Government but not responsive to the 
public will.” 

Also admitted was the fact that these 
national health systems had been a 
drain on national economy. Recom- 
mended was a strengthening and “ra- 
tionalization” of existing social security 


Agency Management Statistics 
On Typical School Graduate 


Winding up its twentieth year of con- 
ducting schools in agency management, 
the Agency Management Association 
Hartford, has compiled a few statistics 
on the typical school graduate. The fig- 
ures were taken from the eighty-fifth 
school, which was held at the Edgewater 
Beach Hotel, Chicago, July 26-August 6. 
Sixty-seven managers, general agents 
and home office executives representing 
twenty-seven member companies will 
receive diplomas for successfully com- 
pleting the two-week course. Total num- 
ber of graduates since 1929 is 3,974. 


Average Graduate 


The findings of the association reveal 
that the average graduate entered the 
life insurance business at the age of 26 
and has been in it for eleven years. He 
has had three years of management 
responsibilities. He owns $36,000 worth 
of personal life insurance, If he is a 
manager or general agent, he has ap- 
proximately eleven men in his agency, 
each of whom (including himself) pro- 
duced $176,000 of paid-for business last 
year, This figure includes the produc- 
tion of part-time agents. The corre- 
sponding average production of full- 


time men would of course be higher. 
The association calls attention to the 
variations from the “average” which 
occurred among the graduates: five men 
had entered the business before they 
were 20 years of age, while four men 
had started after they reached 45. While 
the typical agency has eleven men, not 
courting the manager, one agency had 
oniy one man under contract and one 
had seventy-five men. Fifteen graduates 
had been in the business less than five 
years and there were two men with over 
thirty-five years’ of experience. 
Officers elected for the school were: 
President, Laurence W. McDougall, 
CLU, director of management training, 
Mutual Benefit, Newark; vice president, 
Leland F. Lyons, CLU, manager, New 
York Life, Philadelphia; secretary, Wal- 
ter W. Smith, supervisor, Aetna Life, 
New York; treasurer and sergeant-at- 
arms, William T. Smith, manager, Wis- 
consin National, Indianapolis. 
Instructors from the association were 
Lewis W. S. Chapman, director of com- 
pany relations; H. Fred Monely, assis- 
tant director in charge of schools, and 
Thomas Irvine, Brice F. McEuen and 
Frederic M. Peirce, consultants. 





systems “so that they will cease to be 
a drain on the economy.” 

Also admitted: increasing num- 
bers of national health insurance asso- 
ciations, perhaps totaling 4,000 out of a 
total of 10,000, have suspended payments 

and reserves of all systems have 
become so seriously impaired as to be 
no longer meaningful in the light of 
their original function. 

Dr. Shearon denied that social security 
and socialized medicine were of such 
widespread importance in the Japanese 
economic picture before the nation was 
conquered as the mission makes out. 
She contends that in the pre-war Jap- 
anese picture, “schemes for socialized 
medicine were comparatively small 
change. Somehow under American con- 
trol the Japanese programs mysteriously 
increased. Before the war, there were 
no such sweeping programs.” 

Dr. Shearon is an expert of long 
standing on Government excursions 
into the social security and_ socialized 
medicine fields. She is a veteran of 
five years with the Social Security Board 
and four years with the United States 
Public Health Service. She then became 
research analyst to the United States 
Senate minority conference (in 1945-46) 
and to the Senate majority conference 
in 1947. 

In 1947, Dr. Shearon was appointed 
health consultant to the Senate com- 
mittee on labor and public welfare. 
From July through December, 1947, she 
was part-time consultant to Senator 
Taft. 

Because of her deep convictions on the 
subjects, she severed all connections with 
the legislative and executive branches of 
Government so that she could have en- 
tire freedom to speak her mind on what 
she considers the pressing dangers of a 
police state through socialization of 
medicine. She is still called upon to 
testify before Senate and House com- 
mittees considering measures of this 
type 

During the regular session which 
ended just prior to the political conven- 
tions, she was the last witness heard 
by the Senate committee on labor and 
public welfare on the Taft and Murray 
health bills, and her intense opposition 
to the latter was largely responsible for 
its death in committee. 

Entirely independent of political con- 
nections and drawing support from 
neither public nor private interests, Miss 
Shearon has opposed “the welfare state” 
entirely on principle. Her only income 
is secured through operation of a con- 
fidential news service on latest develop- 
ments in the fields of socialized medi- 
cine and social security. 

She has been joined in her attacks 
on the Social Security Mission to Japan 
by Representative Forest A. Harness 
(R., Ind.), who contends that “the mis- 
sion is composed entirely of men long 
identified in the public record as advo- 
cates and proponents of socialized medi- 
cine, not only in the United States, but 
throughout the world.” 

Said Representative Harness: “The 
real purpose of this mission is to lay the 
ground work for a system of socialized 
medicine in Japan. The scheme for such 
a mission a gross misuse of public 
funds originated in the devision of 
research and statistics in the Social Se- 
curity Board in Washington, and no- 
where else. The real purpose of the 
mission is not to assist Japan in work- 
ing out her basic problems in health 
and welfare, but to force upon that 


(Continued on Page 6) 
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Gets Prudential Post 
At Western Home Office 





ARDELL T. EVERETT 


Appointment of Ardell T. Everett, as 
superintendent of Ordinary agencies in 
The Prudential’s western home office, in 
Los Angeles, has been announced. Mr. 
Everett’s appointment becomes effec- 
tive September 1. 

Mr. Everett has been 
The Prudential since 1946 when he was 


associated with 


j 7 ] ae 1 
appointed manager of a newly create: 


Houston agency serving southeast 
Texas. Prior to joining Prudential he 
had a broad background in the life in- 
surance field where he served both in 
home office administrative posts and in 


field selling and agency management. 





He has served as president of the 
Houston Life Insurance General Agents 
and Managers Association and as di- 
rector of the Houston Association of 


Life Underwriters. 
During the war he 
tions officer with the 
son Field on Guadalcanal and_ subse- 
quently as staff operations officer in 
charge of air transportation for the 


served as opera- 
Navy at Hender- 





J. Atkins Parker, 45, former Provi- 
dent Mutual Life general agent in St. 
Louis, died at his home in Grand 


Rapids, Mich., August 17. He became 
associated with the Provident following 
his graduation from the University of 
Wisconsin in 1925, and was with the 
St. Louis agency for nine years as a 
special agent prior to his appointment 
as manager in 1935. He became general 
agent in 1937, and served in that ca- 
pacity until ill health brought on his 
retirement in 194] 

Mr. Parker was elected a director 
of the St. Louis Life Underwriters As- 
sociation in 1939. He is survived by his 
widow, Margaret; his daughter, Lind- 
sey, and his son, Edwin. 


Life Co. of Georgia Adds 
Three Ordinary Contracts 











Life Insurance Co. of Georgia has 
added three Ordinary contracts to its 
agency portfolio: a thirty-year endow- 
ment at adult age, a ten-pay life at 


juvenile ages, and a life paid-up at 65 
issued at both juvenile and adult ages. 

Premium waiver, double indemnity, 
and travel accident insurance are avail- 
able with the adult policies; premium 
insurance is available with policies at 
juvenile . The life paid-up at 65 
and ten-pay life provide death benefit 
of the full face amount from age one; 
from age zero to age one the benefit 


is $250 per $1,000, 






ages 


Amer. Life Convention 
Draws Noted Speakers 


AT CHICAGO, OCTOBER 4 TO 7 





W. C. Mullendore, President Southern 
California Edison, on Program; Some 


of Others To Be Heard 


William C. Mullendore, for 
years closely associated with the relief 
Herbert 





many 


activities of former President 
1945, 
the Southern California Edison Co., will 


Hoover, and _ since president of 

be among the speakers at the annual 

meeting of American Life Convention, 

at Edgewater Beach Hotel, Chicago, Oc- 
- 


tober 4 to 7. 
noted speaker and writer on economic 


Mr. Mullendore, who is a 


and governmental subjects, will talk on 
“Apathetic Trusteeship.” 
W. E. 


Life, and chairman of the program com- 


3ixby, president, Kansas City 
mittee of the Convention, has an- 
nounced, also, that the list of speakers 
will include S. Kendrick Guernsey, vice 
president, Gulf Life, Jacksonville, Fla.; 
and Harold Vagtborg, president and di- 
rector, Southwest Research Institute, San 
Mr. Guernsey’s subject will be 
“Service Is My Business.” Mr. Vagt- 
borg will have as his title, “More and 
More from Less and Less.” 


Antonio. 


The program for the meeting of the 
Agency Section, which will be held dur- 
ing the afternoon of October 5, has been 
completed by Charles H. Heyl, chair- 
man of the Section, who is agency vice 
president of Bankers Life of Nebraska. 
The program is a full one, with five ad- 
dresses scheduled for the afternoon. 

J. Harry Wood, executive vice presi- 
dent, Paul Revere Life, will open the 
series of addresses, discussing the sub- 
ject, “What Training Really Means and 
How to Get the Most Out of It.” J. A. 
McAllister, assistant general manager 
and director of agencies, Sun Life of 
Canada, will speak on “Agents Survival 

Today’s Challenge to Management.” 
Robert E. Murphy, vice president and 
manager of agencies, California-Western 
States Life, will discuss “What Does 
Your Agency Plant Cost?” Victor A. 
Lutnicki, associate general counsel, 
John Hancock Mutual Life, will review 
the current status of agents under the 
Federal Old Age and Survivors Insur- 
ance program. 

Closing the afternoon’s program, John 
\. Stevenson, president, Penn Mutual 
Life, will speak on the subject, “Chang- 
ing Patterns in Agency Leadership.” 

UNION MUTUAL CENTENNIAL 

The centennial of Union Mutual Life, 
Portland, Me., gained the recognition of 
the New England Council which fea- 
tured the company in an 1848 display 
in a window of Boston’s North Station, 
New England railroad terminal. 








IMPROVED INCOME 
DISABILITY 


Pays $10 monthly per $1,000 to age 65 if dis- 
ability occurs before 55, and IN ADDITION 
MATURES the policy as an ENDOWMENT at 
65. Six mos. waiting period. Issue ages 18-50. 


NON-CAN. A. & H. NOW AVAILABLE. 


Samuel D. Rosan Agency, Inc. 
General Agent 
CONTINENTAL ASSURANCE COMPANY 


76 William Street., N. Y. C. 
WHitehall 3-7680 
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Herman L. Pritchard Joins Company’s 
Newark Agency in Charge of 
Group Sales 
Appointment of Herman L. Pritchard, 
well known throughout New Jersey 
banking circles, as assistant manager in 
charge of Group sales for the Newark 
agency of The Prudential has been an- 
nounced. He will take up his new duties 

September 1. 

Mr. Pritchard is a graduate of Vir- 
ginia Polytechnic Institute. He has 
taken special studies at New York Uni- 
versity and at Rutgers University. Dur- 
ing recent years he has served as in- 
structor for the northern New Jersey 
classes of the American Institute of 
Banking. 

Mr. Pritchard was formerly connected 
with the Guaranty Co. of New York and 
the First National 
Md. He later sérved with the comp- 


3ank of Baltimore, 


troller of the currency as assistant na- 
tional bank examiner. He goes to Pru- 
dential from the Second National Bank 
in Paterson, N. J., where since 1944 he 
has served as manager of the new busi- 
ness development department and di- 
rector of advertising and public rela- 
tions. 


MUTUAL LIFE LEADERS 

Jacob W. Shoul of the Boston agency, 
Mutual Life of New York, led all the 
company field representatives in the 
country in volume of insurance sold 
during July. The agency is managed by 
Leland T. Waggoner. J. Dudley Miller 
of the Chicago (Persons) agency, man- 
aged by Henry W. Persons, was sec- 
ond in volume, and Philip C. Tennant, 
Jr., of the Washington, D. C., agency, 
managed by Charles P. Rice, was third. 

In the number of paid applications, 
Byron J. Pixley of the Phoenix agency, 
managed by Lloyd A. Fallers, headed 
all company underwriters for the month. 
T. Justin Myers of the Scranton agency, 
managed by John H. Blackman, Jr., was 
second, and Henry Burich of the Min- 
neapolis agency, managed by Alden E. 
Halseth, was third. 











LOUIS. LIPSKY, 
President 











i P. rompl, Friendly : 


EASTERN LIFE INSURANCE COMPANY 
OF NEW YORK 


386 FOURTH AVE. 
NEW YORK CITY 16 


ISSUES ALL FORMS OF INSURANCE 


One ard Five Year Renewable Term, Ten Year Term and Term Expectancy; 

Family Income Riders; Juvenile Insurance; Insurance with Annuity; Life 

Premiums Reduced One-half After Twenty Years; Limited Payment and 
Endowment Contracts; also sub-standard policies. 


For further information write Harry Yarin, V. P. and Sup't. of Agencies 


“A Company with a Friendly Atmosphere" 


JACOB ISH-KISHOR, 
V. P. and Secretary 











GENERAL 
AGENCY 
OPEN 


Established general agency in Syracuse 
of old established life insurance com- 
pany open. Real opportunity for col- 
lege graduate between ages 30 to 45 
who has been a successful field under- 
writer and supervisor. Inquiries strictly 
confidential—should include complete 
qualification data. 


Box 1815 
THE EASTERN UNDERWRITER 
41 Maiden Lane New York 7, N. Y, 











Named by State Mutual 





ALLIN B. TURNER 


State Mutual Life of Worcester, an- 
nounces the appointment of Allin B. 
Turner as Group department home of- 
fice representative for Ohio. 
3orn in Brooklyn, Mr. Turner attended 
preparatory schools in Connecticut and 


northern 


also Cornell University. 

Mr. Turner’s early business experi- 
ence includes sales work in individual 
insurance and in the textile field. For 
the past nine years he has been with 
the Group department of Equitable So- 
ciety, the past six of which have been in 
Group sales and service in Ohio, Mr. 
Turner will move to his new office at 
Room 705 Society for Savings Building, 
Cleveland around August 30. 


Claim Man Planned Own 


Murder for Insurance 


An Emporia business man, who al- 
legedly had himself murdered so his 
widow could collect $125,000 insurance 
on his life, is now said by police investi- 
gating the affair to be so heavily in 
debt that the insurance, if paid, would 
not cover the claims against it. Herbert 
J. Kindred, 60-year-old president of City 
Finance Co., is said to have offered a 
truck driver $1,000 to shoot him but 
the latter says he refused. Tuesday of 
last week Kindred was found dead on 
a lonely road near Florence, Kan., his 
body pierced by three bullet holes. The 
truck driver was arrested after driving 
the dead man’s car to Joplin, which he 
claims he did at request of Kindred. 
Life insurance companies involved are 
investigating the case. 
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NALU Bans Elaborate 
Campaigns for Office 


NOMINATING COMMITTEE LETTER 





Also, Does Not Want Candidates to 
Distribute Personal Literature at 
Its Annual Convention 





The National Association of Life Un- 
derwriters nomination committee, Rob- 
ert R. Reno, Jr., (Equitable Society) 
chairman, has announced that it has 
sent to all known candidates for offices 
in NALU the following letter: 

“It is hoped that you will discourage 
expensive and elaborate campaigns. At is 
hoped that candidates will not distribute 
literature at convention sessions or In 
hotel lobbies in the convention city. We 
believe that compliance with this sug- 
gestion will add to the dignity of the 
campaign carried on in your behalf and 
that it is in accord with the idea that 
the office seeks the man. 

Official candidates for national trus- 
tee of the NALU follow: 

Verne C. Gilbert, agent, Equitable of Iowa, 
Oregon. : 
Ray Wright, agent, Provident Mutual, Kan- 
sas. 


Simon D. Weissman, agent, Massachusetts 
Mutual. ; ; 
F. Le Roy Garrabrandt, agent, New York 


Life, New Jersey. 
& A, 


John Humphries, agent, Provident L. 
Tennessee. 
Herbert R. Hill, manager, Life Insurance 


Co. of Virginia, Virginia. 

De Saussure D. Edmunds, manager, Equitable 
Society, Alabama. 

Newell C. Day, general agent, 
Towa. 

C. V. Shepherd, general agent, National Life 
of Vermont, Iowa. 

Trustees whose terms do not expire 
until 1949: 

Charles E. Cleeton, Occidental Life; 
Charles J. Currie, Mutual Life; H. 
Cochran Fisher, Aetna Life; David B. 
Fluegelman, Northwestern Mutual ; 
Richard E. Imig, New York Life; Jul 
B. Baumann, Pacific Mutual Life; Clif- 
ford H. Orr, National Life of. Vermont; 
Judd C. Benson, Union Central; John 
D. Moynahan, Metropolitan Life; Harry 
Gardiner, John Hancock. Mr. Gardiner 
is a candidate for treasurer. 


Equitable of 


J. C. Hanson, Insurance 
District Banker Dies 





J. C. HANSON 


Joseph C. Hanson, a second vice presi- 
dent of Chase National Bank and man- 
ager of the branch at 75 Maiden Lane, 
New York died last week at Grasslands 
Hospital, Valhalla, N. Y. Mr. Hanson, 
who was 51, lived in Hollis, Queens. He 
was a former president of the Drug & 
Chemical Club, New York. 

Mr. Hanson ‘had been associated with 
the Chase Bank for twenty-five years. 
Surviving are a daughter, Miss Marie 
Ethel Hanson; his mother, Sophie A. 
Hanson, and a sister, Mrs. Florence Mc- 
Donough. His wife, Sophie Roschen 
Hanson, died five years ago. 


WITH PRUDENTIAL 25 YEARS 

Benno L. Greder, manager of the 
Evansville, Ind. district office No. 1 of 
The Prudential, recently observed 
twenty-fifth anniversary with that com- 
pany. Mr. Greder went to Evansville as 
manager in 1943, after serving as an 
agent in Rock Island, Ill, and assistant 
manager in Davenport, Ia., and Moline, 


C. R. Drown Wyoming Mgr. 
For Mutual Life of N. Y. 


Claude R. Drown has been appointed 
manager of a new agency which Mutual 
Life of New York has established in 
Wyoming with Sheridan as headquar- 
ters, it was announced by Alexander E. 
Patterson, president. The office, located 
at 107 South Main Street, is the com- 
pany’s first managing agency in the 
state. 

Mr. Drown, who was an assistant 
manager for Mutual Life in Sheridan for 
nearly two and one-half years, returns to 
Wyoming after nine months in the com- 
pany’s home office in New York City 
where he was an assistant to Ward 
Phelps, director of training. 

Establishment of a managing agency 
in Wyoming will enable the company 
“to give the public and policyholders in 
Wyoming a more adequate service in 
keeping with the increased population 
and its insurance needs in this fast 
growing area.” 

Mr. Drown, 43 years old, was as- 
sistant manager in Sheridan for the 
company’s Billings agency from June, 
1945, until November, 1947, when he 
was advanced to be training assistant at 
the company’s home office. 
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Controllers Institute 


Groups Elect Officers 


Ralph C. Wamser, controller of Cos- 
grove & Co. Inc. has been elected 
president of the San Francisco Control 
of the Controllers Institute of America. 
Wagner J. D’Alessio, treasurer of the 
California Casualty Indemnity Ex- 
change, that city, was named a director 
of the local controllers’ organization. 

At the recent annual meeting of the 
Institute’s Philadelphia Control, Charles 
H. Yardley, vice president and controller 
of Penn Mutual Life, was named vice 
president, and Holden V. Arnaiz, con- 
troller of Hutchinson, Rivinus & Co., 
was elected treasurer. 

Robert C. Johnson, assistant comp- 
troller of Union Central Life, Cincin- 
nati, is the new treasurer of the local 
Control in that city. B. J. Mertz, comp- 
troller of Buckeye Union Casualty, has 
been similarly honored by the members 
of the Columbus Control of the Insti- 
tute. 

Several insurance company executives 
have been elected to the board of their 
respective local Controls, including: 
Gordon R. Bingham, actuary Northern 
Life, Seattle; Rollin E. Ecke, treasurer 
Farmers Insurance Exchange, Los An- 


DIHL H. LUCUS ADVANCED 





Made Superintendent of Agencies for 
Minnesota Mutual; Succeeds 
Herbert Elston 


Dihl H. Lucus, assistant superintend- 
ent of agencies since May, 1946, for 
Minnesota Mutual, has succeeded Her- 
bert Elston as superintendent of agen- 
cies. Mr. Elston was recently appointed 
general agent for Minnesota Mutual at 
Houston. 

Mr. Lucus attended South Dakota 
State University and the Illinois State 
Normal College. He was an agent and 
assistant manager for ten years for the 
Metropolitan Life. In 1945 he became 
general agent for Minnesota Mutual at 
Carbondale, Ill, and the following year 
was promoted to assistant superintend- 
ent of agencies at the home office. 





geles; J. McCall Hughes, controller Mu- 
tual Life of New York, and Louis R. 
Menagh, controller Prudential, Newark, 
N. J. 

The Controllers Institute of America 
is a national organization with thirty- 
eight local chapters, called Controls, 
throughout the country. Founded in 
1931, it now has 3,172 individual mem- 
bers. 
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611 QUALIFIERS! 


The Prudential is pleased to announce that 611 Prudential men and 
women — the largest number of qualifiers in the Company's history — 
have qualified for the 1948 National Quality Award. 


In 1895, John F. Dryden, our founder, said, "The Business that Stays 
is the Business that Pays." That sound thought on quality underwriting 
has long been a basic part of the Prudential philosophy. 


To those Prudential men and women, and to all the other Quality 
Award Winners, we offer our sincerest congratulations. May their 
accomplishments be an inspiration to everyone in the underwriting 
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Jacob Ish-Kishor Dead; 
Eastern Life Founder 


LONG A PROMINENT ZIONIST 


and Comptroller of 
in Many 


Vice President 
Insurance Company, 71, 
Jewish Activities 





One of the founders of Eastern Life 
Insurance Co. and its vice president and 
comptroller, Jacob Ish-Kishor died at his 
home in Brooklyn August 22 at age 71. 





JACOB ISH-KISHOR 


Native of Russia, he escaped pogroms 
there in the 1890’s going to England 
where he lived for some years before 
coming to the United States in 1904. 
Though self-educated, he got work 
teaching Hebrew here and founded the 
Jewish fraternal order, Bnai Zion, for 
the masses of eastern European Jews 
who came to this country in the early 
part of the century. 

In 1927 Mr, Ish-Kishor became one of 
the founders of the Eastern Life. He 
was also elected secretary and a mem- 
ber of the board of directors of the Life 
Insurance Guarantee Corp. of New York 
and the Judea Industrial Corp. of the 
same address. 

Mr. Ish-Kishor was vice president of 
the Flatbush Jewish Center, Brooklyn, 
and chairman of its education commit- 
tee. He was secretary of the Pension 
Fund for Hebrew Teachers. In past 
years he had been a member of the ex- 
ecutive committee of “e Zionist Organi- 
zation of America and had been a dele- 
gate to the American Jewish Conference 

Surviving are his wife, Mrs. Millie 
Rabinowitz Ish-Kishor; three daughters, 
Mrs. Penina 3emak, Mrs. Miriam 
Greenberg and Miss Hadassah _Ish- 
Kishor; a sister, Mrs. Anna Slutsky, and 
four grandchildren. 





METROPOLITAN 
Albert E. Thompson, formerly mana- 
ger of Metropolitan Life’s Lake Erie 
district in B uffalo, N. Y., was transferred 


TRANSFER 


to the company’s Poughkeepsie, N. Y., 
district office, succeeding J. Erwin 
Kitts, who assumed charge of the Lake 


Erie office. 


JOINS ARTHUR L. SULLIVAN 





Edmund A. Smith Named Supervisor in 
Fidelity Mutual Agency; With 
Travelers Since 1937 
Edmund A. Smith has resigned from 
the Travelers (55 John Street branch) 
to join the Fidelity Mutual Life as 
supervisor in the Sullivan agency, its 
general agents at 107 William Street, 
New York. The appointment becomes 

effective September 1. 
Mr. Smith’s appointment marks an- 
other step in the progress of the Sulli- 


EDMUND A. SMITH 


van agency, which, on July 15, observed 
its third anniversary with the Fidelity 
Mutual. The new supervisor will assist 
General Agent Arthur L. Sullivan in 
contact work among metropolitan New 
York brokers and agents, particularly in 
connection with personal estate planning 
in which the agency specializes. 

A Bucknell University graduate, Mr. 
Smith attended New York University 
Graduate School and in May, 1937, 
joined the Travelers as an investigator 
attached to its 55 John Street branch. 
In January, 1943, he was promoted to 
assistant adjuster of the life, accident 
and group claim department at that 
branch. More recently he has served 
as supervisor of the life claim depart- 
ment, servicing the needs of Travelers’ 
general agents in the Greater New 
York area. In this work he has ac- 
quired considerable knowledge of life 
insurance which will be helpful to him 
in his new connection. 

Mr. Smith is a past president of the 
Accident & Health Club of New York 
and active civicly in Springfield, N. J., 
where he lives, Presently he is serving 
as president of the Regional Adult 
Educational Board, comprising six near- 
by communities. In Garwood, N. J., 
where he formerly lived he was police 
commissioner and acting mayor for 
seven years. 

JEFFERSON STANDARD’S REPORT 

Jefferson Standard’s insurance in force 
passed the $800,000,000 mark as of Au- 
gust 20. The forty-first anniversary of 
the founding of the company is being 
observed this month, 


E. W. RUSSELL, JR. APPOINTED 


Made Supervisor of John Hancock’s 
Pacific Northwest Group Office; 
Headquarters in Seattle 

John Hancock announces the appoint- 
ment of Edward W. Russell, Jr. to the 
position of supervisor of the Pacific 
Northwest Group office with headquar- 
ters in Seattle. 

Following graduation from Burdett 
College and Northeastern University in 

3oston, Mr. Russell worked for the New 
Haven "Railroad and the Ford Motor Co. 
He assumes this position after fifteen 
years of Group insurance experience, 
twelve years of which have been spent in 
the field. He entered the Group business 
in 1934 with the Equitable and joined 
John Hancock in 1941. Mr. Russell was the 
midwest service supervisor in the Chi- 
cago Group office of John Hancock for 
five years, and for the last three years 
he has worked on the development of 
special Group coverages in the home 
office. 


July Life Purchases 
Life insurance’ purchases in the 
United States in July were approxi- 
mately the same as purchases in the 
corresponding month of last year and 
were 5% below the aggregate reported 
for July in 1946, according to a report 
by the Life Insurance Agency Manage- 
ment Association, Hartford. Total pur- 
chases in July were $1,861,759,000 com- 
pared with $1,856,682,000 in July of last 


year and $1,952,159,000 in July, 1946. 
Purchases of Ordinary life insurance 
in July were $1,183,568,000, off 2% from 


July a year ago and 12% below the total 
in July, 1946. 

Industrial life insurance purchased in 
July amounted to $318,758,000, about the 
same as in the corresponding month last 
year and 2% below July, 1946. 

Group life insurance purchases were 
$359,433,000 in July, an increase of 9% 
over July a year ago and 26% above 
the figure for July, 1946. These pur- 
chases represent new groups set up and 
do not include additions of insured per- 
sonnel under Group insurance contracts 
already in force. 

In the first seven months of the year 
total life insurance purchases were $12,- 
598,000 almost identical with the first 
seven months of 1947 and 1% over the 
corresponding period of 1946. Purchases 
of Ordinary life insurance accounted for 
$8,600,233,000 of the seven months’ 
aggregate, practically duplicating last 
year’s figure but 6% below the 1946 
total. Industrial life insurance pur- 
chases represented $2,457,628,000 of the 
current year’s total, unchanged from 
last year, while Group life insurance 
purchases amounted to $1,540,154,000 a 
decrease of 1% as compared with the 
first seven months of last year. 


Plan for Japan 


(Continued from Page 3) 


country a compulsory system of so- 
cialized medicine. 

“IT deem it inappropriate for Federal 
employes, at the expense of the Ameri- 
can taxpayer, to travel throughout the 
world preparing or assisting in the prep- 
aration of legislation to be adopted by 
foreign countries when similar legisla- 
tion, long pending, has not been ap- 
proved by the Congress of the United 
States.” 








August 3, 





JAMES F. MacG 
General 
THE UNITED S STATES LIF} 
INSURANCE COMPANY 
1 The City of New York 


ATH, Jr. 
Agent 


A RESPONSIBILITY 


The 1948 Estate Tax law makes 
substantial saving possible under cer- 
tain circumstances. 





Agents and Brokers serving clients 
of substantial means have a respon- 
sibility to see that they are made 
aware of the new provisions and con- 
sider revision of their present in- 
surance and estate distribution ar- 
rangements. Delay may result in a 
substantial loss to their families. 


We have some ideas on the subject 
and will be glad to share them with 
you. In any event don’t invite criti- 
cism by postponing action—arrange 
your discussions now and avoid ex- 
cuses later. 











84 WILLIAM STREET 
New York 


in ra 


Telephone: HA 2-7865 





Endorsed for NALU Trustee 


John R. Humphries, special agent for 
Provident Life & Accident, Chatta- 
nooga, has been indorsed for trustee of 
National Association of Life Underwrit- 
ers by both the Chattanooga and Ten- 
nessee State Asso- 
ciations of Life 
Underwriters. 

Since Mr. Hum- 
phries entered life 
insurance in 1940, 
he has qualified for 
the Million Dollar 
Round Table three 
times — 1945, 1947 
and 1948. He has 
been active in the 
affairs of his local, 
state and the Na- 
tional Association. 
During the past six 
years, he has served 
as a member of 
nearly every com- 
mittee and has held 
every important post in the Chattanooga 
group. He is a past president of the 
Tennessee State Association and is cur- 


J. R. Humphries 


rently a member of the following na- 
tional committees: Agents Compensa- 
tion, Agents Committee, and as a vice 


chairman of the membership committee. 

Mr. Humphries’ home state, Tennes- 
see, was recently presented the Philadel- 
phia Award for the greatest percentage 
increase in membership and his district 
ranked second in the country as of 
gaining approximately five 
positions over last year. 
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EXPAND IOWA AGENCIES 





Mutual Benefit Increases Territorial 
Responsibilities of Sioux City 
and Davenport Offices 

Harold E. McComb, Sioux City gen- 
eral agent, and Paul B. McCray, Daven- 
port general agent for Mutual Benefit 
Life, have been given increased terri- 
torial responsibility. In connection with 
the transfer on September 1, of Frank- 
jin F. Pierce, CLU, to the general 
agency post at Springfield, Mass., Mr. 
McComb will become general agent at 
Des Moines in addition to responsibility 
for the Sioux City area which he has 
held since 1945. 

On November 1, Mr. McCray, who 
has been in charge of the Davenport 
agency since January, 1946, will become 
general agent for fourteen additional 
Iowa counties which heretofore have 
been part of the Des Moines agency. 
Mr. McComb joined Mutual Benefit 
in Council Bluffs, Ia., in 1923 and shortly 
thereafter moved to Sioux City. In addi- 
tion to serving in official posts in the 
Sioux City Life Underwriters Associa- 
tion and Jowa State Association and the 
Sioux City General Agents and Mana- 
gers Club, he has been active in church 
and civic work. 

Following his release from active duty 
in the Navy, Mr. McCray became asso- 
ciated with Mutual Benefit in Spring- 
field, Ill. Prior to military service he 
has had eleven years of life insurance 
experience in Springfield, Since his ap- 
pointment in Davenport, he has been 
active in community and insurance af- 
fairs. 


Mutual Benefit Makes Ames 
Associate G. A. at Norfolk 


William J. Ames, CLU, will become 
associate general agent in Norfolk, Va., 
for Mutual Benefit Life, Newark, N. J., 
September 1. Mr. Ames began his life 
insurance career in 1934 and recently 
has been assisting in the management 
of the Norfolk agency of which his 
father, M. B. Ames, has been general 
agent for thirty years. 

3orn in Norfolk, December, 1915, 
young Ames was educated at the Col- 
lege of William and Mary and Wharton 
School of University of Pennsylvania 


from which he was graduated in 1937. 
He received the designation of Char- 
tered Life Underwriter, in 1938. The 


same year he received specialized train- 
ing in the company’s Analagraph pro- 
cedure. During the war he served with 
the Army in the South Pacific. 


Business Men’s Employes 


Receive Cash Awards 


A group of officers of Business Men’s 
Assurance were hosts to thirty-eight 
home office employes who have recently 
passed LOMA examinations and who 
fered award-winning suggestions to 
the company. 

Bonus checks totaling $1,005 were 
given to those present. Highest honors 
went to Owen Richmond, Frances Alls- 
house and Ellen Dodd who passed their 
LOMA examinations cum laude. Others 
who were honored were Dorothy Eerrlu 
and Rosemary Delap, who served as 
instructors in the course; Lawrence 
Leupold, who received his associateship, 
and Will Mullins, who received honor- 
able mention. 

Among home office officials who spoke 
to the group were J. C. Higdon, presi- 
dent; L. D. Ramsey, vice president, and 
B. V. Alton, personnel director. Also 
present were Dr. C. B. Ahlefeld, medical 
director; Lyle Hopkins, president of the 
Home Office Employes Club, and Clarke 
Wittlake, assistant to the president. 


MADE METROPOLITAN MANAGER 


Emmet J. Baney, former territorial 


supervisor for Metropolitan Life’s Penn 
State territory, was appointed manager 
the company’s Millvale (Pittsburgh), 
Pa, district. 


PRUDENTIAL ASST. MANAGER 

Lee Carrico, who for the past six 
years has been an agent in the Fair- 
mont, W. Va. district office of The 
Prudential, has been promoted to assis- 
tant district manager and placed in 
charge of the district’s detached office 
at Clarksburg. He replaces Fernand J. 
Dewez who is taking another assign- 
ment with the company. 








AGENTS’ TRAINING COURSE 

A life underwriters training course 
will be started in Minneapolis in 
October. The course will be directed 
by a board of management which will 
work in cooperation with the Minne- 
apolis Life Underwriters Association. 


EDWARD KELLY DEAD 


Edward Kelly, 69, retired manager of 
Metropolitan Life in Los Angeles, died 
at his home in Santa Monica, Cal., re- 
cently, following a heart attack. He 
retired from active duty four years ago, 
following thirty-five years of active 
service. His thirty-nine years with the 
company were’ spent entirely in Los 
Angeles and Southern California. At the 
time of his retirement he was the dean 
of all Metropolitan managers in South- 
ern California, and was one of the old 
guard of the Life Insurance Managers 
Association of Los Angeles, holding a 
life honorary membership. 

He is survived by his widow. 


Clair Succeeds Mimne 
R. David Clair has been appointed an 
assistant vice president of the New 
York Life. Mr. Clair succeeds Edmund 
T. Mimne, who has retired from active 
service, 


S. F. FILLENWORTH PROMOTED 
Sheldon F. Fillenworth, formerly as- 
sistant manager of the Metropolitan 
Life’s Cedar Rapids, Iowa, district, was 
appointed manager of the company’s 
Dubuque, lowa, district office, succeed- 
ing Leo E. Roethig who is on disability. 
Mr. Fillenworth began his career with 
the Metropolitan in Cedar Rapids in 
1930. . 








Congratulations sicseciin 


to The Home Life Winners of the 


1948 


NATIONAL QUALITY AWARD 


Qualified for Four Consecutive Years — 1945, ’46, ’47, ’48 
Albert, Charles S. Cundey, Stanley I. Holland, Edward T. Minuskin, Leo 
Benjamin, Ike Daly, Peter F., Jr. Joseph, Lillian L. Moore, Fred R. 
Bruehl, W. A. R., Jr. Davy, Elmer F. Lake, Kenneth E. Morris, Arthur P. 
Coles, John H. Friedler, Frank, C.L.U. Mackey, Lantz L., C.L.U. O’Reilly, Henry F., Sr. 


Hamilton, Harry Lee, C.L.U. McKnight, John A. 


Resh, Frank S. 


Qualified for Three Consecutive Years — 1946, ’47 ’48 


Chamberlain, J. Seymour Gundaker, Robert H. Perlman, Milton, C.L.U. Steinhofer, Charles F. 
Dudley, James S., Jr. Kenyon, Roy V. Poeschel, Harold P. Stocker, Allen A. 
Evans, William A. Loft, Louis, C.L.U. Preble, Warren H. Thomas, Paul R. 
Grove, Paul F. Newton, Walter S., Jr. Reynolds, Charles C. Warner, James H. 
Qualified for Two Consecutive Y ears — 1947, ’48 
Baer, Stanley Freedenberg, Louis Marks, Bernard M. Robbins, J. Roy 
Bolton, William T. Grier, Hilton M. McCann, James J., Jr. Robbins, Warden S. 
Bouchard, Roderick C. Hester, Hayden P. Miramon, Ernest J. Rouse, Raymond C. 
Buhles, Herman, Jr. Landers, John D. Nelson, Vincent L. Royse, Donald J. 
DuVal, Robert B.,C.L.U. — Lyons, Robert N. Orth, Joseph B. Winder, Robert E. 
Ray, Russell L. 
Qualified in 1948 
Adam, Alvah B. Ferris, Elliott L. Lyons, Edgar E. Stowe, David C. 
Baldwin, John K. Finch, Bradford D. Marfield, Elliott M. Taylor, James B. 
Bentz, C. William, Jr. Gordon, Bernard Martin, James R. Taylor, Samuel C. 
Brenner, Daniel J. Gorman, Jerome C. Massengale, Walter R., Jr. Tinstman, John C 
Carnright, William E. Irvin, Walter F. Orvos, Paul J. Und hill F.H 7 ll 
Christiansen, Arnold G. Jamieson, David F. Packal, John A. —— en 
Ellis, Raymond C. Jeffries, Robert J. Pruett, John L. C.L.U. an 
Ellsworth, John S. Landry, Henry E., Jr. Saint, Paul F. Warden, William S. 
Evans, John W. Long, Raymond D. Scott, Nathan Weber, Bernard J. 
Farrell, Charles C. Long, Richard E. Smith, Alan L. Wittenmeier, Joseph J. 
Ferrell, William B. Lynch, David D. Stein, Louis R. Zobler, Morley M. 


And congratulations also to the Life Insurance Agency Management 


Association and to the National Association of Life Underwriters, for 


their sponsorship and development of the National Quality Award. 


HOME 


JAMES A FULTON 


President 


256 BROADWAY 


NEW YORK 


LIFE INSURANCE COMPANY 


WILLIAM P WORTHINGTON 


Agency Vice Preside 


“A Career Underwriter’ Company” 
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Life Policy Funds Aid U. S. 


Business in Rising Volume 


Life insurance policyholders reserve 
funds put to work in the national — 
omy in the form of investments in U.S 
corporate securities and real estate mort- 
gages increased one- third in the first 
half of this year cmnated with the 
corresponding period of last year, the In- 
stitute of Life Insurance reports. Invest- 
ments made in government and foreign 
securities of all types also increased one- 
third. 

The June 30 holdings of all mortgages 
and securities of U.S. life companies to- 
taled $48,579,000,000 or about $650 per 
policyholder. This was an increase of 
$3,608,000,000 over the holdings at mid- 
year of 1947. 

Of these holdings 
U.S: corporate bonds and stocks showed 
the greatest gain, such holdings being 
$17,759,000,000 at mid- year or nearly $240 
per policyholder. This was a rise of 
$3,833,000,000 or 28% in the twelve-month 


period. 

Mortgage holdings rose 26% in the 
twelve months to $9,701,000,000 at mid- 
year. Government and foreign securities 
of all types declined 10% in the twelve 
months to $21,119,000,000 at } at mid- year, 


AMERICAN NATIONAL MANAGER 


Fred E. Hill, who has been producing 
business at the rate of three-quarters 
of a million dollars a year for the last 
more for the Wilson M. 


the investment in 


two years or 
Brooks general agency at Richmond, 
Va., for — National .Life of 


Galveston, 
at W: veto 


1as been appointed manager 
D. C., for the company 





with territory including several counties 
in northern Virginia in addition to that 
city. He specializes in writing insur- 


ance on the lives of professional women 


OBSERVES 40TH ANNIVERSARY 


Edwin W. Price, Union Central Life 
agent, Glasgow, Mo., recently observed 
his fortieth anniversary with the com- 
pany. 


Rinskes Investments 


(Continued from Page 1) 


the size and desirability 
pace involved. 

»f the suites were decorated and 
furnished by Dorothy Draper, and the 
furnishings are included in the purchase. 
[he amount of stock to be bought varies 




















from $5,100 for an unfurnished studio 
and bath to $39,900 for a luxurious fur- 
nished two-floor apartment with three 
bedrooms, two living rooms, dressing 
room, terrace and kitchen. Annual main- 
tenance charges will range from $1,326 
to $10, 374, 

The price ‘ludes maid service and 
linens, and plan is unusual because 
it em these features. Nearly all 
of r cooperative houses in New 
Yo 1 the regular apartment class, 
wit hotel service. 





Title Policy of $6,000,000 














Title to the property will be insured 
with the Lawyers Title Corporation for 
$6,000,000. The sale to the tenant own- 
ers will be made subject to a first mort- 

gage age by Jefferson Standard Life 
on which there is an outstanding balance 
( f - 1503 ut $? Ol 2.500. 

A second mortgage of $1,037,500 will 
be negotiated on the furniture and 
equipment in substitution for the series 


notes of 
and 


of the owning corporation's 
that amount. Mortgage interest 
amortization payments under the plan 
will amount to $268,000 “annually. The 
Kirkeby company will get $25,000 a 
year for managing the property, 

Hampshire House was completed and 
opened in 1936 after having stood empty 
and unfinished for several years during 
the depression. It originally was part of 
Series C-2 certificate issue of the New 
York Title and Mortgage Co. 

In 1943 it was refinanced with the 
Aetna Insurance Co. for $1,150,000. About 
that time the appraised valuation was 
fixed at $3,500,000. 











Plan ES to oe ase 


Equitable Society’s 90th Milestone 


In 1949 the Equitable Life Assurance 


Society will celebrate its ninetieth anni- 


versary. As has been the custom on 


quinquennial anniversaries through the 


years, there will be an observance of 
this milestone at the home office. But 
in addition—and because it has played 
so great a role in the growth of the 


Society—the force will enjoy its 
own special celebration of this event in 
Atlantic September 15, 16, 17 


and 18, 


agency 


City on 
1949, 
Qualifying Rules 
Announcement of the meeting and 
the rules for qualifying were mailed to 
the managerial staff the week of August 
9. Essentially, a produc- 


these require 


tion of $3,000 first year commissions 
during the period from September 1, 
1948 to August 31, 1949. The company 


has extended several liberties to make 


it possible for certain veteran legion 
representatives to 
Veteran 


twenty-five years 


members and new 


lower volume. 


with 


qualify with a 


legion members 
or more of service are so honored and 
men joining the Society during the cam- 
paign year may qualify on a sliding 
scale. These liberalities emphasize the 
fact that the Society is striving to make 
it possible for all its representatives 
to be in attendance. 

The rules in detail will be announced 
and posted in every agency immediately 
upon the start of the campaign period. 


A review of them will indicate that the 
goals set are well within the reach of 
everyone. They are tuned below the 
tenor of the current market and yet 
are not so low that they will not pre- 
sent a challenge. 

Large colorful posters will soon be 
hanging in every field office of the 
Equitable. They will invite representa- 
tives to “get in the picture” for this 
big ninetieth anniversary celebration. 
Photographs of qualifiers will be 
mounted on the poster, the first to 
qualify in every agency receiving spe- 
cial prominence. Others to earn a place 
on the chart will be those agents who 
are designated as members of the Presi- 
dent’s party. The latter will be required 
to pay for ninety lives or more during 
the campaign in the course of qualifying. 


Barth, Richmond Gen’! Agt. 
For Minnesota Mutual 


E. Frederick Barth has been ap- 
pointed general agent for Minnesota 
Mutual Life at Richmond, Va. Mr. 
Barth attended the University of In- 
diana at Bloomington. He then spent 
thirteen years in personnel work. For 
ten years he was a supervisor for the 
Santa Monica Board of Education after 
which he was an employe-counselor for 





three years for Douglas Aircraft. In 
1945 he became an agent for Acacia 
Mutual at Richmond, and later was 


promoted to branch manager for the 
same company at Shreveport, La. He 
remained in this position until his ap- 
pointment as general agent for the Min- 
nesota Mutual. 














Aires, Havana, San Juan... In Ind 


| Lucknow, Madras, Colombo 
| In South Africa: Cape Ti 
Durban, Johannesburg . . ._ 


| on oe. 7 2 @ eR 







Cairo, Hong Kong, Malta, Manila, 
Singapore, and the Wee indies. 
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aris 


AVAILABLE 


For Life Insurance office, young man se 

tion with responsible organization “eon a 
oughly familiar with Life Agency and Brokerag, 
Procedure, including programming of est, tig 
policy auditing, etc. Over ten years back cael 
as agency cashier. Last two years wit well 
— life brokerage agency doing Production 
wor 


Box 1816 
THE EASTERN UNDERWRITER 
41 Maiden Lane New York 7, N.Y 














Bankers National Actuary 


Awarded LOMA F ellowship 


EDGAR J. BLUME 


Edgar J. Blume, assistant 
for Bankers National Life, Montclair, 
N. J.; was recently awarded a Fellow- 
ship in Life Office Management Asso- 
ciation. Mr. Blume was born in New 
York City and studied at Columbia 
University. He joined Equitable Society 
in the actuarial department where he 


actuary 


remained until 1929 when he _ joined 
Bankers National. 
At the time Fellowships were last 


awarded in 1947, only ninety-seven had 
qualified although the award has been 
open to individuals throughout _ the 
United States and Canada since 1933. 
Mr. Blume plans to attend the annual 
meeting of LOMA in Chicago where 
he was to be presented with the Fellow- 
ship diploma on August 24. 


Real Estate Buying of 
Life Companies Up 41% 


Purchases of real estate by U. life 
insurance companies in the first he af of 
this year totaled $133,000,000, up 41% 
from ‘purchases in the corresponding ne- 
riod of last year, the Institute of Life 
Insurance reports. Nearly two-thirds of 
the real estate ac quired was commercial 
and industrial properties on long-term 
lease, purchased as an investment. Such 
purchases were $86,000,000, about half 
again as much as in the first half of 
1947. 

Total real estate holdings of the life 
companies at mid-year were $963,000,000, 
of which $302,000,000 was non-housing 
real estate as an investment. 


REIN VADER DIES 


Rein Vader, agent in the Raleigh R. 
Stotz agency at Grand Rapids of Mu- 
tual Benefit Life, died last week, the 
result of an automobile accident. 
survived by his wife and two daughters. 

Mr. Vader had eighteen years 0 
banking experience before joining the 
Mutual Benefit in 1936. One of the com- 
pany’s leading producers, he was a life 
member of the National Associates, top 
honor group, and had a record of over 
600 weeks of consecutive production. 
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Sun Life, Canada, Has 
$4 Billion in Force 


NOW $1,460 MILLION 





ASSETS 


‘nz Director George W. Bourke 
Ti eiorts on Company’s Half Year 
Operations 








Total insurance in force of the Sun 
Life of Canada has passed the $4 billion 
mark, the company has announced in re- 
leasing a half yearly survey of its busi- 
ness. George W. Bourke, vice president 
and managing director states that despite 
the gradual increase in the supply of 
consumer goods, the public demand for 
family protection remains strong, and 
life insurance savings continue to play 
an important part in the fight against 
inflation. The total assets of the com- 
pany are at an all-time high of over 
$1,460,000,000. 

The business of the Sun Life has been 
particularly satisfactory in its Group 
branch, where insurance in force safe- 
guarding many hundreds of thousands of 
industrial and office employes through- 
out North America and elsewhere now 
exceed $844 million, an increase of more 
than $100 million over the total at the 
end of the same period last year. Total 
new assurances written during the first 
six months of 1948 approximately 
equalled the company’s total producton 
during 1938, the year preceding the war. 
The company in this same six-month pe- 
riod paid out in benefits an average of 
nearly half-a-million dollars every work- 
ing day, the total to the end of June 
standing at $54,600,000, 

Discussing the assets of the company, 
Mr. Bourke said that while 75% of the 
assets was invested in government, muni- 
cipal, public utility, industrial and other 
bonds, a large part of the remaining 
assets was absorbed in the mortgage ac- 
count and that the company was making 
a greater contribution than ever in aid- 
ing and financing the construction of 
homes, apartment houses, etc. Invest- 
ments in mortgages increased from un- 
der $70 million a year ago to $105,- 


400,000 at the end of June, 1948. 


Walling, Fry Named 


Union Mutual Managers 


Edward T. Walling, Detroit, and Wil- 
liam A. Fry, Toronto, have been ap- 
pointed to managerial positions with 
Union Mutual Life, Portland, Me. 

Mr. Walling, a veteran of twenty 
years in the insurance field, has joined 
Cyril F. Grein, Detroit manager, as co- 
manager. An associate of the Reliance 
Life since 1928, he has served as gen- 
eral agent and, in 1940, was named as 
educational director of the Reliance in 
Michigan. 

Mr. Fry heads Union Mutual’s newly 
reopened Toronto office. He entered the 
insurance business in 1930 with Metro- 
politan Life, and subsequently was as- 
sociated with the Occidental Life. In 
1937 he joined the Loyal Protective, 
whom he served until the time of his 
Union Mutual appointment. 


SAUL ROSENTHAL’S NEW POST 


Saul Rosenthal has been appointed 
assistant actuary of Postal Life. Mr. 
Rosenthal entered the actuarial depart- 
ment of the Postal Life in 1937, after 
attending the College of the City of 
New York. He is an associate of the 
Actuarial Society of America and the 
Institute of Actuaries. He served as an 
infantryman with the 91st Division of 
the Fifth Army in the Italian campaign. 





“HE Bu 


CARI 


IE. TENABLE 


i 





‘ontinental Assurance Company 


OCCIDENTAL MAGAZINE EDITOR 
Thomas P. Nickell has been named 
acting editor of Pulse, the monthly 
agency magazine published by Occidental 
Life of California. He succeeds Melvin 
A. Horton, editor for the past fourteen 
months, who has resigned and will spend 
a year in Europe with Mrs. Horton. 
For the past two years Mr. Nickell 
has served in various departments at 
Occidental while completing his college 
work at the University of Southern Cal- 
ifornia where he graduated with a Bach- 
elor of Science degree in advertising in 
June. In addition to editing Pulse he 
will handle Occidental publicity work. 


STATE LIFE ACTUARY 

Appointment of Wayne W. Garnett as 
actuary of State Life of Indianapolis, ef- 
fective September 1, has been announced. 
He completed the Actuarial Science 
course of the University of Michigan in 
1931. His actuarial experience includes 
four years with Central Life of Des 
Moines; two years with American 
United Life, Indianapolis; three years as 
assistant actuary and actuary of the 
Michigan Insurance Department; and 
for the past three years as actuary of 


the Kentucky Home Mutual Life of 
Louisville. 








When we speak of the “extra man” in your 
organization we are typifying the specialized help that you as 
a broker can secure from your nearest Connecticut General 


Office. 


For instance, if you should experience difficulty in ob- 
taining a family income rider, the Connecticut General “extra 


man” can usually find the answer for you. 


Connecticut Gen- 


eral can supply a separate contract that will take the place of 


the rider 26... 


Information on these 


General “family” plan contracts 


or a contract with Family Income rider 
. on either a standard or substandard basis. 


and on other Connecticut 
is as available as 


your telephone. Just call your Connecticut General Office. 


CONNECTICUT 
GENERAL 


LIFE INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


BETTER SERVICE 
THROUGH BETTER MEN 


LIFE INSURANCE, ACCIDENT ANO 
HEALTH INSURANCE. SALARY 
ALLOTMENT INSURANCE ANO AN- 
NUITIES. ALL FORMS OF GROUP 
INSURANCE ano GROUP ANNUITIES 











Mutual Benefit General 
at Springfield 


Agent 





FRANKLIN F. PIERCE 


Franklin F. Pierce, CLU, will return 

New England as general agent at 
Springfield, Mass., for Mutual Benefit 
Life, according announcement by 
Vice President H. Bruce Palmer. After 
thirteen years of life insurance experi- 
Hartford, Mr. Pierce went to 
Des Moines, in July, 1946, to manage 
the company’s agency there. At Spring- 
field, he will succeed General Agent 
William E. Hughes, who is returning 
to his native state of Iowa and will 
continue to represent the Mutual Bene- 
fit in that area. 

Since beginning his life insurance 
career as a soliciting agent in Hartford 
in 1933, Mr. Pierce has held several 
supervisory and management posts. He 
joined the Mutual Benefit in Hartford 
in September, 1945. The same year he 
received his Chartered Life Underwriter 
designation. Through his services as 
president and educational director of the 
Des Moines CLU chapter, he was help- 
ful in having CLU classes sponsored by 
Drake University. He was elected direc- 
tor of the Des Moines Association of 
Life Underwriters this year, and presi- 
dent of the Plymouth Congregational 
Church Men’s Club. While in Hartford, 
he participated in the Hartford and the 
Connecticut Life Underwriters Associa- 
tion, the Supervisors Association of 
which he was first president, and in 
the Red Cross, War Bond and Com- 
munity Chest drives, the Sales Mana- 


to 


to 


ence in 


gers Club and the Amherst Alumni 
Association. 
Mr. Pierce attended Deerfield Acad- 


emy, Amherst and University of Con- 
necticut from which he was graduated 
in 1933 with B.A. degree. He is married 
to Elizabeth Stone of Hartford. They 
have two young daughters. 


HEADS ATLANTA MANAGERS 


Hurd J. Crain, manager, Penn Mutual 
Life, Atlanta, Ga., is the new president 
of the Atlanta Life Managers Club. 
Harry W. Indell, manager, Metropolitan 
Life, was elected vice president, and 
Louis Bates, manager, New York Life, 
was named secretary-treasurer. 
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11,500,000 Family Men 
In Nation, Says Hull 


RECEIVE HALF OF ALL INCOME 








Vice President of Mutual Life of New 
York Addresses Leaders’ Meeting 


at San Francisco 





Roger Hull, vice president and mana- 
ger of agencies for Mutual Life of New 
York, told more than 150 of the com- 
pany’s outstanding field underw riters at 
San Francisco this week that “our job 
is to extend protection to the largest 
possible number of American families.” 
He declared: “Diplomatic skill, legisla- 
tive prescriptions, and even military 
might will fail to preserve our free way 
of life unless the very foundation of 
free society, the family — is preserved 
and made secure. The 1 forces which 
gnaw at the very core i our free way 
of life cannot thrive in a nation of 
strong family units in which all mem- 
bers are safely protected against priva- 
tion and want.” 

Mr. Hull addressed the closing 
sion of a two-day business and educa- 
tional conference of Western Division 
members of the National Field Club, 
company honor group composed of Mu- 
tual sy leading field representatives. 
Harry B. Cadwell, Western Division su- 
perintendent, was chairman of the con- 
ference, which brought together under- 


ses- 


writers and company officials for dis- 
cussions of company operations and 
policies. 


11,500,000 Family Men 


Underscoring the importance of the 
“man with a familv” in the structure 
of the nation, Mr. Hull pointed out that 
there are 11,500,000 family men between 
the ages of 20 and 54 earning more than 
$3,000 a year; that half of these men 
earn more than $4,000 a year; that they 
represent one-third of all city and rural 
families, and yet they receive more than 
50% of the total income paid to indi- 
viduals. 

The 
and-income 
“more than 
was in 1940 
cording to the 


families in this age- 
bracket, he went on, is 
three times greater than it 
and it is still growing. Ac- 
best estimates available, 
the number of new families formed will 
continue to increase at least until the 
late Nineteen Fifties. At the same time, 
the number of unmarried men and 
women in relation to total population 
has been decreasing since 1890 and has 


number of 


reached the lowest level in the nation’s 
history this year.” 

Contributing to the “phenomenal 
growth” of family units have been in- 
creased incomes, more marriages at 
younger ages and a shift in income from 
high to middle income groups, he ex- 
plained. “The fact that many family 
men have recently been married, re- 
cently improved their incomes and re- 
cently had children has increased the 
need for life insurance today and for 


many come,” Mr. Hull de- 
clared. 

Eight million of the family men be- 
tween 20 and 54 years old, earning more 
than $3,000 a year, have from one to 
three children under 18 years of age 
and another 1,000,000 have four children 
or more, Mr. Hull said. Three quarters 
of all professional people, business man- 
agers and business owners are among 
these family men, he continued. About 
two-thirds of the families own their own 
homes, he pointed out. 


years to 





insurance un- 
security of the 
“man with a 
“fits his 


The best way for life 
derwriters to assure the 
family unit is to offer the 
family” life insurance as it 
needs,” Mr. Hull asserted. The size and 
purchasing power of the family unit, he 
said, “hold the key to progressive mer- 
chandising plans, not only of companies 
in the life insurance business but of 
major industries throughout the coun- 
try.” 

Producers 
now 


of consumers’ goods are 


stressing quality and service “be- 





Many Contributors To Course of 


Life Underwriter Training Council 


Regarding Section I of the LUTC 
of which Edmund L. G. Zalinski 
the Life Underwriter Train- 
the following 


Course, 
is director, 
ing Council has issued 
statement: 

“Section I of the LUTC Course, which 
will be given in over 45 communities in 
the east and this fall, will con- 
sist of five 8%” x 11” manuals and two 
Text material has been se- 
three sources. Much of it 
written especially for the 
Council by authorities in various fields. 
Other parts have been selected from the 
training manuals of various companies 
and publishers. These writings have been 
carefully edited and combined with that 
which has been prepared by the LUTC 
staff on the basis of extensive research 
and study. 

“Over 250 illustrations and drawings 
are being used to visualize the text. 
The ideas for these have been prepared 
by Karl E. Ettinger, prominent public 
relations counsellor, and the art work 
has been done by Richard A. Loederer, 
well-known commercial artist. 

“Each of the five manuals in Section 
I will deal with a separate subject. The 


south 


case books. 
cured from 


has been 


first is entitled YOUR PRODUCT — 
Analytical Underwriting and_ includes 
Analytical Underwriting, How Life In- 


surance Operates, The Anatomy of the 
Life Insurance Contract, Policy Plans, 
The Service of Weekly Premium Life 
Insurance, Settlement Options, Social 
Security, NSLI and Government Death 
Pension Benefits, Federal Income, Gift 
and Estate Taxes, The principles of 
Programming, The Home Office —An 
Agent’s Partner and Risk Approval. The 
others will be YOUR CUSTOMERS— 
Why People Buy Life Insurance cover- 
ing The Executor’s Fund, The Import- 
ance of Continuous Income, Retirement 
Income, Educational Insurance, Provi- 
sion for Grown Children, Mortgage In- 
surance, Gifts Through Life Insurance, 
Bequest Insurance, Changing Needs, In- 
suring Labor Value, Life Insurance as 
Property and Increased Spendable In- 
come Through Life Insurance; YOUR 
PRESENTATION—The Sales Process 
comprising The Buying Cycle, Your Sales 
Talk, Selling Policies vs. Meeting Needs, 
Planning and Stating the Recommenda- 


tion, Selling the Recommendation, Sell- 
ing Larger Policies, Closing Difficult 
Sales, How to Hold the Buyer and Cash 


with the Application; YOUR JOB-—You 
as a Business Man composed of Life 
Underwriting a Professional Enterprise, 
Fundamentals of Self-Improvement, Fi- 





cause they have learned that the Amer- 
ican public is more interested today in 
quality, workmanship and service,” a 
Hull said. The public, he continued, 
interested in “functional design in the 
things they buy. It is even more im- 
portant to provide functional design in 
the sale of life insurance because it must 
be offered as a_ professional service.” 
This, he said, “has become increasingly 
true now that Social Security, National 
Service Life Insurance, and retirement 
plans of business organizations are so 
firmly established.” 


nancial Control, Prestige and Public 
Relations, The Legal and Tax Status 
of the Agent, The Wife’s Part in an 
Agent’s Success, The Art of Planning, 
Time Control, Records—Their Analysis 
and Use, Organized Prospecting, Joint 
Work and the Industry; YOUR MAR- 
KET—Where and How to Find the 
Buyer including The Advantages of 
Building Markets, A Sociometric Ap- 
proach to Life Insurance, Evaluating 
the Market, Specific Markets, Prospect- 
ing Within a Market, Digging Out Pros- 
pects, Use of the Mails and Use of the 
Telephone. 

“It would be impossible to list all who 
have played a part in text development. 
Every effort has been made to make it 
representative of the best thought in 
the industry. The major credit for Sec- 
tion I goes to the content and tech- 
niques committee, of which Benjamin N. 
Woodson, CLU, executive vice president 
Commonwealth Life, is chairman. Other 
members include James E. Bragg, CLU, 
Guardian Life, Walter A. Craig, CLU, 
State Mututal, Francis T. Fenn, Jr., 
CLU, National Life, Ward Phelps, CLU, 
Mutual Life of New York, Edward L. 
Reiley, CLU, Mutual Benefit, Earl R. 
Trangmar, Metropolitan Life, The in- 
structors of the LUTC pilot classes, Paul 
Alpern, CLU, Metropolitan Life, Hubert 
E. Davis, Union Central, James J. Mul- 
lin, John MHancock, Brooks Palmer, 
Equitable Society, have made many con- 
structive suggestions and sat in on the 
periodic meetings of the content and 
techniques committee. The picture would 
not be complete without mentioning the 
students in the pilot classes who fre- 
quently were called upon for their re- 
actions. 

“Companies, publishers and individuals 
have held back nothing in their effort to 
assist the LUTC. While all have made 
important contributions, special mention 
should be made, among individuals, of 
Laurence J. Ackerman, who was of in- 
valuable assistance in preparing the di- 
vision on YOUR JOB—You as a Busi- 
ness man; Lon Bradbury, Hartford at- 
torney who wrote the discussion of 
Legal and Tax Status of the Agent; 
James E. Bragg, CLU, who gave freely 
of his experiences; Arthur C. Daniels 
who prepared the monograph on How 
Life Insurance Operates; Walter A. 
Craig, CLU, who made available the 
articles in the CLU Journals; Hubert E. 
Davis who wrote on programming; Ben- 
jamin N. Woodson, CLU, who: supplied 
his entire writings; Homer C. Chaney, 
New England Mutual, who contributed 
information on prospecting and S. Rains 
Wallace, Jr., under whose guidance the 
Information and Sales Methods Indices 
were created. 


HANCOCK DISTRICT CHANGES 


John Hancock announces the opening 
of a new district agency at Beaumont, 
Texas, on September 1. The manager 
of the new district will be Frank J. 
Britton who has been promoted from 
assistant district manager at San An- 
tonio. Also announced is the promotion 
of George M. Sasko to district manager 
at Cleveland East to succeed the late 
Albert B. Connolly. Mr. Sasko was 
assistant district manager at Youngs- 
town, Ohio. 
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Reliance Life Treasurer 
Passes Away at Age of 63 





ANDREW M. KNABE 


connected with 


Andrew M. 


Reliance Life for twenty-eight years and 


Knabe, 
its treasurer for the past five 
died in a Pittsburgh hospital on Mon- 
day of last week after an illness of sev- 
He was 63. 

Mr. Knabe was an accountant for Penn- 


years, 


eral weeks. 


sylvania Railroad for eighteen years be- 
fore becoming connected with Reliance 
March 16, 1920. He soon be- 
came a traveling auditor with duties in 


Life on 


the treasurer’s department when not on 
the road. 


treasurer in 1938 and following the death 
of Treasurer William J. Snodgrass in 
1943, he was elected treasurer. 


He was appointed assistant 





HOME OFFICE PETITION 


The Home Beneficial of Richmond, 
Va., which has had its home office in 
that city at Ninth and Broad Streets for 
a number of years has petitioned the 
city council for authority to erect a 
new home office in the far west end on 
a site bounded by Lafayette Street, 
Kent Road and Augusta Avenue at 4 
cost of $1,000,000. The area, a residen- 
{ial section, will have to be designated 
us a zone for business property before 
the necessary authority can be obtained. 
‘The ordinance committee of city council 
has already put its seal of approval on 
the company’s petition and that bod is 
expected soon to give its approyal. 
company has given assurance that 
property will be used solely for. 
office purposes, 
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National Ass’n Convention Plans 


General Agents & Managers 
Session for Agency Heads 


The General Agents 1 
Committe« of National Association of 
Life Underwriters has planned a full 
afternoon session for agency heads at- 
tending the St. Louis convention, an- 
nounces Bert A. Hedges, Business Men’s 
Assuranc¢ Wichita, chairman, The 
meeting will open with a luncheon in 
the Ivory Room of the Jefferson Hotel 
on Thursday, September 16, at which 


and Managers 


Charles |. Zimmerman, associate man- 
aging director of Life Insurance Agency 
Managenient Association, Hartford, will 
be the keynote speaker. Mr. Zimmer- 


will talk on “Responsibilities of 
During the luncheon the 


ion of the award for the best 


man 


Management.” 
presentat 


Augusta Berns Studio 
CAMPBELL 


CHARLES W. 


article that has been contributed to the 


Manager's Magazine during the year 
will be made. 
The formal afternoon program will 


nelude four discussion panels and will 
e held in the Kiel Auditorium located 
few blocks from the Jefferson. Mr. 


Hedges will preside at both the lunch- 
en and the afternoon and 
make his report as chairman of the 
General Agents and Managers Commit- 


session 


tee of NALU. The topics of the four 
panel discussions, and those who will 
participate in them follow: 


Cooperative Research Projects in 


\gency Management: Charles W. 
Camy be ll, CLE: manager, Newark 
gency, Prudential; Osborne’ Bethea, 
general agent, Penn Mutual, New York, 
nd Dr. S. Rains Wallace, Jr., director 
f research, Life Insurance Agency 
Management Association. 


The Dallas and Indianapolis Plans for 


Round Table Series in Agency Manage- 
ment: R. Barney Shields, manager, 
Great National Life, Dallas; O. Sam 


Cummings, state manager, Kansas City 
Life, Dallas, and Paul Speicher, presi- 


ent, Insurance Research and Review 
Service. 

Campus Training for Agents: A. R. 
laqua, director, Southern Methodist 
Institute of. Insurance Marketing, and 
Yaniel P, Cahill, CLU, director, Purdue 
Institute of Life Insurance Marketing. 


Proposals for More Effective Organi- 


zation of Agency Management Activi- 
ties, Locally and Nationally: Walter R. 
Hoefilin, general agent, Pacific Mutual 
Life, Seattle; William E. North, man- 
aer, New York Life, Chicago, and 
W. Thomas Craig, general agent, Aetna 


life, Cincinnati. 
Mr. Hedges stated that the meeting 





Underwood & Underwood 


OSBORNE BETHEA 
of the committee of General Agents 
and Managers of National Association 


will be held in the Jefferson Hotel, Sep- 
tember 14. All agency heads attending 
the convention are invited to attend. 


Three Women Leaders to 
Address Women’s Session 


Three of the country’s 
women life insurance agents 
featured on the program of the 
Underwriters Session which will 
September 16 at St. Louis as a 
of the convention of National 
tion of Life Underwriters, states 
C. Bush, Mutual Life of New 
Baton Rouge chairman of the NALU 
committee on women underwriters. The 
program will be presented following a 
luncheon for women underwriters at- 
tending the convention which will be 


outstanding 
will be 
Women 
be held 
part 
Asse c1a- 
Eunice 


York, 


held in the Crystal Room of the Jef- 
ferson Hotel. 
The large gathering of women who 


have indicated their intention to attend 
this session will be greeted by Hildreth 
I. Butterfield, Mutual Life of New 
York, chairman of St. Louis women 
underwriters’ committee. Marie Krag, 
Equitable Society, St. Louis, will intro- 
duce the special guests, and Elsie M. 
Matthews, Maghattan Life, Montclair, 
N. J., will pronounce the invocation. 

The three women speakers who will 
address the session are: Mary Hostet- 
ter, Massachusetts Mutual, Indian: polis, 
who will “Selling Dollars for 
Future Security”; Norma Wasson, Phoe- 
nix Mutual, Kansas City, the title of 
whose address will be “Thanks, Dame 
Fortune,” and Mary C. McKeon, Pru- 
dential, Arlington, N. J., who will speak 
on “The Little Things in Life.” 


Women’s Quarter Million 
Round Table Program 


discuss 


The annual reception and dinner of 
the Women’s Quarter Million Dollar 
Round Table of National Association of 
Life Underwriters will be held in the 
Crystal Room of the Jefferson Hotel, 
St. Louis, September 15, announces 


Elma Easley, California-Western States 
Life, Portland, Ore., chairman. The 
event will take place following the an- 
nual business meeting of the group that 
afternoon. 

Elsie Doyle, Union Central Life, Cin- 
cinnati, program chairman for the 
Round Table, has released the program 
which will follow the dinner and which 
will be built around the theme, “How 
to Win and Hold a Client.” Five suc- 
cessful women producers will participate 












Agency Expenses Ruling by Dineen 


Permits Acceptance of Vouchers, With Restrictions, From 
General Agents Alone to Extent of $2 per 
$1,000 of New Insurance 


An interpretation of New York State’s 
voucher requirements as applied to 
agency expenses of life insurance com- 
panies has just been issued by Deputy 
Superintendent Raymond Harris of the 
New York Insurance Department in a 
circular letter addressed to all life in- 
surance companies authorized in the 
state. The new rule permits the accept- 
ance of vouchers from general agents 
alone, under certain restrictions, to the 
extent of $2 per $1,000 of new insurance. 
As to various enumerated classes of ex- 
penses, however, companies must con- 
tinue to obtain vouchers from the ulti- 
mate payees. 

Section 213 

Under Section 213 of 
Insurance Law, life 
nies are limited both 
quisition expenses and as to total ex- 
penses. This section embodies one of 
the basic measures enacted as a result 
of the Armstrong investigation of 1906. 
By the terms of the statute, first year 


the New York 
insurance compa- 
as to certain ac- 


commissions may not exceed 55%. AI- 
though the company is permitted to 
reimburse general agents for actual 


expenses, the Insurance Department has 
long required, under a ruling issued in 


1924, that these expenses be supported 
by vouchers. Any expenses not so sup- 
ported have been considered as com- 
pensation for obtaining new _ business 
and charged against the 55% limit. The 
present ruling, therefore, is to some 
extent a liberalization of the 1924 re- 
quirement, in recognition of the im- 
practicability of obtaining direct vouch- 
ers for many minor expense items. 


No Blanket Waiver of Responsibility 


In a letter accompanying the ruling, 
Superintendent of Insurance Robert E. 
Dineen emphasized that he has _ con- 
curred in Mr. Harris’s finding in recog- 
nition of the practical advantages which 
it provides, but that neither the ruling 
nor his concurrence should be _ inter- 
preted as granting to management a 
blanket waiver of responsibility as to 
the $2 allowance per $1,000 of insur- 
ance. Approval of the allowance, he 
observed, is not to be construed as 
permitting evasion of the expense lim- 
itation statute. 

Agency expenses which must be sup- 
ported by vouchers, as before, include 





in the program and_ handle 
topics. The complete schedule 
ers includes Edna A. Webb, Equitable 
Life of Iowa, St. Louis, who will discuss 
“Prospecting”; Hermine R. Kuhn, Man- 
hattan Life, New York, whose topic is 
“The Approach”; Irene P. Monfort, 
Union Central, C incinnati, who will talk 
on “Presenting the Case”; Rae C. Levy, 
John Hancock, Dallas, who will handle 
the subject of “Closing,” and Lillian 
L. Joseph, Home Life, New York, who 
will speak on “Servicing.” 

Helen Ann Pendergast, Mutual Life 
of New York, Baton Rouge, chairman 
of the Round Table’s Research Commit- 
tee, has prepared an interesting analysis 
on “One Hundred Successful Women 
Underwriters,” which she will release 
at the session. The information con- 
tained in this study has been gathered 
from the entire membership of the 
Round Table and will analyze the char- 
acteristics. and experiences of the suc- 
cessful women underwriters of the 
country. 

In releasing 


specific 
of speak- 


the above information 
Mrs. Easley stated that the 1948 
QMRDT will be the largest in its his- 
tory and that advance reservations for 


this thirteenth annual meeting exceed 
all previous meetings. 


clerical salaries, rent, postage, station- 
ery, telephone, telegraph, advertising, 
travel expenses and related items. How- 
ever, stich expenses as taxi fares, 
lunches and other entertainment charges, 
for which it is difficult or impossible 
to obtain vouchers, are to be covered 
by the $2 allowance. These expenses 
must be itemized by the general agent, 
whose voucher will be accepted as 
meeting the requirements. 

The Department’s action was taken 
following an extensive exploration of 
the subject with representatives of the 
life ins urance business. All companies 
doing business in New York were af- 
— an opportunity to submit com- 
ments and suggestions. The Depart- 
ment "believes that the decision reached 
in this way provides a fair and prac- 
tical means of compliance with the 


spirit of the applicable statutes. 


Berkshire General Agent 





MOORE 


B. J. 


B. J. Moore has been appointed gen- 
eral agent for Berkshire Life in Evans- 
ville, Ind. Before 
service in the 
successful personal producer and at the 


and after his naval 


last war he has been a 
time of his appointment with the Berk- 
shire was district manager for a large 
company in Evansville. 


Late News 
A. A. McFall, former vice president 
and manager of agencies, Columbian Na- 
tional Life, has been appointed superin- 
National 


Eastern 





tendent of agencies, Lincoln 


Life. 





HEARD On The WAY 











The publicity for the coming annual 
convention of the Million Dollar Round 


-Table will be handled by the Institute 


of Life Insurance. The Institute’s work 
in the past for annual meetings of or- 
ganizations in the life insurance business 


has been tops. Chairman of Million 
Dollar Round Table is Paul W. Cook, 
general agent, Mutual Benefit Life, 
Chicago. 


Uncle Francis. 
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MERCHANDISING “CASH SALES” 

In an article in the magazine “Credit 
and Financial Management” Carl M. 
Everberg, a Boston attorney, warns that 
sellers of commodities should review 
their methods of handling “cash” sales, 
especially with regard to any provisions 
which may be in conflict with the 
intention of not passing title till the 
cash is paid. 

Transactions should be scrutinized 
where the terms are stated to be “terms 
cash.” He thinks that two possible legal 
situations are involved in such an ex- 
pression. It may mean, for example, 
that title is to pass, but that the seller 
gives notice that he is not waiving his 
lien (at least as long as it is possible to 
hold the lien under rules of law). On 
the other hand, it may mean that the 
title is to remain in the seller until the 
price is paid. 

The consequences are entirely differ- 
ent in the two situations. If title is not 
to pass until the price is paid, all the 
risks of ownership remain with the 
seller. He has the risk of loss, destruc- 
tion, etc.; he cannot sue for the price, 
but can only take steps for reposses- 
sion. In the former situation, says Mr. 
Everberg, the risk is on the buyer, and, 
while the seller cannot repossess once 
the lien has been waived, he can sue for 
the price. Whether the seller prefers 
the one form of transaction over the 
other is a matter for his own judgment, 
but he must make certain that the in- 
tention be expressed clearly in the bar- 
gain, whichever the choice may be. 
Therefore, the expression “cash terms” 
can be a very loose one in absence of 
definite stipulations in the contract. 

Continuing in his article in “Credit 
and Financial Management” Mr. Ever- 
berg says in part: 

“Undoubtedly much that passes for 
‘cash terms’ or sales purportedly on a 
cash basis does not measure up to the 
elements of actual terms. Sellers 
who state their terms to be ‘cash’ often 
contemplate a short period of credit. 
Custom and usage develop frequently to 
the end that the cash payment is waived. 


cash 


The word ‘cash’ becomes in such in- 
stances, meaningless; if not meaning- 
less it acquires, paradoxically, the 


meaning of credit (of all things!) 
though for a brief period. Suppose the 
terms are stated: ‘Settlement in ten 
days by cash. Would any one deny 


that this was a credit transaction? But 
would it make much difference though 


the terms were stated unequivocally to 
be ‘cash’ and the seller acquiesced in 
looking for payment for ten days? It 
should be clear that. where a credit 
transaction is actually intended, though 
described as ‘cash,’ or where the cash 
payment is waived by usage, that title 
passes to the buyer and the seller does 
not have the right of lien or the right 
of repossession once delivery is made, 
on any theory. However, the seller may, 
if he stipulates it clearly enough, re- 
serve title until payment is made. But 
in such case the transaction would still 
not be technically a cash transaction. 

“The commonest form of ‘terms of 
sale’ (or payment) in commerce is the 
delivery of both possession and title to 
goods to the buyer upon the express or 
implied agreement of the latter to pay 
within a certain specified period. Thus, 
‘terms, thirty days’ means _ technically 
that the buyer’s performance under the 
contract (making payment of the price) 
is not due until thirty days after in- 
voice date. The seller, under such terms 
relinquishes all right of lien (except 
the right of stopping in transit upon 
learning of the buyer’s insolvency); 
furthermore the seller has no right of 
repossession but must resort to legal 
action for the price if the buyer fails 
to pay.” 

ANNUITIES 

Income to families from 
annuities represented $1,009,000,000 of 
annual income at the start of this year. 
Total annuity inccme payments to 
American families in the first half of 
this year were $119,000,000, according to 
Institute of Life Insurance, and it is 
believed that the 1948 payments will ex- 
ceed last year’s payments of $220,000,- 
000. Total funds set aside by annui- 
tants with all U. S. companies, including 
accumulated interest, reached $7,250 bil- 
lion dollars by the start of this year. 


American 


Greatest growth during 1947, as has 
been the case for several years, was in 
Group annuities set up by employer- 
employe groups as volunteer retirement 
plans. Covering 1,943,000 workers at the 
start of this year, for aggregate annual 
income of $372,000,000, they have more 
than doubled since 1941, 

The use of life insurance policies to 
provide annuity income under supple- 
mentary agreements has also materially 
increased in recent years. At the start 
of this year there were 164,000 such 
agreements. 





F. H. Garrott, Pacific Mutual Life, 
Dallas, has been elected president of the 
Dallas Mortgage Bankers. 





ELMER A. PORTER 


Elmer A. Porter, who has_ been 
elected vice president and actuary, 
Manhattan Life, is a graduate of Uni- 
versity of Michigan where he received 
a special certificate in actuarial science. 
From college he went to Lincoln Na- 
tional Life as assistant to the late 
Franklin B. Mead, then secretary and 
actuary. After seeing service in World 
War I. he re-entered life insurance as 
actuary of Indianapolis Life where he 
remained until 1921 with an interlude as 
actuary of the Indiana Insurance De- 
partment. In 1927 he went with Bankers 
National Life of Florida as secretary 
and vice president, and then, after the 
merger, with the Bankers National, 
New Jersey, as vice president. He joined 
Manhattan Life in 1935 as actuary, and 
in 1940 became secretary and actuary. 
He is a member of both actuarial socie- 
ties and of American Mathematical So- 
ciety. 

ee a 

Charles W. Fisher, superintendent of 
the western special risk department of 
the Phoenix-Connecticut Group, cele- 
brated his thirtieth anniversary with 
the group August 19. He began his in- 
surance career with the Security in 
1911 and in 1918 was employed by the 
Phoenix, starting in the western spe- 
cial risk department. He was made 
superintendent of that department in 
1936. Mr. Fisher was born in New York 
City and attended city schools including 
New York City College and Cooper 
Union. 

a ae 

John M. Powell, president, Loyal Pro- 
tective Life Insurance Co., reports this 
week on the results of an experiment 
under which the personnel of the home 
office of the company in Boston is per- 
mitted to smoke and to drink “cokes” 
at their desks during office hours when- 


ever they are so inclined. Mr. Powell 
says that the satisfaction which the 
company employes have experienced 


from this privilege, the care and discre- 
tion they have exercised and the better 
work which has resulted amply justify 
the company in extending this policy on 
a permanent basis. 
oe Ge 

Maurice S. Tabor, prominent Buffalo 
life insurance man, has been appointed 
vice chairman of the 1948 Buffalo Com- 
munity Chest Advance Gifts Division. 
Mr. Tabor has been a leader in Jewish 
philanthropic work for more than 
twenty years, 











Earl E. Vogt, Marsh & McLennan 
Chicago, formerly advertising manager 
of the Millers National Insurance Co, 
has accepted an appointment to serve as 
chairman of the attendance commitee of 
the Insurance Advertising Conference 
for its meeting at Hotel Stevens, Chi. 
cago, September 30- October 1. His re. 
sponsibility will be to get a good turn. 
out from mid-western insurance and ad- 
vertising men, to insure the success of 
the meeting which is a departure from 
the usual custom of holding IAC meeting 
in the east. C. F. Scheer, program pro- 
duction manager of the Zurich General 
Accident & Liability Insurance Co., has 
been elected a Class A member of IAC 

ee 

Harris L. Wofford, Jr., son of Harris 
L. Wofford, manager for The Pruden- 
tial at 90 John Street, New York, and 
Miss Emmy Lou Lindgren of South 
St. Paul, Minn., were married in the 
Bethesda Lutheran Church in that city 
August 14. Mr. Wofford, Jr., was 
founder of Student Federalists, is a 
member of the National Executive Coun- 
cil of United World Federalists and is 
author of a book on the movement. He 
is a graduate of University of Chicago 
and will take graduate work at Stan- 
ford University, the couple making their 
home in Palo Alto, Cal. Mrs. Wofford, 
Jr., is also prominent in the United 
World Federalists movement being a 
member of the National Executive Coun- 
cil. She is a graduate of University of 
Minnesota. 

* * * 

Mark S. Trueblood, inspector of agen- 
cies, Union Central Life, and George 
M. Scott, manager for Metropolitan Life, 
both of Los Angeles, have been named 
on the Los Angeles draft boards. 

x * * 

Wayman L. Dean, manager for the 
Life and Casualty Co. of Tennessee at 
Jacksonville, and former trustee of the 
National Association of Life Under- 
writers, is back at his desk for a por- 
tion of each day after operations which 
kept him confined to St. Luke’s Hos- 
pital in Jacksonville for fifteen days 
and necessitated his remaining at home 
for some time after that. 

x * * 

Rodney Bliss, Jr., Omaha representa- 
tive of New England Mutual, won the 
1948 Nebraska State Amateur Golf 
championship recently at the Happy 
Hollow Country Club in Omaha. His 
sub-par golf defeated the former state 
champion in the thirty-six-hole final 
match. This is the sixth time that Mr. 
Bliss has captured this title. 

* * * 

Paul Mann, Bankers Life of Iowa, 
Fredericksburg, Texas, was recently ap- 
pointed chairman of the agricultural 
committee of the National Junior 
Chamber of Commerce. 

ae. ae 

Don H. Uhrich, New York Life, Seat- 
tle, was recently named by Mayor 
Devin as a member of the Seattle The- 
ater Censor Board. Mr. Uhrich was also 
recently reelected president of the 
Lakewood Community Club. 

* *x ° &* 

Gordon H. Campbell, general agent, 
Aetna Life, Little Rock, was the prin- 
cipal speaker before a recent meeting 
of the Little Rock Chamber of Com- 
merce. 

* * * 

V. deP. Hurley, Aetna Life, Houston, 
has been elected vice president of the 
Texas Reserve Officers Association at 
that organization’s recent state conven- 
tion at Fort Worth. Mr. Hurley also 
had the honor of being the salesman 
who wrote the insurance coverage Of 
the silver service aboard the U. S, bat- 
tleship “Texas,” now a state shrine. 
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Gutenberg Bible Insured by Federal 
While Away From New York 
Library 
New York City is now celebrating its 
Golden Jubilee with an elaborate exhibit 
at Grand Central Palace and one of the 
features is the New York Public Library 
copy of the Gutenberg Bible. For the 
first time the library has let the Bible 
out of its care and it is being shown 
to the public for the duration of the 

jubilee. 

The valuable two volumes were taken 
late last week to the exhibit on Lexing- 
ton Avenue from the library on Fifth 
Avenue and Forty-first Street, about 
one-half mile, in an armored car in the 
care of guards with pistols in holsters. 
While in transit and while at the exhibit 
the Bible is insured for $500,000 under a 
special transit and fine arts policy writ- 
ten by the Federal Insurance Co. of 


Chubb & Son. 

Transit was effected by Brink’s, Inc., 
armored car service which carries insur- 
ance with the United States branch of 
the Commercial Union Assurance for a 
maximum limit of $5,000,000 on currency 
and securities carried in any single truck. 
This carrier’s liability coverage has a 
lower limit per truck, however, for mer- 
chandise and other valuable articles, 
such as the Bible. The transit risk was 
concluded quickly, so the Federal insur- 
ance will be the only protection applic- 
able until the return transit is made 
when the exhibit closes. 

Lewis M. Stark, in charge of rare 
books at the library, supervised wrapping 
of the Bible, its removal, and the un- 
wrapping and placing in its case. 

The Gutenberg Bible was chosen as a 
symbol of the city’s libraries because 
it means so much in the world of books 
and to all printing. It is considered the 
first book printed in the Western World 
from movable type, initiating the proc- 
ess of all modern printing. It is attrib- 
uted to Johannes Gutenberg of Mainz, 
Germany, a rather shadowy figure de- 
spite all research. 

The Bible was printed in his shop be- 
tween 1450 and 1455. The hundredth an- 
niversary of the arrival of the library’s 
copy in the United States was last year. 
James Lenox, a founder of the library, 
bought it in London for the then fan- 
tastic sum of $2,600. The first Gutenberg 
Bible brought to this country went with 
the Lenox collection to the library. 

According to Stark, there are about 
forty known Gutenberg Bibles in the 
world. More than one by now are in 
this country and city. The last recorded 
open sale of a copy was in London in the 
1920’s for $106,000. 
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Brokers 


It is amazing the number of colorful 
persons, or those with interesting ca- 
reers, who find a place in the production 
end of the insurance business. Likewise, 
it is astonishing how many there are 
with but a limited acquaintance in the 
insurance field. The quickest way to 
understand this is to read the obituary 








pages of the daily papers. Often, a half 
a column obit will be printed about a 
broker or agent whose background is 
unknown to the general run of insur- 
ance people. 


The reason for this is that so many 
persons who have had interesting ca- 
reers enter the insurance brokerage 
field. They have been athletes, or have 
held public office, or are prominent in 
the world of fraternal orders, or have 
had unusually good records in wars of 
long ago, or are explorers or manufac- 
turers. 


Generally, they are men with large 
acquaintances—although not in the in- 
surance business—and they go into in- 
surance production because immediately 
a lot of people are available as pros- 
pects. In brief, people like to do busi- 
ness with those they know. 


Now, how these newcomers learn the 
complexities of insurance has always 
been something of a mystery. One thing 
is certain. When men of this type want 
information they get it readily in the 
insurance business. Few of those in the 
middle or older ages, deciding on an in- 
surance career, attend the insurance col- 
leges or schools, but they manage to 
learn how to handle their clients, or 
they wouldn’t become so _ successful 
brokers as is true of many of them. In 
the case of former manufacturers or 
salesmen who were prominent in the 
business world the acquaintance they 
have is among people who buy a lot of 
insurance. As they bring in insurance 
risks they do not want for assistance. 

Of course, those who have acquired 
glamour in such fields as sports and 
entertainment are not harassed by ap- 
proach problems. Few business men, for 
instance, would send out a message that 
they “are in a conference” if Bobby 
Clark, the comedian, or Joe DiMaggio, 
the ball player, or Walter Hagen, the 
golfer, should make an appearance in 
their offices in the wintertime, all set 
on an insurance-selling mission. That 
was proven years ago when “Christy” 
Mathewson of the New York Giants 
was an insurance man in off-baseball 
seasons. 


Incidentally, football players make 
the best insurance producers, The foot- 
ball star who has gone farthest in fire 
insurance has done so both in the ex- 
ecutive and production end of the busi- 
ness. That person is Mortimer E. 
Sprague, vice president, Home Insur- 
ance Co. As “Bud” Sprague he was a 
gridiron great for four years at West 
Point after shining on the gridiron in 
Texas. He also saw distinguished serv- 
ice in the World War and was with 
Roosevelt and Churchill at the Yalta 
Conference. “Red” Grange, after being 
featured in headlines for years as a 
galloping football performer, went with 
the Travelers in Chicago, his duties 
there being largely in the nature of 
making friends for the company—in 
other words, public relations. 


As a rule, golfers and tennis players 


do not make much of a success as insur- 

ance agents or brokers. Some baseball 

players have done all right in insurance. 
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Politeness of Telephone Switch 
Board Girls 


One of the marked changes in man- 
ners noted as the World War becomes 
more of a distant memory is with tele- 
phone operators. No longer do the 
young ladies of the telephone company 
respond to a call in a hurried and 
brusque manner. The response now is, 
“May I Help You?” And it has done 
a lot in improving public relations for 
the _ telephone organization. Accent, 
too, is on the “help.” 

And all through the insurance and 
business world telephone operators are 
impressed by their employers with the 
necessity of showing courtesy and pa- 
tience. In the first place, you never 
know who is on the line nor how sen- 
sitive people are until you learn that 
they are harboring a grudge because 
they feel that they have been slighted. 
Often, the first contact any business 
outfit has is over the ’phone. If a client 
calls up it helps when he is answered 
in a manner which makes him feel im- 
portant, even before he has disclosed his 
identity. One of the fire companies 
greets a telephone caller who asks for 
an executive, “Just a minute, sir.” An- 
other hit made over the telephone is 
when the man you are trying to reach 
is out and the operator or the secretary 
says sweetly, “Is there some one else 
who can help you?” 

And politeness and calmness are im- 
portant assets for every corporation in 
its reception of visitors. The “what can 
I do for you?” greeting is on the way 
out. The “Mr. So-and-so will see you” 
has also : 


so gone into the discard. Too 
patronizing. It is much more effective 
- “ e f. 
to say, “Mr. So-and-so is free now. 


Won't you go in?” 

_ And insurance companies are insist- 
ing that telephone operators pronounce 
the name of the company so people can 
understand them. The too-fast talkers 
who telescope the name are told to say 
it distinctly and with emphasis so that 
there will be no misunderstanding about 
it. 

me oa 


Alberta Conway’s Marriage 


Alberta Conway, daughter of Albert 
Conway, judge of the New York State 
Court of Appeals and former Insurance 
Superintendent of New York State, was 
married to Edwin Michael Jones, son 
of Mr. and Mrs. Edward H. Tones of 
sridgeport, Conn., on August 21 in the 
chapel of St. Francis Xavier’s Roman 
Catholic Church, Brooklyn. 

The bride was graduated from the 
Convent of the Sacred Heart, Ken- 
wood, Albany, N. Y., and Manhattaa- 
ville College, and also studied at the 
Sorbonne in Paris. During the war she 
was with the Office of War Information 
in London and Paris. She is on the 
editorial staff of Fortune magazine, and 
is a member of the Society of May- 
flower Descendants. ; i 
_Mr. Jones was graduated from Yale 
College and the Law School of New 
York University. He served with the 
Army Air Forces during the war, was 
overseas with the Office of Military 
Government for Germany, and was dis- 
charged with the rank of major. He is 
an attorney with Root, Ballantine, Har- 
lan, Bushby & Palmer of New York. 
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Shore Vacations 


Quite a colony of insurance men are 
spending vacations at Madison, Conn., 
seaside resort. And you can’t go along 
the boardwalk in Atlantic City without 
meeting people of the insurance field. 

} Lots of New Yorkers feel, after try- 
ing out a number of other resorts, that 
the best place for them to spend a 
week-end—summer or winter—is at the 
big Jersey resort. Reasons are briefly 
these: there is no trouble in getting 
hotel accommodations; the boardwalk 
will make you do a considerable amount 


of walking; if the crowd is irritating 
you can go to adjacent Margate or 
Ventnor for a seven cents trolley ride; 
the restaurants are good, with Hack- 
ney’s sea food place in a class by itself 
and able to feed hundreds at a time; the 
shops are satisfactory; no opportunity is 
missing to sit out in the sun; the beach 
has room for all swimmers; and if you 
want nightlife you can have that, too. 
x x * 


Has 3 Joint Managers 

The directors of the Eagle Star In- 
surance Co. of Great Britain have an- 
nounced that following the appointment 
of Sir Brian Mountain, as chairman and 
managing director, the following further 
appointments have been approved by 
the board: 

R. A. Moore, E. G. Spater and H. 
Routh to be joint managers, advanced 
from assistant general managers; H. J. 
Hockley, marine underwriter; and F. E. 
Ascott, manager of the trustee depart- 
ment. 
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Represent British Insurance Market 


on Civil Aviation 

In his comments on the British In- 
surance Association at the annual meet- 
ing the chairman of the Association, 
A. J. Makins, general manager of the 
Commercial Union, said that in 1947 the 
Association and Lloyd’s agreed to nomi- 
nate joint representatives of the insur- 
ance market to serve on the National 
Civic Aviation Consultative Council and 
on the Advisory Committee on Private 
Flying. 

Captain A. G. Lamplugh, C.B.E., who 
was appointed to the Consultative Coun- 
cil as the British Insurance Association 
nominee served for a year and has now 
relinquished his seat which has been 
taken by Group Captain D. de B. Clarke 
as Lloyd’s nominee. In accordance with 
the standing arrangement Captain 
Lamplugh is now serving on the Private 
Flying Committee in place of Group 
Captain Clarke. 

The opinion of the Association was 
asked by the Handley-Page Committee 
and by the Newton Committee which 
were both concerned with the problem 
of air crashes, and the technical knowl- 
edge of Captain Lamplugh, said Chair- 
man Makins, “was invaluable to us in 
dealing with these inquiries.” Continu- 
ing Mr. Makins said: 

“The Air Ministry invited representa- 
tives of the insurance market to attend 
a meeting to discuss a scheme de- 
signed to help members of the Reserve 
and Auxiliary Air Forces to meet the 
cost of extra premiums on life and 
accident policies for flying risks in- 
curred during peace-time training. We 
were able to advise the Ministry on 
some practical points of the scheme 
and we have now heard that it has been 
put into operation and has been ex- 
tended to officers of the R.N.V.R. Air 
Squadrons and the R.N. Air Branch 
Emergency List. We were naturally 
pleased to be able to help in the draft- 
ing of this scheme which will encourage 
the training of pilots and air-crews.” 

ee te 


Sees Danger of Arson 


In his annual report Fire Commission- 
er Quayle of New York City expressed 
the opinion that any future revision of 
prices in the commodity markets will re- 
sult in a “gradual and pronounced” in- 
crease in incendiarism by unscrupulous 
merchants seeking to get rid in this way 
of overstocked goods. This trend, the 
Commissioner points out, followed the 
first World War and affected factories 
which had held war contracts and stores 
that were being used as outlets for the 
sale of surplus war goods. 

Discussing arson, Commissioner Quayle 
disclosed that while New York had 4,060 
fewer fires in 1947 than in the previous 
year the resultant property loss rose to 
$21,488,000 last year from a total of $17- 
000,000 in 1946. 

Incidentally, he said that the fire alarm 
system had improved last year. There 
were 11,192 such calls in 1947 as against 
13,255 the year before. 
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Pres. Truman Backs 
Fire Prevention Week 


PROCLAIMS WEEK OF OCT. 3-9 





U. S. Chamber of Commerce and 
National Fire Waste Council Will 
Conduct Vigorous Campaigns 





With the issuance by President Tru- 
man of an executive proclamation desig- 
nating October 3 to 9 as Fire Preven- 
tion Week, arrangements for the occa- 
sion’s annual observance went into high 
gear this week. In this connection, a 
vigorous campaign will be conducted by 
the Chamber of Commerce of the 
United States and its sponsored organi- 
zation, the National Fire Waste Coun- 
cil. The national chamber’s plans for 
the campaign were announced by Presi- 
dent Earl O. Shreve. 

“The critical shortage of many basic 
materials, and especially the shortage 
of houses and other buildings, make it 
imperative that the nation’s fire losses 
be substantially curtailed,” Mr. Shreve 
declared. 


1,300 Committees and Chambers 


As a feature of the chamber’s year- 
round fire prevention program, carried 
out through some 1,300 committees and 
local chambers of commerce, he added 
that the observance of Fire Prevention 
Week is an important means of extend- 
ing public understanding of fire pre- 
vention methods. 

Mr. Shreve commended President 
Truman’s proclamation calling upon the 
country for renewed effort during the 
week of October 3 to 9. He pointed 
particularly to the part in which the 
Chief Executive said: 

“T earnestly request that, as a nation 
and as individual citizens, we dedicate 
ourselves during that week to waging 
a year-round campaign against the men- 
ace of fire. I invite the state and local 
governments, the Chamber of Commerce 
of the United States, the National Fire 
Waste Council, the American Red 
Cross, business and labor organizations, 
churches and schools, civic groups, and 
agencies of the press, the radio, and 
the motion picture industry to cooperate 
fully in the observance of Fire Pre- 
vention Week. I also direct the appro- 
priate agencies of the Federal Govern- 
ment to assist in every feasible way in 
making the public aware of the grave 
need for concerted fire prevention 
activities.” 

Hovey T. Freeman, president of the 
Manufacturers Mutual Fire of Provi- 
dence, R. I., and chairman of the Na- 
tional Fire Waste Council, said that the 
council has issued a list of the posters, 
circulars, bulletins, motion picture script 
film and other publicity material which 
is for use in the 2,200 local chambers 
of commerce throughout the United 
States. 

Photographic copies of the President’s 
Fire Prevention proclamation are being 
sent out to all local chambers of com- 
merce by H. E. Hilton, secretary of the 
National Fire Waste Council, urging the 
committees to call the proclamation to 
the attention of school children in every 
class room in the country during the 
week of October 3. 


AUTO CLAIM ASSN. TO MEET 


The Automobile Claims Association of 
New York will hold its first luncheon 
meeting of the fall season on Thursday, 
September 9, at Miller’s Restaurant on 
Fulton Street. Mathew W. Lemberg, 


president, will preside. 


Gordon Smith Joins 


American International 


Gordon H. Smith, whose varied un- 
derwriting career covers a period of 
thirty years, has joined the marine de- 
partment of the American International 
Underwriters Corporation of New York. 
For many years Mr. Smith was con- 
nected with the Atlantic Mutual. In his 
most recent position with that company 
he served as vice president. 

Mr. Smith holds an LL.B. degree from 
New York University. He is a member 
of the New York bar. 


1,192 IN NEW JERSEY ASSN. 

Membership in the New Jersey Asso- 
ciation of Insurance Agents is now 
1,192 agencies, a new high record. The 
association hopes to pass the 1,300 mark 
before the end of 1948. 


North America Files Second Plan 
For Multiple Location Coverage 


On August 23, 1948, the Insurance 
Company of North America filed in all 
states a permanent plan for handling 
multiple location reporting form cover- 
age. The plan, particularly in its rating 
aspects, differs markedly from past prac- 
tice: 

1. The form provides coverage on a 
“ ” * . : : : 
package” basis including in the basic 
form the perils previously obtained by 
attaching the extended coverage en- 
dorsement, vandalism and _ malicious 
mischief, and sprinkler leakage, and at 
a single rate. 


New Rating Procedure 


2. The rating plan in no way em- 
ployes fixed-location tariff rates. It is 
based on the old English system of com- 
modity rating reflecting the commodity 
experience and that of the account un- 
der consideration. 

3. With adequate information the 
rating process is a matter of minutes 
rather than months. Thus it is an 
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added production facility to the agent 
and an ultimate economy to the com. 
pany, says the North America. 

This latest proposal of the North 
America is not to be confused with the 
interim plan accepted for temporary use 
by the Insurance Department of New 
York and discussed by Insurance Super- 
intendent Robert E. Dineen in a letter 
to the North America appearing on an- 
other page in this issue. The new plan 
is offered with the hope it may be ap- 
proved and put into use by the North 
America on and after December 1 
When approved by the various states 
the company will ask for permission to 
withdraw the emergency filing of July 
30 which New York accepted last week. 

In discussing this move a company 
spokesman said that the company had 
in no way altered its belief in and sup- 
port of a national rating organization 
for this class of business. Commenting 
further, “We have taken this step alone 
but remain ready and willing to join 
with other underwriters in the forma- 
tion of a national rating organization. 

“We have no stubborn pride in au- 
thorship and while we have complete 
confidence in our plan we are prepared 
to adopt a different plan presented by 
others provided it cares for the insured’s 
needs and complies with the very proper 
position taken by the insurance commis- 
sioners at their various meetings.” 


Phoenix Buys Site for 
New Home Office Bldg. 


Properties at the southwest corner of 
Asylum Avenue and Woodland Street 
in Hartford, Conn., have been acquired 
by the Phoenix-Connecticut Group. Im- 
mediate plans call for erection of a 
small building unit which will ultimately 
be a part of the whole structure. De- 
velopment of a home office for the 
Phoenix Group is still in the future. 
The present home office of the Phoenix 
is located at 30 Trinity Street and was 
erected in 1917, 

Property on the northwest corner is 
owned by the Aetna Fire. The home 
office of the National Fire occupies the 
northeast corners of the streets and 
residence properties occupy the fourth 
corner. 

The first unit to be erected by the 
Phoenix will be occupied by the auto- 
mobile insurance department and pos- 
sibly some other departments. The com- 
pany’s volume of automobile insurance 
of this group is of such proportions that 
additional space is needed. 

George C. Long, Jr., president of the 
Phoenix Group, pointed out that the 
character of the neighborhood of the 
acquisition was appropriate to the com- 
pany’s business. “The Phoenix, ot 
course, will erect a home office that 
will be in harmony with the beautiful 
surroundings,” he said. 

The Phoenix is filing with the city 
council a petition for necessary changes 
in the zoning ordinances already estab- 
lished and it is believed that the changes 
will meet with the council’s approval. 


St. Paul Group Moving 
Eastern Dept. Offices 


The Eastern department of the St 
Paul Fire & Marine, Mercury and St. 
Paul-Mercury Indemnity is moving Au- 
gust 28 to new and enlarged quarters at 
75 Maiden Lane, New York City, The 
group will occupy the entire fourth 
floor and part of the sixth floor. The 
new telephone number will be DIgby 
4-3100. George W. Coward is resident 
vice president in charge of the Eastern 
department, which has been located at 
80 John Street. 
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Dineen Strongly Favors Discounts, 
Le in Multiple Location Rating 


As published in these columns last 
i install Superintendent Robert 

> Dineen of New York took action on 
two filings of rating plans for insuring 
of business of the type heretofore rated 
by the Interstate Underwriters Board. 
An interim filing by the fire companies 
of the North America Group was ac- 


cepted by the Department upon a pro- 
yisional basis, for temporary use. A 
compreliensive rating plan filed by the 


Pearl Assurance Co., Ltd., was accepted 
for use on risks of the IUB type, cov- 
ering contents, but action was deferred 
as to application of the Pearl’s rating 
plan buildings. 

The full texts of Superintendent Din- 


een’s letters which he sets forth in 
detail his ideas on proper rating prin- 
ciples for such risks to both companies 
follow, the first being addressed to Vice 


President Bradford Smith, Jr., of the 
Insurance Company of North America: 

“This will acknowledge receipt of 
your letter of July 30, 1948 enclosing a 
proposed interim filing, which was pre- 
acknowledged orally in a tele- 
phone conversation between our Mr. 
Collins and your Mr. Osgood. 

“The Department accepts for filing 
this rating plan strictly upon a provi- 
sional or interim basis. We do so in 
reliance upon your letter of June 1, 1948 
to the New York Fire Insurance Rating 
Organization, in which you state that as 
to business theretofore rated by the In- 
terstate Underwriters Board and writ- 
ten under the forms promulgated by that 
organization, the New York Fire Insur- 
ance Rating Organization is no longer 
authorized to make filings on behalf of 
the North America Companies. 


viously 


Calculation of Rate 


“Your plan contemplates making avail- 
able to policyholders of this class a 
standard fire insurance policy with or 
without extended coverage  endorse- 
ments, containing the same form as 
heretofore used and known as Report- 
ing Form No. 1, or Non-Reporting 
Form No. 5, written at a single rate, 
which shall be the average of the ap- 
propriate co-insurance rates as filed and 
published by the rating bureaus in each 


of the several states in which the risk 
may be located. 
“Under this plan you propose that 


the average rate be calculated by ap- 
plying the individual tariff rates to the 
average amount of liability developed at 
each location in the preceding year. In 
the case of Reporting Form No. 1, the 
premium to be charged for the current 
year would be developed by applying 
the average rate to the average of the 
values reported at risk during the cur- 
rent policy year; the premium for the 


Non-Reporting Form No. 5 would be 
developed by applying the average rate 
to the amount of insurance, which is 
the estimated average of the amount 
at risk during the preceding year. 

“As we understand your filing, you 
propose to 

“(1) use a single countrywide aver- 
age rate and not separate averages for 
each of the states involved; 

“(2) reduce the 100% co-insurance tariff 
average rate 5%, in consideration of a 
differential in commissions. Commis- 
sions under the proposed plan will not 








Dineen Asks Rate Body 
For Credit, Debit Data 


Insurance Superintendent Robert E. 
Dineen of New York has directed the 
attention of the New York Fire Insur- 
ance Rating Organization to its exist- 
ing filings of multiple location forms, 
previously written for the most part 
through the Interstate Underwriters 
3oard. He has told the rating body that 
filings of this class should reflect the 
ratiny principles discussed by the Su- 
perintendent in his letters to the Insur- 
ance Co. of North America and the 
Pearl Assurance. 

The rating organization now has be- 
fore it for study a proposed plan for 
rating multiple location risks which does 
not altogether follow the principles dis- 
cussed by Mr. Dineen. In his letter to 
the New York rating organization the 
Superintendent says: 

“We think that filings on this class 
of business should reflect the rating 
principles discussed in the attached cor- 
respondence and in the papers and re- 
ports referred to therein. Furthermore, 
we think that your organization should 
be prepared to furnish information sup- 
porting not only the discounts granted 
under the existing filings but also sur- 
charges made indirectly under the so- 
called advisory practices heretofore fol- 
lowed by the Interstate Underwriters 
Board. 

“The reference in the correspondence 
to the paper read by Mr. Conick at 
Philadelphia is confined solely to his 
general outline therein of the various 
attributes of multiple location risks 
which justify special treatment. It is 
not to be construed as supporting the 
view that where an organization actu- 
ally makes rates it may function as an 
advisory organization. 

“We again assure you of the Depart- 
ment’s complete willingness to cooper- 
ate in working out a long range solu- 
tion to this problem which is causing 
all of us so much difficulty.” 
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differ from the commission rates here- 
tofore paid by your companies on this 
class of business; 

“(3) pay taxes in each state based on 


the average values at risk in that state 

at the average rate for the account. 
No Approval on Permanent Basis 
“We wish to make plain that this 

Department would not approve this plan 


for use upon a permanent basis. We 
call attention (1) to the report of the 
Industry Fire Committee on Interstate 
Rating dated April 13, 1948, (2) to the 
Chicago report of the Committee on 
Rates and Rating Organizations of the 
National Association of Insurance Com- 
missioners, dated April 15, 1948, (3) 
to the paper on this subject read by 
H. C. Conick, industry spokesman, at 
the June 1948 meeting of the National 
Association of Insurance Commissioners 
at Philadelphia. Each of these reports 
indicates the need for responsive rating 
plans for this class of business. 

“Special studies conducted by the New 
York Department at the Interstate Un- 
derwriters Board disclose that while 
there were many risks rated at or near 
the average of the tariff rates, there 
were sizable numbers of risks in which 
surcharges were imposed or discounts 
granted. While the IUB rating methods 
have suffered from certain defects, it 
seems evident that there are many risks 
which should be charged more or less 
than the average rate, depending upon 
a number of considerations such as ex- 
perience, distribution, rates of commis- 
sion, and other factors along the lines 
of those discussed in the three papers 
cited above. 

“With the exception of commissions, 
your interim plan wholly fails to take 
into consideration any of these ele- 
ments; this comment, of course, is not 
applicable to your most comprehensive 
filing of June 1 in which you have 
obviously made an effort to give rec- 
ognition to many of the factors which 
affect rates on risks of this character. 


Discounts and Debits Justified 


“In our study of the IUB, we found 
one large national risk which, because 
of adverse experience, had a surcharge 


of 74%. Under your plan this risk would 
receive a 5% discount instead of a 74% 
surcharge. Assuming, of course, that the 
present surcharge is proper, your com- 
pany could hardly be expected to write 
this business at a loss. If all companies 
filed a similar plan, it would seem prob- 
able that the risk would be unable to 
obtain insurance. 

“It is true that the New York statute 
does provide (Section 185, ‘subdivision 
3) that upon the written application of 
the insured, stating his reasons there- 
for, filed with and approved by the 
Superintendent of Insurance, a rate in 
excess of that provided by a filing 
otherwise applicable may be used on any 
specific risk. Under your plan, it would 
be necessary to invoke the provisions 
of this section in every case where a 
surcharge is imposed, and to multiply 
that procedure by the number of states 
whose laws contain a similar provision. 

“This cumbersome administrative pro- 
cedure could be avoided by filing a 
plan which makes provision for justifi- 
able modifications of the average. Fur- 
thermore, your plan contains no pro- 
vision for providing discounts (other 
than as to the commission factor) and 
where favorable experience and other 
factors manifestly entitle an insured to 
a discount, he would not receive it. 

“Your interim plan is in some re- 





spects similar to the original IUB plan 
approved by the Insurance Commission- 
ers in 1928, from which the business in 
its practical operation found it neces- 
sary to depart. Acceptance of your in- 
terim filing, other than as an expedient, 
would amount to an abandonment of 
much that had been learned over the 
years, in the rating of multiple loca- 
tion risks, both in the casualty and fire 
business, and might well be regarded 
asa backward step. We are living in 
an era where buyers have a right to 
expect that demonstrable differences in 
losses and expenses will be reflected 
in the rate (Insurance Law, §183, par. 
1(e)). 
Action of NAIC Awaited 

“Because your filing contemplates the 
averaging of the specific rates on a 
national basis, we would have prefer- 
red to defer acting upon it until we had 
had an opportunity to review it with 
the committee on rates and rating or- 
ganizations of the National Association 
of Insurance Commissioners. So far as 
we know, no meeting of this committee 
is scheduled in the immediate future. 
We did not feel that we could hold up 
action until the committee meets. If and 
when this matter is considered by the 
committee on rates and rating organiza- 
tions, it may be necessary for this De- 
partment to modify this acceptance, in 
order to achieve the harmony of action 
with other Departments which is so es- 
sential in dealing with a filing of na- 
tional character. 

“This determination is without prej- 
udice to consideration of the more de- 
tailed rating plan filed by your com- 
panies with this Department on June 1, 
action upon which has been deferred 
at your request, in view of the submis- 
sion by your companies of the interim 
plan to all states. 

“The Department realizes that unless 
some temporary plan is approved, both 
policyholders and your companies will 
be placed at a marked disadvantage. 
The policyholder is entitled to know 
with some certainty what he is to be 


called upon to pay, and your companies 
+h 


should receive the premiums for the 
risks which they have undertaken. 
Business should not be carried indef- 
initely on binders. For these reasons, 


we are a the filing at this time. 
In so doi however, it should be dis- 
tinctly cadabelaiad that we are by no 
means waiving the objections which we 
have specifically pointed out in this let- 
ter, or others which are equally ap- 
parent. We want to make plain that we 
could not permit this plan to be used 
indefinitely. 

“Although the Department has been 
constrained to set forth in detail its ob- 
jections to your interim filing for use 
other than as a stop-gap measure, we 
nevertheless appreciate very much the 
concern which your companies have dis- 


played over this vexatious problem. 
Your prompt attention in devising a 
remedial measure until a long term 


solution can be found is constructive, 

and our acceptance of the filing, under 

the terms set forth, recognize this fact.” 
Dineen Letter to Pearl 

The full text of Supt. Dineen’s letter 

to Assistant United States Manager 

Vincent L. Gallagher of the Pearl As- 


(Continued on Page 23) 





THINGS THAT ENDURE-®Jhrough TIAAE™ 


CASTLE OF CHILLON — Famed medieval edifice on Lake Leman, 
Switzerland. Built in the 13th Century. Immortalized by the poet Byron. 


The Northern Assurance was organized in Aberdeen, Scotland in 1836 
as an Agency Company. It has remained an Agency Company all-ways. 
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N. J. Agents Issue 
Convention Program 


ASBURY PARK ON SEPT. 23-24 





Revised Dues Schedule to be Acted 
Upon and Officers Elected; Cash- 
Sickness Discussion Listed 





The New Jersey Association of Insur- 
ance Agents has announced the program 
for the fifty-fifth annual meeting to be 
held at the Berkeley-Carteret Hotel, As- 
bury Park, on Thursday and Friday, 
September 23 - 24. Following registration 
Thursday morning the convention will 
open at 1:30 o’clock that afternoon with 
a session for members only. Reports of 
committees will be presented and election 
of officers held. President Alfred C. Sinn, 
Clifton, will preside at the convention. 

Also the association will act on a pro- 
posed amendment to the by-laws dealing 
with dues. Proposed dues are graded 
from a minimum of $15 for agents writ- 
ing less than $10,000 to $175 for members 
writing net premiums in excess of $500,- 
000 annually. Agencies writing from $10,- 
000 to $40,000 would pay $25 and from 
$40,000 to $100,000 the dues would be $50 
which are unchanged from present rates. 
Agents with premiums from $300,000 to 
$500,000 would pay $125. The present top 
is $100. 

Following adjournment of the after- 
noon session there will be a reception 
in honor of John J. Dickerson, Commis- 
sioner of Banking & Insurance of New 
Jersey, followed by the annual banquet. 

Friday Program 


Friday’s morning session will consist of 
an educational form devoted to a discus- 
sion of cash-sickness insurance and to 
presentation of the buyer’s viewpoints on 
insurance problems. New officers will be 
installed during the luncheon period 
which will be followed by an address of 


3ertha Lawrence, dean of the New 
Jersey State College at Trenton. Ad- 
journment is scheduled for 3 p.m, or 


shortly thereafter. 

The special metropolitan agents com- 
mittee, of which Past President Charles 
H. Frankenbach is chairman, informs 
the members of the association, with 
respect to the proposals for increased 
dues, as follows: 

“Ns you know, this committee had the 
problem before ‘it of revising the dues 
schedule to take care of the increased 
allocation to this association for its an- 
nual share of National Association ex- 
penses. For the fiscal year 1947-48, the 
allocation by the National Association to 
this association was approximately $6,000. 
It is expected that this allocation for the 
fiscal year 1948-49 will be in the neigh- 
borhood of $12,000 to $13,000. 

“You will also recall that this commit- 
tee placed before you the possibility of a 
maximum dues schedule which affected 
all classes and added two additional 
classifications. We are pleased to be 
able to report to you that outside of a 
nominal increase in the minimum dues 
and the addition of the two top classes 


which this committee felt to be equi- 
table, that it was not necessary to revise 
the dues upward in the classes from 
three to six.” 





N. J. Governor Signs 


Anti-Coercion Measure 


Acting Governor John M. Summerill 
of New Jersey has signed the anti- 
coercion bill which prohibits designating 
particular insurance agents or brokers in 
connection with financing and money 
lending transactions associated with sales 
of real or personal property. The legisla- 
tion, patterned generally after the law 
now in effect in New York State, was 
sponsored by the New Jersey Associa- 
tion of Insurance Agents. The text of 
the new law follows: 

“1, Any person, firm or corporation 
engaged in the business of financing 
the purchase, rehabilitation or retention 
of real or personal property, or of lend- 
ing money on the security of real or 
personal property, and any agent or em- 
ploye of any such person and any officer, 
trustee, director, agent or employe of 
any such firm or corporation, who shall 
directly or indirectly impose or require 
as a condition of any such financing or 
loaning of money, whether the financing 
or the security to be taken, shall be in 
the form of a mortgage, conditional sale, 
contract, pledge or otherwise, or as a 
condition of the doing of any other act 
in connection with any such transaction, 
that the person, firm or corporation with 
whom any such transaction shall be con- 
ducted, shall negotiate for or obtain any 
policy of insurance or renewal thereof, 
covering the property involved in the 
transaction from or through a particu- 
larly designated insurance agent or 
broker, shall be guilty of a misdemeanor. 

“2. This act shall not be deemed to 
prevent the exercise of the right to ap- 
prove or disapprove the sufficiency of 
any policy or renewal thereof of insur- 
ance or of the underwriting company or 
agency issuing such policy or renewal 
which may be negotiated for or tendered 
in connection with any such transaction 
by the person, firm or corporation seek- 
ing or obtaining the financing or loan in- 
volved in such transaction. 

“3. This act shall take effect immedi- 
ately but it shall be inoperative for a 
perod of thirty days after its effective 
date 


GREENSBORO AGENTS ELECT 

The Greensboro (N.C.) Association of 
Insurance Agents has elected new offi- 
cers, to be installed early in September. 
They are C. R. Forbes, president; Phil 
Carlton, Jr., vice president, and Wilson 
Mitchell, Jr., secretary-treasurer. The 


retiring ‘president of the organization is 
Stevens, Sr. 


A, F, 


KECK JOINS LOCAL AGENCY 


Superintendent of General Cover Dept. 
of Royal-Liverpool Group Partner in 
Ostrov-Keck Agency of Akron, O. 


George W. Keck, superintendent of 
the general cover department of the 
Royal-Liverpool Group, has accepted a 
partnership in the well-known Ostrov 
Insurance Agency of Akron, O., which 
after September 1 will be known as the 
Ostrov-Keck Insurance Agency. Under 
the management of A. I. Ostrov for the 
past twenty-five years the agency wriies 
all forms of insurance, including life, 
and maintains offices in the First Na- 
tional Tower Building, Akron. 

Mr. Keck has been connected with 
the Royal-Liverpool Group since 1929. 
He was employed progressively in the 
loss, underwriting and brokerage de- 
partments. In 1937, after two years’ 
soliciting experience in New York City 
and after completing the group’s train- 
ing course for field men, he was as- 
signed as special agent in Indiana. In 
1939 he was appointed state agent for 
northeast Ohio. 

After serving with the United States 
Navy in 1945-46, Mr. Keck returned to 
the New York office and was appointed 
to his present position. During 1946-48 
he served on the advisory committee of 
the Interstate Underwriters Board. He 
is known as an authority on general 
cover contracts. 

His successor in the Royal-Liverpool 
general cover department has not yet 
been appointed. 


Chattanooga Schools May 


Boost Insurance 40% 


At Chattanooga, Tenn., August 11, the 
school board took under advisement a 
recommendation that insurance on school 
buildings be increased by 40% to offset 
the 40% rise in building costs since the 
school insurance was last increased in 
January, 1946. 

The Insurance Exchange addressed a 
letter to the school board, urging that 
the coverage be increased from $5,206,500 
to $7,289,100. 

“From now until expiration of the 
present policies,’ an informed source 
commented, “the increase would cost the 
school baord an additional $5,957. If 
put into effect, the annual cost begin- 
ning in May of 1949 would be $11,857.” 


BROOKS WITH HOYT AGENCY 
W. R. Hoyt & Co., Atlanta, Ga., local 


and general agent for several insurance 
companies, has named E. Burns Brooks 
as manager of its insurance division. 
Mr. Brooks, who succeeds the late 
Oliver H. Muse, has been prominent in 
insurance in Atlanta since 1922. He 
served as local and general agent for a 
number of companies prior to joining 
the Hoyt firm, 


DIEMAND ON IOWA PROGRAM 

John A. Diemand, president of the In- 
surance Company of North America, will 
be one of the principal speakers at the 
annual convention of the Iowa Associa- 
tion of Insurance Agents to be held at 
Des Moines, September 28 - 30, it is an- 
nounced by William G. Brunk of Ot- 
tumwa, president of the association. 
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Municipal Insurance on 
NAIA Meeting Program 


The subject of municipal insurance 
placement will receive. attention at a 
luncheon session October 4 during the 
convention of National Association of 
Insurance Agents at Chicago. 

William J. Welsh of Mann, Kerdolff, 
Kline & Welsh, Kansas City, will pre- 
side at the session, 

On the forum, which will cover some 
state owned and quasi-public coverages 
as well as municipal, will be four agents 
well versed in their communities with 
operation and handling of municipal 
lines. 

H. P. Sargent of Seattle, president 
of King County association, will discuss 
“Methods of Approach to Municipali- 
ties, and Preparation of Facts and Ar- 
guments.” 

Richard H. McLarry, Dallas, will 
handle “Methods of Handling by Local 
Agents Associations, and Distribution of 
Commissions.” 

Bernard J, Weldon, Wichita, will 
speak on “Preparation of Surveys on 
Municipal Properties, and Coverages 
Needed.” 

C. A. Merriwether, Atlanta, will cover 
“Application of Coverages and Forms.” 

The premier of Aetna Casualty’s film 
“Let’s Count the Cost,” is to take place 
Sunday, October 3, at 5 p.m. docu- 
mentary type of film showing how infla- 
tion has increased the cost of claims re- 
sulting from automobile accidents, and 
how careless driving has increased the 
number of such claims, the picture ex- 
plains how automobile rates are set. 
Filmed in full color, the picture is 
planned for public consumption to give 
broader understanding of the basis for 
insurance rates, 


Virginia Delegation to 
NAIA Meeting in Chicago 


Virginia will send a good-sized dele- 
gation to the annual convention of the 
National Association of Insurance 
Agents to be held at the Stevens Hotel 
in Chicago, October 4-6. Fifteen mem- 
bers of the Virginia Association have 
already taken reservations and there may 
be others, according to Colonel J. Earle 
Dunford, manager. 

Besides Colonel Dunford, those who 
have signed up to make the trip are 
Warren F. Curtis and Ralph W. Howe, 
Richmond; John T. Minter and W. G. 
Brinkley, Norfolk; Earl L. Bain and 
R. E. Hawkes, Portsmouth; Paul Hartz, 
Waverly; J. . Arthur, Winchester; 
Jacob Haun, Woodstock; Frank Kinzer, 
Covington; "Thomas G. Booton, Luray; 
Rieves Hodnett, Martinsville; 'N. Nor- 
wood Ferguson, Newport News. The 
party will be headed by Warren F. 
Curtis who is president of the Virginia 
Association. 
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2k affiliated in the Home Fleet, the ten com- producers it affords the advantages and economies 
panies listed above have now been brought of simplification and concentration of detail. 
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National Board Replies to Charges 
By McCullough on Investment Income 


Last week The Eastern Underwriter 
published extracts from a chapter on In- 
vestment Income from the statement by 
the Committee on Laws of the National 
Board of Fire Underwriters in reply to 
the report prepared by Roy C. McCullough, 
New York Insurance Department, critictz- 
ing the 1921 Profit Formula for fire insur- 
ance underwriting and suggesting major 
revisions. 

In the first instalment the National 
Board dealt with the clear line of demar- 
cation between underwriting and invest- 
ment activities of stock fire companies 
over the years. In the following instal- 
ment the National Board reply to Mr. 
McCullough (whose suggestions are now 
under consideration by the National 


Association of Insurance Commtssioners), , 


treats general effects on the operations of 
stock fire insurance companies under the 
application of the McCullough theory. Ref- 
erences to statistical tables are omutted as 
well as some other textual material. 
Effect of 6% Limit on Income 

If the theory proposed in the McCul- 
lough report were adopted, it would 
mean 

(1) that, if the net investment income 
be equal to 6% of the so-called equity 
capital invested in the business, the in- 
surance companies be entitled to no un- 
derwriting profit; 

(2) that, if the net investment income 
exceed 6% of the so-called equity cap- 
ital, the insurance companies transact 
their underwriting business at a loss; 

(3) that, if the net investment income 
be less than 6% of the so-called equity 
capital invested in the business, the dif- 
ference be made up, first, out of any 
increase in “prepaid expenses” for the 
period and then, to the extent of any 
remaining difference, out of statutory 
underwriting results. 

Whether underwriting results would 
be permitted to yield any profit would 
depend not upon the ratios of losses and 
expenses to earned premiums, but upon 
the rate of investment yield in the 
money market. 

The average so-called equity capital, 
1921-1945, constitutes approximately 70% 
of the average mean invested assets, 
1921-1945. With’ a rate of investment 
yield at approximately 4.2%, the yield on 
invested assets would equal 6% of so- 
called mean equity capital. The prevail- 
ing interest rates for the period under 
review run from a low of 3.21% in 1945 
to 5.19% in 1921. The average invest- 
ment yield for the period 1921-1945 was 
4.06% 

The one example given in the McCul- 
lough report as to the operation of the 
projected formula based upon figures 
recorded in the tables illustrates the 
operation of the projected formula for 
the year 1945, and concludes: 

“Therefore, under conditions prevail- 
ing in 1945 the companies should have 
made an underwriting profit of 34% 
of earned premiums in order to have 
provided a 6% return on the risk capital 
of the business.” 


1945 Not Typical 

The year 1945 used in the illustration 
is not typical for a number of reasons: 
First, 1945 shows the highest alleged 
mean equity capital of any year in the 
period under review, and the investment 
rate of yield for 1945 is the lowest for 
any of the years under review—3.21%. 
With the highest so-called mean equity 
capital and the lowest investment rate 
of yield, it would be expected that the 
investment income would not equal 6% 
of alleged mean equity capital. In addi- 
tion, the author does not project into 
the illustration the amount that con- 
stitutes the increase in initial expenses 
for the year 1945, and which is set forth 
at about 24%% of earned premiums for 
1945. 

The result is the same, embracing fire 


only for 1945. Mean equity capital, $1,- 
080,990,000, is the highest recorded and 
investment rate of yield, 3.21%, the low- 
est recorded. Six per cent of mean 
equity capital is $64,859,000. Total in- 
vestment income, 1945, fire only, $50,- 
089,000. The difference, $14,770,000, al- 
lowable out of underwriting results un- 
der the operation of the McCullough 
formula, is almost offset by the increase 
in so-called prepaid expense, 1945, fire 
only, of $13,170,000, about 2%% of earn- 
ed premiums. 

If, instead of the illustration which em- 
braces the year 1945 showing the lowest 
rate of investment yield and the high- 
est claimed mean equity capital, the re- 
verse were taken, to wit, the year show- 
ing the highest rate of investment yield 
and the lowest claimed mean equity 
capital, the result would be far different. 
The year 1921 showed the lowest claimed 
mean equity capital of $528,884,000. The 
rate of yield was the highest claimed, or 
5.19%. Six per cent of the so-called 
mean equity capital of 1921 is $31,733,000. 
The mean invested assets for 1921 were 
$837,824,000, which, at the then current 
investment yield, realized net investment 
income of $43,523,000 or $11,790,000 of 
investment income in excess of 6% of 
so-called mean equity capital. 


Would Have to Show Loss on 

; Underwriting 

If the rate of net investment yield 
had been 4% instead of the then pre- 
vailing 5.19%, it would have yielded suf- 
ficient investment income to constitute 
6% on the claimed mean equity capital. 
Thus, 1921 would have been one of the 
years during which the operation of the 
McCullough formula would have re- 
quired stock fire insurance companies to 
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transact their underwriting business at a 
loss. 

The effect of the operation of the Mc- 
Cullough formula cannot be obtained 
by an illustration governing a year which 
is most favorable or least favorable to 
the operation of that formula. It can 
be obtained only by determining the 
effect of the formula upon the figures 
as tabulated for each year of the pe- 
riod under review. This the McCul- 
lough report does not do. 

It will be noted that a limited appli- 
cation of the McCullough formula for 
the period 1921-1945 (all lines) to actual 
experience as stated in the McCullough 
tables, after the application of the so- 
called prepaid expense theory, gives the 
following results: 

For eleven out of twenty-five years, 
no statutory underwriting profit would 
have been allowed in rate adjustments. 
For these years, the operation of the 
McCullough formula would have required 
the transaction of the underwriting bus- 
iness at a loss. 

Of the remaining fourteen years, the 
underwriting profit allowable in the rate 
structure would have been less than 1% 
of earned premiums in five years, and 
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between 1% and 2% of earned premiums 
in four years. 

Of the remaining five years, one shows 
a percentage of underwriting profit of 
2.8% of earned premiums, and two show 


2% of earned premiums, 


Allowable Underwriting Results 
For the successive five-year periods set 
forth in the McCullough tables, the al- 
lowable underwriting results produced 


by the application of the McCullough 
theory, are as follows: 


EOZUTIOLO: sec aslnalses:« vei —3.0% 
| fa i | re es —1.3% 
WOSTSNO9S: cos cata tes 2 2.1% 
TISO= GAO)" ec raetieae see 1.5% 
TOAIRIONS! accaheaewss0s 0.6% 


For the entire period under review, 
1921-1945, the averages are as follows: 
Average rate of investment 


IOI Zyok ca hees Mees ae 4.06% 
Average net investment in- 

COME EATHE soiecccaentes $66,732,000 
Average increase in so- 

called prepaid expenses.. 5,171,000 





ASEAL rl Pate aoiaies sre 


6% of average so-called 


$71,903,000 


mean equity capital...... 71,883,000 
Average allowable under- 
WHitine PORE | ss6.0:5 sicsciears Zero 


For the twenty-five year period under 
review, with an average rate of invest- 
ment yield of 4.06%, the allowable under- 
writing profit under the application of 
the McCullough theory is zero. 

Period 1936-1940 

When the McCullough theory is ap- 
plied to fire insurance only, the results 
are even more revealing, Taking the 
five year period 1936-1940, and using the 
figures in the McCullough report the 
average so-called mean equity capital 
was $875,219,000. Six percent of average 
so-called mean equity capital was $52,- 
513,000. Average net investment income 
apportioned to fire, $42,968,000. Average 
net increase in “prepaid expenses,” $1,- 
857,000. Average net profit allocable to 
underwriting, $7,688,000, or 2% of aver- 
age earned premiums of $377,086,000. The 
average rate of investment yield for the 
period, McCullough report was 3.76%, 
and an increase in the average rate of 
investment yield of 0.67%, would have 
wiped out the entire underwriting prof- 
it under the application of the McCul- 
lough theory. 

For the five year period 1941-1945, the 
average so-called mean equity capital 
was $873,792,000. Six per cent of aver- 
age so-called mean equity capital was 
$52,428,000. Average net investment in- 
come apportioned to fire insurance, 4,- 
041,000. Average net increase in “pre- 
paid expenses,” $11,572,000. The total of 
net investment income, plus increase in 
“prepaid expenses,” exceeded the total 
of 6% of so-called mean equity capital 
Average net profit (or loss) allocable 
to underwriting under the application of 


the McCullough theory, is a loss of 
0.7%. 
The average rate of net investment 


yield for the period 1941-1945 is 3.56%. 
This is the lowest of any one of the five 
year periods stated. If the lowest rate 
of investment yield were further reduced 
by 0.26% the underwriting profit which 
would have been allowed for the period 
1941-1945 under the operation of the 
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McCullough theory would have been 
110" Bleven Year Period 1935-1945 

For the eleven year period 1935-1945, 
following the same outline: Average so- 
called mean equity capital, $874,067,000. 
Six per cent of average so-called mean 
equity capital, $52,444,000. Average net 
‘wvestment income apportioned to fire, 
#43 430,000. Average net increase in “pre- 
yee nses,” $6,161,000. Average net 
Me fit all cable to underwriting, $2,853,- 
or seven-tenths of 1% of average 


)} or x 
ad premiums of $415,647,000. The 
ferage rate of investment yield for the 


riod is 3.66%. An increase in the rate 
f investment yield of 0.24% (less than 
jue quarter of one per cent.), ora rane 
of investment yield of 3.90%, would — 
wiped out the underwriting proht he 
the entire eleven year period under the 
application of the McCullough theory. 


The application of the McCullough 
theory to the figures as shown in the 
tables attached to the McCullough re- 
nort indicates clearly that, with the use 
of that theory underwriting profit of the 
stock fire insurance companies would 
lisappeat in most years. 


It follows that whether underwriting 
would be permitted to yield a_ profit 
would depend entirely upon the pre- 
yailing investment rates of yield in the 
money market, and that, with the in- 
yestment yield at or about 4%, no under- 
writing profit would be allowed in the 
underwriting rate structure under the 
application of the McCullough theory. 

Summary 

We respectfuliy submit that the Mc- 
Cullough report has failed to establish 
that the 1921 Convention Formula is in 
error in that it disregards investment in- 
come having its origin in the under- 
writing activities of the companies, or 
that net investment income is inextric- 
ably interwoven with the underwriting 
activities of the companies, or that this 
factor was recognized by the 1921 Fire 
surance Committee. 

We further submit that Tables 21, 22 
and 23 attached to the McCullough re- 
nort demonstrate the complete inflexi- 
hility of the theory propounded, and that 
the application of the McCullough for- 
mula to the fire insurance business would 
lestroy underwriting profit when the 
average rate of investment yield is about 

4%, 

During periods of conflagrations and 
‘atastrophes the monies paid out by 
fire insurance companies exceed the total 
premium receipts. This excess must 
come from surplus. 

In time of major conflagrations, or the 
payment of unanticipated heavy losses, 
the mean equity capital would be un- 
usually low, and 6% of such depleted 
equity capital would probably be less 
than actual investment income. The Mc- 
Cullough report, under such conditions, 
would continue to treat investment in- 
come as a factor to be considered in 
determining fire insurance rates, in spite 
of the fact that funds in no way related 
to premium writings, plus other funds 
contributed by stockholders, had been 
expended in meeting loss payments. 
Thus, in a period when capital and 
surplus are in greatest need of restor- 
ation, underwriting rates under the Mc- 
Cullough formula might be prevented 
from yielding an underwriting profit— 
a condition which is the exact converse 
of normal operations in the fire insur- 
ance business. 

(To be continued) 


Allstate Opens Branch 
Office in Atlanta, Ga. 


The Allstate Insurance Co., an auto- 
motive insurance firm organized by 
Sears, Roebuck & Co., has opened an 
Atlanta, Ga. divisional office, Judson B. 
Branch, vice president in charge of 


regional offices, has announced, The 
Atlanta division will be the  firm’s 
eleventh branch office. It will handle 


all sales, underwriting, policy issuance 
and claims from an eight-state area, 
operating as a completely decentralized 
unit of the company’s Chicago home 
office. 





Fire Insurance Classes of 
N. Y. Insurance Society 


Classes in fire insurance subjects will 
be started by the School of Insurance 
of the Insurance Society of New York 
during the week of September 20, Dean 
Arthur C. Goerlich has announced. The 
subjects will include fire contracts, phy- 
sical aspects of the fire risk, fire insur- 
ance accounting, fire insurance inspec- 
tion and rating courses Nos. 1 and 2. 

Further information about fire insur- 
ance instruction offered by the school 
may be obtained from Glenn D. Schwen- 
ker, educational assisttant, or from the 


Clifford E. Bruce Enters 
Adjusting Field on Coast 


Clifford E. Bruce, manager of the in- 
land marine claims department and as- 
sociated with the National Surety Ma- 
rine for twenty-one years, has resigned 
to go into the independent adjusting 
field on the West Coast. Mr. Bruce was 
formerly vice president of the Inland 
Marine Claims Association. 





1948-1949 educational announcement, 
obtainable at the society’s office, 107 
William Street, New York City. 


CHANGES SCHOOL RISK AGENTS 
The reorganized East St. Louis (IIL) 


Board of Education recently dropped 
insurance policies written by three local 
agents who apparently were not “in 
right” with the new political complexion 
of the board. William F. Horner, local 
real estate and insurance agent, who 
ran successfully for membership on the 
board as an independent after he had 
been unsuccessful in getting insurance 
business from the board, even though 
he was a war veteran, decided that there 
should be a fairer distribution of the 


school system’s insurance. 
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a Typical of America’s early safeguards for individual rights is this 
Justice’s Court in the backwoods country of 1850. Reproduced by the 
courtesy uf the New York State Historical Association. 









Or your own insurance broker can tell you 


American Group of Insurance 


Companies can protect you from disaster 


Great American offers practically every form of 


insurance except life. 


GREAT AMERICAN GROUP 


of Insurance Companies 


American National 


Massachusetts Fire & Marine 





Great American Indemnity 


Rochester American 
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NAIA MEMBERSHIP 25,000 


New High Record Reflects Prestige 
of Agents’ Assn.; Ayers Agency, 
Wahoo, Neb., To Be Honored 

The Ayers Insurance Agency, Wahoo, 
Neb., has been recorded as the 25,000th 
member agency firm of the National As- 
sociation of Insurance Agents, it is an- 
nounced by Walter H. Lupke, Ft. 
Wayne, Ind., chairman of the insurance 
organization’s membership committee. In 
announcing this to the membership, Mr. 
Lupke pointed out that the new mark 
and the gain made during the past year 
are significant of the growing strength 
and prestige of the association. He esti- 
mated the total producers and office 
force personnel represented in these 25,- 
000 agencies to be approximately 125,000 
persons. 

George A. Ayers, owner of the Ayers 
Insurance Agency started in insurance 
during the war after employment as 
safety engineer at the Nebraska ord- 
nance plant. On September 1, 1945, he 
opened his agency in the county seat 
town where he now represents Globe In- 
demnity, Royal and others. In addition 
to fire and casualty business this agency 
contains a life department. Wahoo, a 
town of 4,000 population is the home 
of Luther college. 

Richard C. Allgood, executive secre- 
tary of the state association at Lincoln, 
Neb., pointed out that within the past 
seven months his state group has added 
149 new members. The goal is 400 total 
membership by August 31 and the Ayers 
Agency was the 387th. 

The National Association is making 
plans for presenting the Ayers agency 
with a handsomely inscribed certificate 
commemorating the event, Mr. Lupke in- 
dicated. 





Hanover, Fulton Figures 


The Hanover Fire of New York re- 
ports total admitted assets of $35,127,083 
as of June 30, 1948. The surplus to pol- 
icyholders amounts to $11,042,901 and 
the reserve for unearned premiums is 
$15,469,974. U. S. Government bond 
holdings and cash amount to. over 
$17,000,000. Losses in process of adjust- 
ment total $4,928,584. 

The Fulton Fire, affiliate of the Han- 
over, reports assets as of June 30 of 
$2,056,676 of which $2,044,676 is policy- 
holders’ surplus. The company reinsures 
all its business with the Hanover. 


Caledonian Expanding 


Operations in Canada 


The Caledonian is embarking on a 
broad program of expansion in Canada, 
according to Reginald L. Young, man- 
ager for Canada. The company has pur- 
chased a building in Toronto and within 
two months it is planned to remove 
the Canadian head office to Toronto 
from Montreal. 

The Caledonian will operate a com- 
plete Quebec branch from its present 
Montreal premises under the direction 
of R. A. Beaudry. At the same time, 
according to Mr. Young, the company 
will open a casualty department as soon 
as practicable. 

Currently, Mr. Young is endeavoring 
to round up a competent staff to take 
charge of the work in the new office 
building. 
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New Jersey Rating Head Appoints 
Executive Group for Governor’s 
Fire Safety Conference 


Appointment of an executive commit- 
tee to plan for the Governor’s Fire 
Safety Conference at the War Memorial 
J., on Wednes- 

announced by 


3uilding, Trenton, N. 
September 22, is 
Leon A. Watson, general manager of 
the Fire Insurance Rating Organization 
of New Jersey. Mr. Watson is state 
chairman of the conference. The meet- 
ing is called for the purpose of adopting 
a practical and unified program for a 
statewide drive against fire hazards. 
Those appointed to the executive com- 
mittee are Leonard Dreyfuss, United Ad- 
vertising Corp.; John R. Cooney, presi- 
dent, Firemen’s Insurance Co.; Dr. 
Allan R. Cullimore, Newark College of 
Engineering; Carl Holderman, presi- 
dent, New Jersey State CIO Council; 
Henry W. Johnson, president, New Jer- 
sey Manufacturers’ Association; James 
J. Smith, executive secretary, New Jer- 
sey State League of Municipalities; 
Louis Marciente, president, New Jer- 
sey State Federation of Labor, AFL; 
John Seabrook, president, Seabrook 
Farms, Bridgeton; Joseph I. McDonnell, 


day, 


manager, Chalfonte-Haddon Hall, At- 
lantic City. ; x 
Also B. L. England, Atlantic City 


James L. 


Electric Co., Atlantic City; 


New York Board Losses 


Show Increase in July 

The New York Board of Fire Under- 
writers’ committee on losses and ad- 
justments that in July there 
were 260 losses assigned to it, involving 
$1,205,711 in amount. This compares 
with 200 losses totaling $799,001 in July, 
1947, and represents an increase of 30% 
in number and 51% in dollar value. For 
the first seven months of 1948 Secretary 
IE. C. Niver states the committee has 
received 2,249 losses for $8,706,526 com- 
pared with 1,873 losses for $9,080,608 in 
the same period last year, representing 
an increase of 20% in number of claims 


reports 





but a decrease of 412% in amount 
involved. 
Howe, president, New Jersey Broad- 


casters’ Association, New Brunswick; E. 
H. Werner, Jersey Central Power & 
Light Co., Asbury Park; David Baird, 
Jr... president, Smith-Austermuhl Co., 
Camden; Glenn Gardiner, president, 
New Jersey State Chamber of Com- 
merce and William T. Read, chairman 
of the board, Camden Fire Insurance 
Co. 

Six additional committees are also 
being formed including a fire fighting 
services committee composed of ex- 
perts. 
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and overwhelming destruction through fire of American life and property. 


NATIONAL UNION 
and BIRMINGHAM 


FIRE INSURANCE COMPANIES 
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Instirance History 
IMPORTANT BLAZE IN GLASGOW 


A fire occurring in July 1872 at the Tradeston Flour Mills, near Glasgow, Scotland, led to 
scientific investigations which threw an entirely new light upon such risks. It was the possi- 
bility of explosion of flour in the air... something not believed possible before. It was now 
proven conclusively that flour could be combustible. Precautions were planned for future 
handling of such risks. Ignorance of the force of flour-air mixture could no longer be pleaded. 
Testing materials for combustibility is only one of the many services now 
furnished the public by the laboratories of the National Baard of Fire 
Underwriters. The NATIONAL UNION and the BIRMINGHAM are mem- 


bers of this organization, one of whose aims is the curbing of the unwarranted 
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MONTESANI JOINS CALIF. DEpr 





New York Dept. Chief Examiner to 
Head New Rating Division of 
Calif. Insurance Depi 
Insurance Commissioner Wallace K 
Downey of California, has «nnounceq 
appointment of Frank Montesani 4g 
chief rating analyst in charge of the 
rating division of the Insurance Depart. 
ment. Mr. Montesani will assume his 

duties October 15. 

The division was created as « part of 
the Insurance Department by the new 
California rate regulatory law, passed 
by the 1947 session of the legislature 
and will supervise fire and casualty rat- 
ing. 

Mr. Montesani has been connected 
with the rating division of the New 
York Insurance Department for nearly 
twenty years and has held the title of 
senior examiner for some time. He has 
prepared or supervised the examinations 
of many rating organizations and his 
reports have had wide distribution in 
Federal and state circles. He directed 
the first company examination for the 
Department. Recently he did special 
rating work for the Florida Insurance 
Department on windstorm rates. Before 
he joined the New York Department he 
was in the insurance brokerage business 
and also associated with Joseph Frog- 
gatt & Co., insurance accountants. 


New Va. Fire Regulations 


A draft of rules and regulations for 
control of fire hazards in public build- 
ings throughout Virginia is almost com- 


plete, reports C. S. Mullen, Jr., the 
state’s chief fire marshal. As soon as 
the draft is completed, it will be 


sent to interested groups and then will 
probably be submitted for a public hear- 
ing to be held probably in November. 

Minimum standards of construction 
and design which must be compiled with 
in all public buildings in the state will 
be incorporated in the rules which will 
be in keeping with an act of the legis- 
lature passed early this year. Just now 
Mr. Mullen has five vacancies on his 
staff for trained fire inspectors which 
he wants to fill. 


BOSTON OFFICE IN B. C. 

The Boston Insurance Co. announces 
establishment of a service office at 4ll 
West Hastings Street, Vancouver, B, C. 
It will be under the direction of Gordon 
E. Evans who joined the Boston on 
July 1 as special agent for the Province 
of British Columbia. 





casualty, fire 
automobile and surety 
reinsurance 


catastrophe 
excess of loss 
treaty and specific 


Specialty covers including: 
steam boiler excess 
fleets, motor cargo 


aggregate excess 


EXCESS UNDERWRITERS inc. 


90 John St., New York 
Chicago office Insurance Exchange Bldg. 
Los Angeles office 510 South Spring St. 
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sTUDY FIRE BUREAU CHANGES 
‘ Coast Conference Held on 
ces ‘- New Bureau Essential 


to Obtain Calif. License 


s and subscribers of the Pa- 
Rating Bureau met in San 
last week to consider amend- 
changes in the by-laws and 
Insurance 


Membe 
cific Fire 
Francisco 


ents anc 
. of the bureau after 


rules , 
Commissioner Wallace K. Downey had 
agreed to reconsider his order denying 


the bureau a license as a rating body. 
The changes under consideration were 


as follow 36 
f the stamping bureau to be 


Servic< 
optional with members and subscribers; 
separation of California assessments as 
to ratin: and stamping services; the 
Bureau ‘0 “advise” members and sub- 
scribers of departure from rules and 
rates; members and subscribers to ad- 
vise the bureau of variations from rates 
if they <ubscribe to the stamping serv- 
ice. Also non-subscribers to stamping 
office not to be required to file devia- 


tion notices, but for statistical purposes 
the bureau may call on them for figures, 
but no oftener than once a year; ap- 
pointm¢ nts, cancellations and changes in 
agents to continue to be reported to the 
bureau; audit operations are not essen- 
tial to rate making, but are desirable on 
a voluntary basis if under the super- 
vision of the Insurance Commissioner. 


Cotton Interests Cooperate 


To Reduce Bale Fire Losses 


The National Cotton Council, Agricul- 
tural Extension Services, National Cot- 
ton Ginners’ Association and National 
Cotton Compress and Cotton Warehouse 
Association have proposed a five-point 
campaign to reduce cotton bale fire 
losses. 

It is pointed out that 100,000 bales of 
cotton were destroyed in the 1945-46 
season and that for the 1947 season 
81% of the cotton fires originated in 
“firepacked” bales. Such fires are caused 
by trash, such as rocks or metal, which 
strikes against gin machinery and ignites 
the cotton. Burning lint, unnoticed, is 
packed into a bale, later breaking out 
into fire. The council is having displayed 
in gins, warehouses and compresses a 
poster bearing the following warnings 
advising workers to: 

1. Not smoke or carry matches. 

2. Guard against rocks or metals in 
seed cotton, which might strike against 
gin machinery and ignite cotton being 
ginned. 

3. Keep gin and warehouse plants and 
equipment clean and free from trash. 

4. Keep informed on _ fire-fighting 
equipment and regulations, 

5. Report fires and firepacked bales 
immediately to receiving compresses and 
warehouses. 


S. V. SABSHIN DIES 

An insurance producer in Buffalo for 
more than twenty years, Sigmund V. 
Sabshin, 58, died July 30. He would 
have celebrated his 59th birthday August 

A native of Moscow, Mr. Sabshin 
came to the United States thirty-five 
years ago and obtained a position with 
the Metropolitan Life in New York City. 
When he went to Buffalo twenty-three 
years ago, he opened his own insurance 
business and at the time of his death 
maintained offices at 17 Court Street. 


CANADIAN CHAIRMAN 


J. G. Hutchinson of Shaw & Begg, 
Toronto, has been elected chairman for 
1948-49 of the Independent Fire Insur- 
ance Conference. Vice chairman for 
Ontario is D. McIntosh, manager of the 
Gore Insurance Co., Galt; and Quebec 
vice chairman is J. P. Gagnon, of the 
Union Fire, Accident & General of Paris. 
To fill two vacancies on the board the 
following were elected: N. G. Duffett, 
manager, Pilot Insurance Co., Toronto; 
and H. Hopkins, manager of the Mis- 
Sissippi and Rouville, Quebec. 


July Fire Losses Show 
3% Rise Over Year Ago 


Estimated fire losses in the United 
States continued their upward move- 
ment during July, with a total destruc- 
tion of $50,955,000 worth of property, 
it is announced by W. E. Mallalieu, 
general manager of the National Board 
of Fire Underwriters. This loss was 
3.2% higher than losses of $49,357,000 
during July, 1947, and represents a sea- 
sonal decline of 6.9% from losses of 
$54,706,000 in June, 1948. 

July’s losses brought the total for the 
twelve-month period ending July 31 to 
a record-breaking $711,437,000, a figure 
of fire destruction never before reached 


in U. S. history. This represents an 
incease of 10.8% over losses of $641,- 
816,000 for the twelve-month period 


ending July 31, 1947. 


ROLFS WITH PROV. WASH. 

The Providence Washington has ap- 
pointed William H. Rolfs, Jr., as spe- 
cial agent in Maine. He will be 
sociated with Ralph W. Bradish, who 
plans to retire in a few months. Mr. 
Rolfs entered insurance in the agency 
business, transferring to the company 
field later. Until recently he has been 
connected with the Phoenix-Connecticut 


as- 
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“HAY, GRAIN AND FEED” LOSS 


Court Rules Alfalfa Not in Seed Is Not 
Covered But Growing Wheat and 
Rye Are Insured 
A fire policy insured “hay, grain and 
feed” without qualifying or otherwise 
defining this term. In an action on 
the policy for damages to standing 
wheat, rye, alfalfa and clover as the 
result of a fire, the word “grain” was 
held to cover the kernels of wheat and 
rye growing in the field, mature and 
ready for harvesting, and the plants 
themselves, whether standing or gath- 
ered. The stalks of grain, after the 
kernels are removed, constitute straw, 
the value of which is a part of the 
standing grain, and does not come with- 
in the term “feed” as separate and apart 

from grain. 

It was also held that alfalfa, not in 
seed, growing in the same field with 
the wheat and rye, does not come within 
the term “feed” as used in the policy, 
so that the plaintiff was not entitled 
under the terms of the policy to re- 
cover for its loss, but only for the loss 
of the growing or standing wheat and 
rye. 








Group in Maine. He will have head- 
quarters in the Clapp Memorial Build- 
ing at Portland, Me. 





N. Y. C. Officials Study 


Pier Improvement Plans 


The New York City Board of Esti- 
mate is now giving consideration to the 
pier rehabilitation program which has 
for long been advocated by insurance, 
shipping, and other interests. Likewise 
under study are the problems of sewage 
and garbage disposal and solution of 
all three depends in some measure upon 
financial resources available to pay for 
these and other projects. 

It is understood that Mayor O’Dwyer 
is opposed to a waterfront improve- 
ment program offered by the Port of 
New York Authority but may favor a 
proposal of the World Trade Corpora- 
tion to handle the task. The program 
estimates expenditure of $55,000,000 for 
pier construction and rehabilitation over 
a ten-year period. 


IOWA FIRE LOSSES RISE 


Iowa Fire Marshal John Strohm re- 
ported Iowa’s fire losses during the first 
six months of the year totaled $4,623,357 
with a total of 2,409 fires reported. The 
six-month report was 608 more fires 
and $1,808,224 more loss than reported 
in the corresponding period of 1947. Last 
year the $8,297,073 loss for twelve months 
was the highest in sixteen years. 








SELL MARE BONDS 


...With ss effort ! 


Many successful salesmen maintain that the art of 
selling is a combination of good basic material, sound 


formula—and a dash of technique. 


If this is true, our new “Proposal for the Comprehen- 
sive 3D Policy” is the springboard for successful bond 
selling. It follows a formula that is quickly understood, 
and presents the coverages with a technique that is 
convincing. Our 3D Proposal does all this because it 


was planned by salesmen, for salesmen. 
Agents tell us this is true—from actual experience. 
How about rating? Our “Ready-Rates” chart for figuring premiums on 


Agreements I and V is just about the best there is (it’s been copied many 
times). Agents who have been selling the Comprehensive 3D Policy, as 


well as Commercial Blanket and Blanket Position Bonds, should test this 
material without delay. Write Advertising Dept. for samples. 





CASUALTY - FIRE - MARINE 








THE LIVERPOOL & LONDON & GLOBE INSURANCE CO. LTD. * THAMES & MERSEY MARINE 
INSURANCE COMPANY, LTD. © BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. 
CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA * QUEEN INSURANCE COMPANY 
OF AMERICA * STAR INSURANCE CO. OF AMERICA « ROYAL INSURANCE COMPANY, 
LTD. * THE NEWARK FIRE INSURANCE CO. * AMERICAN & FOREIGN INSURANCE CO. 
FEDERAL UNION INSURANCE COMPANY © THE SEABOARD INSURANCE COMPANY 


EAGLE INDEMNITY COMPANY * GLOBE INDEMNITY COMPANY * ROYAL INDEMNITY COMPANY 
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FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


ORGANIZED 1855 
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THE GIRARD FIRE AND MARINE INSURANCE COMPANY 


ORGANIZED 1853 
tg 
ms 


NATIONAL—BEN FRANKLIN FIRE INSURANCE COMPANY of Pittsburgh, Pa. 


ORGANIZED 1866 


Ww 


THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 


ORGANIZED 1870 
ke 


WwW 


MILWAUKEE MECHANICS’ INSURANCE COMPANY 


ORGANIZED 1852 
4 


ROYAL PLATE GLASS AND GENERAL INSURANCE COMPANY OF CANADA 


ORGANIZED 1906 


w 


THE METROPOLITAN CASUALTY INSURANCE COMPANY OF NEW YORK 


ORGANIZED 1874 


A 


COMMERCIAL CASUALTY INSURANCE COMPANY 
ORGANIZED 1909 


A 
5 
nw 


PITTSBURGH UNDERWRITERS - KEYSTONE UNDERWRITERS 


YALTY GROU 


Home Office: TEN PARK PLACE, NEWARK 1, NEW JERSEY 




















Pacific Department: 220 Bush Street, San Francisco 6, Calif. 
Western Department: 120 South La Salle Street, Chicago 3, II. 
Southwestern Department: 912 Commerce St., Dallas 2, Tex. 


Foreign Departments: 111 John Street, New York 7, New York 
206 Sansome St., San Francisco 4, Calif. 


Canadian Departments: 465 Bay Street, Toronto 2, Ontario 
535 Homer Street, Vancouver, B. C. 
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Bird Observes 35th Year 
With the North America 


F. Clinton Bird, assistant secretary of 


the Insurance Co. of North America, 
celebrated his thirty-fifth year with the 
company, August 18. 


Mr. Bird joined the North America 
in the company’s head office in Phila- 
delphia in 1913 as a clerk in the auto- 
mobile department. Between 1922 and 
194) he served as an_ inland marine 
underwriter in the Chicago and San 
Francisco offices’ of the North America. 
The follo wing year he returned to the 
head office in the same capacity. Three 
years later he was elected assistant 
secretary. 


Ship Values Not Covered 
By War Damage Corp. 


In an action in the Federal District 
Court for Northern California, under the 
Reconstruction Finance Corp. Act, sec- 
tion 59, as added in 1942, by the Western 
Navigation Co, against the War Damage 
Corn. to recover the value of the plain- 
tif’s steamship which was sunk by Jap- 
anese submarines, judgment was ren- 
dered for the defendant, 74 F. Supp. 705, 
for the following reasons: 

The Congressional intent, in enacting 
section 59, in 1942, was expressly to pro- 
vide insurance protection for property, 
situated in the United States, and terri- 
tories and possessions of the United 
States and such property in transit be- 
tween any of the localities designated 
during the interval between the declara- 
tion of hostilities between the United 
States and Japan and the effective date 
of functioning by the War Damage 
Corp., and to extend free government 
protection against loss from enemy at- 
tack, until a system of paid insurance 
contemplated thereby had been put into 


operation. A steamship sunk by Jap- 
anese submarines while en route from 
Hawaii to the United States was held 


not property “in transit” entitled to pro- 
tection under the amendment. 





COXE JOINS R. F. TIERNEY 
Robert F. Tierney announces that 
Henry M. Coxe, Jr., has joined his staff 
as adjuster in the inland marine depart- 
ment. Mr. Tierney maintains an inde- 
pendent adjusting firm at 107 William 
Street, New York City. 


Combination Sales 


(Continued from Page 1) 


December 7, 1932, the Attorney General 
of this state rendered an opinion to the 
Superintendent of Insurance with refer- 
ence to the sale of stock in an invest- 
ment trust. In that case, an investment 
trust proposed to sell its stock, allotting 
a portion of the purchase price of the 
stock to capital with the remainder pay- 
ing for life insurance on the purchasers 
of the stock. In the course of his opin- 
ion, the Attorney General stated: 
‘Quite naturally, we must assume 
that the agent or representative will 
make the life insurance feature a strong 
selling point in order to induce a sale 
of stock. * * * There is nothing to in- 
dicate that the representative selling the 
stock would be discouraged from using 
the life insurance plan as a means of 
promoting the sale of stock. * * * What 
is being sold? (1) Is the purchaser buy- 
ing investment trust stock and receiving 
the insurance policy gratis? Or (2), Is 
he purchasing both policy and stock ? 
“Whether the purchaser obtains the 
policy of insurance gratis from the in- 
surance company, an unlikely conclusion, 
or by virtue of an arrangement between 
the investment trust and the insurance 











company; is not material. Since it is 
argued that the insurance transaction 
is entirely between the purchaser and 
the insurance company and since the 
only monetary consideration moves from 
the purchaser to the investment trust, 
the logical conclusion would be that as 
between the purchaser and the insur- 
ance company the policy of insurance 
is given as a consideration for the pur- 
chase of the investment trust stock. * * * 


Plan Held Objectionable 


“Toes the client or prospective pur- 
chaser buy both the insurance policy 
and the stock in combination? The plan 
submitted in the prospectus and en- 


larged upon by the attorneys would 
clearly indicate that they are sold in 
combination. The agreement between 


the purchaser, the investment trust and 
the insurance company is not separable. 
ees 

“Who sells the stock and who sells 
the insurance? The investment trust 
alone sells the stock. The insurance 
company takes no part in the sale of 
the stock because that is a prerequisite 
to the insurance, but by becoming a 
party to the plan itself, the insurance 
company has placed itself in the posi- 
tion of inducing a client to buy stock 
on the strength of his subsequently 
acquiring an insurance policy on his 
life. * * # 

“In concluding his opinion, the At- 
torney General ruled the proposed plan 
to be objectionable, in that it made the 


insurance company party to a promo- 
tional plan by inducing the sale and 
purchase of stock, and that the plan 


was further objectionable in that it al- 








lowed discrimination between policy- 
holders. While the opinion of the Attor- 
ney General concerned itself with the 
sale of life insurance in combination, it 
is the view of this Department that 
Section 188 of the New York Insurance 
Law, which prohibits discrimination in 
the sale and purchase of insurance 
other than life insurance, is applicable 
to the sale of a commodity in combina- 
tion with fire and theft and other forms 
of insurance coverage. 

“Following the opinion of December 
7, 1932, rendered by the Attorney Gen- 
eral, this Department has _ repeatedly 
declined to approve the furnishing of 
insurance coverage where the coverage 
was included in the purchase price of 
a commodity. The plan upon which your 
inquiry is predicated is not basically 
different from those upon which this 
Department has previously indicated its 
disapproval and, in our opinion, comes 
under the interdiction of the Insurance 
law. 

“In response to your inquiry as to 
whether the coverage is permissible, 
you are advised that the answer is in 
the negative. In view of our determina- 
tion of this question, it is unnecessary 
to answer the other questions set forth 
in your communication.” 


Pearl Plan 


(Continued from Page 15) 


surance, dealing with the Pearl’s plan, 
follows: 

“In asking us to act upon this filing 
we assume that as to this class of risks 
you intend to withdraw the designation 
which you have previously conferred 
upon the New York Fire Insurance 
Rating Organization to make and file 
these rates in your behalf. The deter- 
mination hereinafter made is contin- 
gent upon your company taking ap- 
propriate steps to comply with the con- 
stitution and by-laws of the New York 














In Swedish folklore the Nis was a friendly spirit that pro- 


tected villages and farms. Today people depend on the 


protection afforded by a strong, reliable, friendly insurance 


company, and the more real advantages of a modern insur- 


ance program. 


Recommend to your clients a program of 


insurance protection to fit their individual needs. 





THE SPRINGFIELD GROUP 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY 


CONSTITUTION DEPARTMENT 


SENTINEL FIRE INSURANCE COMPANY . 
MICHIGAN FIRE & MARINE INSURANCE COMPANY 
NEW ENGLAND FIRE INSURANCE COMPANY 


SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 

. DETROIT, MICH. 
SPRINGFIELD, MASS. 


OF FIRE INSURANCE COMPANIES 

















IMMEDIATE OPENING 


AUTOMOBILE UNDERWRITER 


Nationally known group of 
aggressive Fire companies writ- 
ing Automobile Insurance coun- 
trywide has position available for 
experienced Underwriter at its 
Home Office in New York City. 
Salary open. Excellent oppor- 
tunity for qualified man. 


Our employees know about this 
advertisement. 


Please address Automobile 
Secretary, Box 1814, The Eastern 
Underwriter, 41 Maiden Lane, 
New York 7, N. Y., giving full 
particulars as to experience, per- 
sonal qualifications and back- 
ground. 











Fire Insurance Rating Organization and 
Article 8 of the New York Insurance 
Rating Organization and Article 8 of 
the New York Insurance Law. 

“We. note that your plan provides 
various charges and discounts on co- 
insurance, commissions, loss prevention, 
distribution, experience, frequency of 
loss, and expense savings, which you 
have subdivided into underwriting and 
accounting, rent and space, administra- 
tion, field expenses and agent’s allow- 
ances, and loss adjustment expenses. In 
all rating plans involving surcharges or 
discounts this department requires car- 
riers or rating organizations making the 
filing to have available and to be pre- 
pared to file upon demand supporting 
information justifying not only the bas- 
ic rate but the charges and discounts 
as well (Insurance Law §184, par. 4; 
183 1(e)). In this respect the New York 
Insurance Law is akin to the Federal 
Robinson-Patman Anti-Discrimination 
Act. 

“Our decision contemplates that you 
will collect and maintain the necessary 
data to comply with these requirements 
of the law. With that understanding, 
that portion of your plan covering con- 
tents is accepted. In doing so the De- 
partment has taken into consideration 
(1) the report of the industry fire com- 
mittee on interstate rating dated April 
13, 1948 (2) the Chicago report of the 
committee on rates and rating organi- 
zations of the National Association of 
Insurance Commissioners, dated April 
15, 1948, and (3) the paper on this sub- 
ject by H. C. Conick. industry spokes- 
man, at the June, 1948, meeting of the 
National Association of Insurance Com- 
missioners at Philadelphia, and the dis- 
position of your company as reflected 
by the filing, to adhere to the general 
principles enunciated therein. 


Building Rating Plan to Receive 
Further Study 


“We are deferring action on that por- 
tion of your filing permitting the rat- 
ing of buildings in accordance with this 
pian. That phase of your filing will re- 
ceive further attention. While the pri- 
mary purpose of the so-called IUB rat- 
ing plan was to rate fluctuating inven- 
tories under a reporting plan, many 
people have challenged the logic of ap- 
plying discounts to contents and refus- 
ing to apply them to the building of 
the same risk, particularly when, with 
the exception of the reporting feature, 
all the other elements justifying dis- 
counts and surcharges are present. 
However, your proposal involves a sub- 
stantial departure from established 
methods of rating buildings on so- 
called IUB risks and should receive ma- 
ture consideration.” 
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Allyn Calls Meeting 
On FTC Communication 


SET FOR CHICAGO, SEPT. 16-17 





Calls NAIC Executive Committee to 
Consider Letter to Commissioners 
on A. & H. Insurance Information 
Insurance Commissioner W. Ellery 

Allyn of Connecticut, as chairman of 
the executive committee of the National 
Association of Insurance Commissioners, 
has called a special meeting of the ex- 
ecutive committee to be held at Chi- 
cago, September 16-17, to consider the 
communication addressed to all Com- 
missioners on August 2 by Edward W. 
Thomerson, assistant general counsel, 
Federal Trade Commission, with respect 
to accident and health insurance. 

The meeting will be an executive 
session in which all Commissioners are 
invited to participate but no open 
meeting or public hearing will be held 
at this time. Mr. Allyn’s letter to the 
Commissioners is as follows: 

“The letter of Edward W. Thomer- 
son, assistant general counsel of the 
Federal Trade Commission, dated Au- 
gust 2, 1948, to all Insurance Commis- 
sioners with reference to the accident 
and health business has been the sub- 
ject of discussion by your president, 
Commissioner J. Edwin Larson of 
Florida; the chairman of your accident 
and health committee, Commissioner 
Donald Knowlton of New Hampshire. 
and the undersigned as chairman of 
your executive committee. 

“At the outset we felt that since 
Congress had imposed definite respon- 
sibilities upon the Federal Trade Com- 
mission in U. S. Public Law 15—just 
as the various state legislatures have 
imposed obligations upon the individual 
Commissioners—there was a legitimate 
area in which the National Association 
of Insurance Commissioners could and 
should cooperate with the Federal Trade 
Commission. 

“The Federal Trade Commission is 
not only seeking information but con- 
templates taking action thereafter in a 
field which to some extent parallels the 
regulatory field now occupied by the 
states. 

Chicago Meeting Scheduled 

“Because of its importance, we felt 
that as officers of your association we 
should not undertake to act upon our 
own individual judgment but that the 
matter should be submitted to the ex- 
ecutive committee for its consideration. 
Accordingly, as chairman I have sched- 
uled a meeting of the executive com- 
mittee at Chicago for September 16 and 
17 at which meeting all Commissioners 
are invited to be present. 

“Tt will be noted that Mr. Thomer- 
son’s letter in addition to calling for a 
considerable amount of factual detail 
also enters into the field of opinion by 
asking for comments and observations 
on practices which individual Commis- 
sioners may regard as questionable. It 
is obvious—and in the last paragraph 
of his letter Mr. Thomerson recognizes 
it—that the accumulation of the de- 
tailed information which he seeks will 
be a time-consuming task. 

“In order to discuss the matter in- 
telligently at the Chicago meeting, each 
Commissioner who attends should come 
prepared with as much preliminary fac- 





tual information as is available and 
with any other information which he 
deems relevant. Those who cannot at- 


tend can mail such preliminary material 
to the secretary. The fact that we have 
executive 
indi- 


scheduled a meeting of the 


committee should not deter the 


FORMS:AGENCY AT ST. PAUL 

Edward J. LeClair, formerly St. Paul 
manager for the North American Life & 
Casualty Co. of Minneapolis, has formed 


the Edward J. LeClair agency at St. 
Paul to conduct a general insurance 
business. Associated with him are Carl 
E. Swanson, Edward J. O’Neill, Floyd 
W. Matthey, George A. O’Brien, Rich- 


ard G. Schletty, Edward H. Moeller, 
Robert M. Burns, Harold Oettel, 
Thomas J. Joy, Eleanor Robertson, 


Charles J. Campbell and John F. Mc- 

Kenny. 

CONSIDER MEDICAL COVERAGE 
The House of Delegates of the Ten- 

nessee Medical Association will meet at 

Nashville, August 29, to consider a pre- 

paid medical insurance plan. 





vidual states from continuing their work 
of collecting the factual data sought by 
the commission, but it is our hope that 
the discussion and exchange of ideas 
at the meeting may be helpful to Com- 
missioners, and particularly to the newer 
Commissioners, in dealing with that 
part of Mr. Thomerson’s letter which 
requests an expression of views. 
To Use Central Office 

“This will be an excellent opportunity 
to use the facilities of the central of- 
fice. Commissioners writing to the Fed- 
eral Trade Commission are requested 
to send copies of their letters to the 
secretary, who can assemble and an- 
alyze the information and incorporate 
it in summary form in a memorandum 
prepared for distribution to all Com- 
missioners. 

“The Chicago meeting should be of 
assistance in another respect. If and 
when any officers or members of this 
association are called upon to appear 
before the Federal Trade Commission 
or any subdivision or agency thereof in 
connection with this problem, they will 
have the benefit of the discussions at 
this meeting and of all factual informa- 
tion obtained by the secretary, and will 
be in a position to present the collective 
views of our membership or at least of 
those members who care to express 
themselves upon the problem and have 
their views transmitted through this 
association. 

“A second notice stating the exact 
place and hour of the meeting in Chi- 
cago will be forwarded to you at a 
later date.” 





Can YOU Qualify? 


Are you ready for an appointment as General Agent for this Company? 
Your city may be one of the dozens where our expansion program 
provides an excellent opportunity. The requirements are a good pro- 
duction record, a good reputation, ambition, and the ability to build a 
strong, aggressive agency. Our portfolio includes a wide range of 
practical, streamlined Accident, Health, Hospitalization and Life 
policies, backed by 40 years’ service to policyowners. If you can qualify 
and want to know more about a direct Home Office connection, write to 


Federal Life & Casualty Co., Detroit 2, Mich. 
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Gernhardt Nominated 
For IAC Presidency 


NOMINATIONS ARE RELEASED 





Ely on Ticket for Vice President, 
Duncan for Secretary-Treasurer; 


Meeting To Be Held at Chicago 





Joseph A. Gernhardt, advertising man- 
ager, National Surety Corp., has been 
selected by the nominating commi'tee 
of the Insurance Advertising Confer- 
ence as a candidate for president of 
that organization. 

The ticket also includes Dwight P. 
Ely, production manager, Ohio Farmers 
Insurance Co., for vice president; Al- 
fred E. Duncan, Jr., sales development 
manager, Fire Association, for reelec- 
tion as secretary-treasurer, and the fol- 
lowing for elective members of the 
executive committee: William R. Ford, 
executive assistant, Factory Insurance 
Association; Ralph C. Blatchford, super- 
intendent of advertising, Employers’ 
Group, and Ed Schenke, advertising 
manager, Globe Indemnity. Mr. Blatch- 
ford is a candidate for reelection. 

The nominating committee, appointed 
in accordance with IAC’s new constitu- 
tion adopted at the annual meeting in 
West Dennis, Mass., last year, consists 
of the three most recent active past 


presidents. Harry Helm is chairman, 
other members being Theodore W. 
Budlong and Ralph W. Smiley. 


Must File Written Notice 


The constitution provides that mem- 
bers be notified of the nominations at 
least thirty days before the annual 
meeting and that “any member who 
wishes to be considered for an office in 
opposition to a nominee selected by the 
committee must file a written notice of 
his intentions with the secretary-treas- 
urer at least fifteen days before the 
annual meeting.” 


This year’s annual meeting will take 
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JOSEPH A. GERNHARDT 


place at Hotel Stevens, Chicago, on 
September 30 and October 1. 
President Clark W. Smitheman has 
announced that the featured speaker at 
the annual dinner October 1 will be 
Thomas H. Beck, chairman of the 
board, Crowell-Collier Publishing Co, 
and that the program committee under 
Chairman Gernhardt is preparing a 
schedule of “business sessions, round 
table discussions, forums, speakers and 
surprises” that will be announced soon. 


F. L. REYNOLDS PROMOTED 





Employers’ Names Him Superintendent 
of U. S. Claim Department; With 
Group Since 1914 


Edward A. Larner, executive head of 
the Employers’ Group Insurance Cos, 
announces the appointment of Fred- 
erick L. Reynolds as superintendent of 
the Employers’ United States claim de- 
partment. 

Mr. Reynolds takes on the duties of 
his new position following many years 
of experience in claim work, 

His progress with the Employers’ was 
temporarily interrupted by World War 
I, at which time he served twenty-six 
months in the army, fourteen months of 
which was overseas. Upon his return 


from service he traveled in Essex 
County as investigator of _ liability 
claims. Since then he has been head of 


the New England automobile claim de- 
partment, assistant superintendent, and 
then superintendent of the New Eng- 
land claim department. 

Mr. Reynolds was transferred to the 
United States claim department in 1941. 
He has been assistant superintendent of 
the United States claim department 
since December, 1947, 


LISTS N. J. ASSIGNED RISKS 

Manager Bernard Hamilton of the 
Compensation Rating & Inspection Bu- 
reau of New Jersey, has forwarded mem- 
ber companies a complete list of cases 
coming under the automobile assigned 
risk plan which expires in October, No- 
vember and December, in order that the 
companies may review the risks for pos- 
sible acceptance as regular business. 
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A. & H. Bureau Issues 
Program for Convention 


TO MEET AT VIRGINIA BEACH 


, Knowlton, Waller, Pike, Cuth- 
Bowl Clapp, Bidle, Parker, Payne 
and Thompson Are Speakers 


J. F. Follmann, Jr., manager of the 
Bureau of Accident & Health Under- 
writers, announces the speakers for the 
annual meeting of the bureau to be 
held October 11-13 at the Cavalier Hotel, 
Virginia Beach, Va. 

Principal addresses will be delivered 
by George A. Bowles, Insurance Com- 
missioner of Virginia, who will welcome 
the bureau to Virginia, and Donald 
Knowlton, Insurance Commissioner of 
New Hampshire. Commissioner Knowl- 
ton is, and has been. for three years, 
chairman of the accident and health 
committee of the National Association 
of Insurance Commissioners. The sub- 
ject of his address will be “The Place 
of Industry in Shaping the Regulatory 


Pattern.” 
Of timely interest to accident and 
health insurers, also, will be the ad- 


dresses by Fletcher C. Waller, assistant 
general manager of the Atomic Energy 
Commission, who will speak on “The 
Work of the Atomic Energy Commis- 
sion and Its Effect on Accident and 
Health Insurance,” and by Albert Pike, 
Jr. actuary of the Life Insurance Asso- 
ciation of America, on the subject 
“Sickness Compensation Legislation,” in 
which Mr. Pike will discuss, among 
other things, problems surrounding such 
recently enacted legislation in Califor- 
nia and New Jersey. 
Cuthbert and Clapp to Speak 

Two other speakers should also at- 
tract interest. One of these is by Jack 
Cuthbert of the National Safety Coun- 
cil speaking on the “Activities of the 
National Safety Council and Their Re- 
lation to Accident Insurance.” The other 
is Wallace L. Clapp of The Eastern Un- 
derwriter who will talk on “The Insurance 
Press and Its Relation to Accident and 
Health Public Relations.” 

An address by Logan Bidle of the 
Aetna Life Insurance Co. on “The 
Future of Accident and Health Insur- 
ance” will ably serve to round out this 
imposing list of nationally known speak- 
ers. Mr. Bidle is chairman of the gov- 
erning committee of the bureau. 

Other features of the three-day meet- 
ing will include the always popular and 
informative underwriting forum to be 
conducted this year by Gerald S. 
Parker of the Preferred Accident In- 
surance Co.; a discussion of “Policy 
Drafting Requirements in the Imme- 
diate Future” by Raymond A. Payne 
of the Travelers Insurance Co., and a 
discussion of “Home Office and Field 
Procedures” conducted by Merle J. 
Thompson of the Standard Accident 
Insurance Co. This latter discussion 
should attract considerable interest 
since it is pointed at reducing admin- 
istrative costs in accident and health 
insurance. 


ACTUARIAL SOCIETY TO MEET 


Three To Be Admitted as Fellows, Four 
as Associates at Annual Meeting to 
Be Held November 19 

Secretary-Treasurer Richard Fondiller 
of the Casualty Actuarial Society an- 
nounces that the annual meeting will be 
held in New York, November 19 at 
which time the following candidates who 
have successfully completed the exam- 
inations for associates will be admitted 
as associates: Charles Hewitt, Jr., Gil- 
bert R. Livingston, John A. Resony and 
Aubry White. 

The following will be admitted as fel- 
lows of the society: James R. Gardiner, 
Harold W. Schloss and Paul A. Turner. 

Mr. Gardiner and Mr. Turner com- 
pleted Parts II, III and IV, at the fel- 
lowship examinations which were con- 
ducted May 11 and 12. At the same 
time, George Munterich and Richard 


NAME CONRATH IN NEW YORK 





American-Associated Cos. Appoint Him 
Supervisor, Fidelity, Burglary and 
Glass Underwriting 

To assume the position of supervisor 
of fidelity, burglary and glass underwrit- 
ing, Guy E, Conrath has joined the 
New York branch organization of the 
American-Associated Insurance Cos., 
according to announcement this week 
by J. P. Coffay, Jr., resident vice presi- 
dent. 

As supervisor of the enlarged depart- 
ment, Mr. Conrath will devote his prin- 


cipal interests to the development of 
the fidelity and 3-D lines, and Har- 
old L. Pian will continue in direct 


charge of the underwriting of burglary, 
glass, and personal property floater cov- 
erages. 

Mr. Conrath has had wide experience 
during more than twenty years in bond, 
burglary and glass underwriting. Before 
assuming his new position, he was as- 
sistant manager of the Washington D. 
C. office of the Fidelity & Deposit Co. 





J. Wolfrum passed Parts I and II, and 
William Leslie, Jr. and Elia Vergano 
passed Part I. A number of candidates 
passed respective sections of the as- 
sociateship examinations. 





Validity of Rating Law 
Challenged in Arkansas 


ACTION IN FEDERAL COURT 





Taxicab Company Charges Conspiracy 
in Restraint of Trade Under Auto 
Assigned Risk Rates 





An action for injunction and treble 
damage brought under the Clayton Act, 
alleging a contract and conspiracy in 
restraint of trade under the Sherman 
Act has been filed in the United States 
District Court for the Eastern District 
of Arkansas by a taxicab company which 
was insured under the assigned automo- 
bile risk plan in the Aetna Casualty & 
Surety Co. Defendants are National 
Bureau of Casualty Underwriters, cer- 
tain non-bureau companies, all casualty 
companies which are bureau automobile 
subscribers in Arkansas and all bureau 
members except the National Union In- 
demnity Co, New England Casualty 
Co., Norwich Union Indemnity Co., Pre- 
ferred Accident Insurance Co. and Sun 
Indemnity Co. 

Edward Wright, Little Rock attorney, 
represents the National Bureau and 
other parties to the suit. The defend- 
ants’ answer is due the first part of 
September but it is understood that an 





LUMBERMENS Mutua CasuaLty COMPANY TAKES PLEASURE IN MAKING 
THIS ADVERTISING SPACE AVAILABLE FOR THE FOLLOWING ANNOUNCEMENT: 





S. Kemper Foundation. 


Illinois Institute of Technology. 


pany or inspection bureau. 





KEMPER FOUNDATION SCHOLARSHIPS 


Two scholarships in Fire Protection Engineering are offered by the James 
These cover all tuition and academic fees for four 
years at Illinois Institute of Technology. Applications are invited from young 
men of good address and good moral character, who are high school graduates 


and who are sons of United States citizens. 


In making awards, the Selection Committee will take into account the 
character, personality, physical condition, and high school record of the candi- 


date, who must be able to pass meritoriously the entrance examination of 


To supplement this academic training and to afford each scholarship- 
holder an opportunity to earn money toward his subsistence, the Foundation 


will assist him in obtaining vacation employment with a fire insurance com- 


To enable each scholar upon graduation to put his training to good use 
for the public welfare and his own advancement, the Foundation will assist 
him in obtaining regular employment at current salary rates with a fire 
insurance company or inspection bureau, in the expectation that such employ- 


ment will continue for at least two years. 


The James S. Kemper Foundation was established in 1942 by insurance 
companies in the group managed by James S. Kemper of Chicago. The pur- 
pose of the Foundation is to aid worthy persons to take advantage of educa- 


tional opportunities particularly helpful to an insurance career. 


Applications are invited also for the Foundation’s Fellowship in Industrial 
Medicine and Surgery at the University of Pittsburgh Medical School, and its 


Scholarship in Actuarial Science at the University of Manitoba. 


Address: H. L. Kennicott, Executive Secretary, The James S. Kemper Foun- 
dation, Mutual Insurance Building, Chicago 40, Illinois. 











extension of sixty or ninety days has 
been granted. Frederick U. Andres, 
also of Little Rock, is attorney for the 
plaintiff. 

This test of the validity of the state 
rating laws in connection with the vol- 
untary assigned automobile risk plan 
will be watched with interest, particu- 
larly in view of the fact that the casu- 
alty companies joined in the voluntary 
plan in the several states at the urgency 
of a number of Insurance Departments, 
concerned with securing coverage in 
keeping with the financial responsibility 
laws. 

Subcommittee Named by Bureau 

A subcommittee of the legal commit- 
tee of the National Bureau, coinposed 
of the Aetna C. & S., United States Fi- 
delity & Guaranty and London Guaran- 
tee & Accident Co. has been appointed 
to direct the matter on behalf of the 
National Bureau companies. 

The taxicab company, objecting to the 
higher rates it was forced to pay under 
the assigned risk plan, previously was 
insured with the Casualty Reciprocal 
Exchange. After the Reciprocal Ex- 
change refused to continue the insur- 
ance because of the taxicab company’s 
bad experience in past years, the com- 
pany became an assigned risk under 
the voluntary assigned risk plan, and 
was assigned to the Aetna C. & S. The 
taxicab company was rated up because 
of its previous bad loss experience, and 
the complaint alleges that the conduct 
of the defendants in fixing the experi- 
ence rate was a combination in restraint 
of trade. It demands damages of $5,377, 
an injunction against the alleged con- 
spiracy and an injunction to prevent the 
Aetna C. & S. from canceling the policy 
during the litigation. 

The complaint further alleges that the 
Arkansas rate regulatory law, which is 
based on the Insurance Commissioners’: 
All-Industry pattern, “to the extent that 
it purports to justify the conduct of the 
defendants .. . and to give said conduct 
the color of legality, violates the provi- 
sions of” Section I of the Sherman Act. 


Filed in Federal Court 


In its complaint filed in the Federal 
Court, the North Little Rock Transpor- 
tation Co., states its belief that the 
Heart of America Insurance Agency, 
Inc., a Missouri concern not licensed to 
do business in Arkansas, represents the 
Casualty Reciprocal Exchange among a 
number of casualty companies, as gen- 
eral agent. It sets forth the fact that 
the Casualty Reciprocal Exchange is- 
sued a policy to cover the plaintiff's 
fleet of taxicabs for a policy period from 
July 24, 1947 to July 24, 1948. The pre- 
mium of $6,431 was charged and paid on 
the fleet, which later was increased from 
16 to 19, and an additional premium was 
paid. 

The complaint charges that the Casu- 
alty Reciprocal Exchange, without the 
knowledge or consent of the plaintiff, 
paid numerous claims which had no 
merit and numerous other claims be- 
yond their worth and incurred costs in 
large and unnecessary sums in the han- 
dling of reports of accidents and claims. 

“Except for the agreement that plain- 
tiff would not be experience rated, 
plaintiff would not have accepted any 
policy of insurance permitting the in- 
surer to dispose of claims solely upon 
its own judgment and without the 
knowledge or approval of plaintiff, nor 
would it have permitted defendant, Cas- 
ualty Reciprocal Exchange, to dispose 
of claims without supplying plaintiff 
with a periodic report,” the complaint 
says. 

Reciprocal Cancels Policy 

It is set forth that the Casualty Re- 
ciprocal Exchange canceled its policy as 
of May 16, 1948; thereupon the plaintiff 
secured insurance on an assigned risk 
basis and was assigned to the Aetna C. 
& S.; a premium of $4,195 was charged 
and paid. 

The complaint says that the plaintiff 
believes and alleges that subsequent to 
the issuance of the policy, the Aetna 


(Continued on Page 29) 











Page 26 








August 27, 1949 











Insurance Executive Views Events 


In Casualty-Surety Field for 1948 


Since publication last week in The 
Eastern Underwriter of a symposium on 
experiences for the first six months of 
this year in casualty and surety lines, 
a further reply has been received from 


a company chief executive, with some 
illuminating comments. 
In this company, all-line premium 


writings were up 26.8% for the first six 
months of the year as compared with 
the first six months of 1947; automobile 
writings were up 18.9%, compensation 
business increased 31.8% and all other 
line writings were up 49.5%. 

While loss figures are not yet avail- 
able, it is estimated that the case basis 
loss ratio will be down approximately 
four points for all lines combined. This 
improvement will be due primarily to 
automobile business; the ratio on 
this line will be approximately ten points 
whereas the compensation and miscel- 
laneous line loss ratios will be up four 
or five points. 

Conditions in Auto Field 

In replying to the question as to 
whether or not conditions in the auto- 
mobile casualty field are sufficiently im- 
proved to justify a more liberal under- 
writing policy, this executive says: 

“Rate adjustments combined with re- 


loss 


office. 























SOUTH-OF-THE-BORDER.. . for heeps | 


This is a game in which the employer usually loses 

. money. But adequate fidelity insurance such as 
that offered by Manufacturers gives real protection 
against the possibility of crippling dishonesty 
losses. Many employers need to be fully informed 
about this specific coverage. 

The full protection afforded is exactly what many 
employers are waiting to grasp. This is your oppor- 
tunity and it will pay you to sell Manufacturers. Here 
is where you can make commissions. 


For full details, just write, call or visit the nearest 


MANUFACTURERS 


Casualty Insurance Co. 


1617 Pennsylvania Boulevard 
PHILADELPHIA, PA. 


W. STANLEY KITE, President 


duced accident frequency have more 
than off-set increased average loss costs 
caused by inflationary influences and the 
high damageability of new body styles. 
As a result, conditions are at least tem- 
porarily better in the automobile field. 
The continuing upward spiral of wages, 
medical costs, and material prices dis- 
courages us from viewing the future with 
optimism, even though the moderniza- 
tion of traflic control methods and traffic 
court procedures promises to cut acci- 
dent frequency to !ower levels. The in- 
creased rates that have been introduced 
for use on cars driven by under-aged 
drivers pave the way for some liberali- 
zation of the underwriting curbs here- 
tofore found necessary in such cases. 
However, a considerable volume of ques- 
tionable-quality business was dumped on 
the market during the past year or so. 
Some of this is seeking a haven, and 
much of it is finding its way into as- 
signed risk pools.” 

On the question of the probability of 
issuing a single policy for protection 
against occupational and non-occupation- 
al disability, he writes as follows: 

“Unless the benefits for non-occupa- 
tional and occupational injuries and di- 


seases are brought into substantial 




















agreement, and unless the entire prem- 
ium is paid by the employer, there would 
seem to be comparatively little advan- 
tage to using one contract instead of 
two to provide the protection to which 
you refer. This and the rating problems 
involved in issuing one broad contract 
suggests that this development is not in 
prospect for the immediate future.” 


Will Find Ready Market 
This correspondent believes that while 
the state regulatory laws arising out of 
Public Law 15 may complicate the rating 
of interstate business, they are not like- 
ly to do so to the point where such 
business cannot find a ready market. 


As to the most important development 
of 1948 in the fidelity and surety field, 
he says: 

“The sharply increased loss ratio on 
fidelity blanket bonds is an event of 
major concern in the _ fideltity-surety 
field. Controls, checks, and audits of fi- 
nancial transactions were loosely handled 
during the war years and the years im- 
mediately following. Now that these are 
being restored, a considerable number 
of losses are coming to light.” 

This company expects the last six 
months of 1948 to compare favorably 
with the corresponding period of 1947 
from both production and loss ratio 
standpoints and “therefore the full year’s 
record is expected to compare favorably 
with 1947 and very favorably with the 
highly unsatisfactory experience of the 
year 1946.” 


MUTUAL INSURANCE CO 


Lancaster, Pc 





PACIFIC INDEMNITY REPORTS 





Premiums Written Increase 26.19% ang 
Net Premiums 22.81% for First Half 
of 1948; Dividend Declared 
The board of directors of the Pacific 
Indemnity Co. has declared the regular 
quarterly dividend of 50 cents a share 
payable October 1 to stockholders of rec. 

ord September 15. 

Premiums written during the first six 
months of the year totaled $12,223,080, an 
increase of $2,536,612, or 26.19% over 
writings for the first six months of 1947 
Net premiums written, after deducting 
reinsurance ceded, totaled $11,139,743, an 
increase of $2,069,026, or 22.81%. 

The company showed earnings and 
other realized gains, after Federal in. 
come taxes, for the six months ending 
June 30, 1948, of $461,494, or $3.08 per 
share, compared with $149,796, or $1 per 
share for the corresponding period of 
1947, 

Assets increased during the six months’ 
period in the amount of $1,826,659, to 
$33,669,531; surplus to policyholders in- 
creased $448,342 to $10,669,116 on June 
30, 1948. 











value of liability insurance. 
Does your client know it? GENERAL 
ACCIDENT selling aids in the form 
of advertising folders, stickers, sales 
letters, blotters and regular distri- 
bution of current magazine articles 


in reprint form will help you get 


your message across. That’s another 


GENERAL idea on 
LIABILITY INSURANCE 


You know the 
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Exchange of Traffic 
Ideas Cuts Accidents 


CARROTHERS TELLS RESULTS 





Engineer Gives Specific Ex- 
s of Improvements Made 
in Large Cities 


c. & S. 
ample 





Continued exchange of traffic engi- 
neering ideas among cities is helping 
curtail the number of motor vehicle ac- 
cidents throughout the nation, accord- 
ing to J. A. Carrothers, chief traffic 
engineer for the accident prevention de- 
partment, Association of Casualty & 
Surety Companies, New York. In some 
instances the expenditure of small sums 
jor improving dangerous locations has 
eliminated traffic collisions entirely, he 
said. 

Mr. Carrothers’ reference to improved 
accident rates was made in a review of 
engineering improvements distributed 
to city officials through a regular bul- 
letin issued by the accident prevention 
department. Entitled “Getting Results 
Through Traffic Engineering,” the bulle- 
tin serves as a trading post of ideas 
for solving traffic headaches and _ is 
sent to over 2,400 officials throughout 
the country. Actual examples of reduc- 
tion of street and highway traffic acci- 
dents and congestion are submitted by 
city engineers and traffic officials. 

Proof of the effectiveness of traffic 
engineering remedies is shown in a re- 
cent study of fifty-four outstanding ex- 
amples distributed in the bulletin, Mr. 
Carrothers said. Traffic deaths at the 
locations where traffic engineering im- 
provements had been made were re- 
duced 95%: non-fatal but injuring acci- 
lents were reduced 88%, and property 
lamage accidents were halved. 


Praise for Three Engineers 


Pointing out that the cooperation of 
city engineers and traffic officials had 
made the exchange of ideas through the 
bulletin successful, Mr. Carrothers gave 
particular praise to three city traffic 
engineers, They are Ernest H. Miller 
f South Bend, Ind.; Harry W. Osborne 
f Buffalo, N. Y., and J. W. A. Bollong 
ff Seattle, Wash. Each has contributed 
three of the eighty-nine examples al- 
ready published. 

In one case reported by Mr. Miller 
forty-three accidents occurred in twenty- 
three months at one South Bend inter- 
section. Following standardization of 
signal lights, accidents for the next 
twenty-three months were reduced to 
twenty-four. A pedestrian safety pro- 
gram conducted in the city from 1940 
to 1945 cut pedestrian deaths 33%. Mr. 
Miller also reports that relocation of 
bus loading zones at one South Bend 
intersection reduced congestion enough 
to allow 11% more traffic to flow. Ac- 
dents at the intersection dropped 
3% at the same time. 

During the war Mr. Osborne reported 
a study of accident prevention and fuel 
conservation benefits effected by a “car 
sharing” plan. In another incident, where 
thirteen vehicles had struck the center 
pers of a railroad overpass during a 
two-year period, the piers were painted 
with diagonal stripes and blinking amber 
lights installed on them. During the two 
years following the improvement, only 
one accident occurred. In Mr. Osborne’s 
most recent example, he reported forty 
accidents in one year at a troublesome 
area in downtown Buffalo. Following in- 
stallation of a one-way traffic system, 
an 80% reduction in accidents resulted. 


Seattle Improvement Cited 


Mr. Bollong described a situation in 
Seattle where heavy flow of traffic at 
one busy intersection had resulted in 
lorty-three accidents in six months. By 
installing automatic electric signals 
whose timing could be regulated as 
raffic volume altered in peak hours, the 
tity cut the number of accidents to 
tneteen in the following six months. 
ln another example, unusually congested 
conditions in a war plant area caused 


XUM 


traffic delays of up to one hour. Street 
widening, new roadways and dispersed 
parking lots reduced the delay to fifteen 
minutes despite increasing traffic vol- 
umes. Mr. Bollong’s latest example re- 
ports a 90% reduction in accidents at 
one three-way intersection. Channeliz- 
ing islands and traffic-actuated signal 
control accomplished the improvement. 

“City and state officials everywhere 
are beset with problems of traffic— 


especially accident, parking and pedes- 
trians,” Mr. Carrothers said. “Since traf- 
fic is expected to double on our streets 
and highways in the next few years, 
city officials will do well to learn what 
their contemporaries are doing to solve 
problems, 


these They will learn that 
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A Guy who really is a champ 

Is our good friend, Don Wellenkamp ; 

He writes “The Builder” for his 
Camp, 

And comments on this world so damp. 

When on his “Back Chat” page we 
lamp 


An item writ by us—the scamp 





accident prevention can often be accom- 
plished easily and cheaply.” 


MORAL: Sell those hunters our C.P.L.! 


Yes, the fall season’s approaching with those familiar 


unfunny headlines, such as “Shot By Hunter,” “Guest 


Drowns from Host’s Canoe”... so you'll find it good 


business to acquaint sportsmen now with their need for 


our Comprehensive Personal Liability protection. 


And remember CPL also 


covers all other sports and 


personal activities of the whole family. 


Think of the many prospects awaiting you—people in 


your own conmunity who 


hunt or pursue other sports. 


Sell them CPL today, before an accident occurs for 


which they may be held responsible. 


AMERICAN SURETY GROUP 


AMERICAN SURETY COMPANY 
NEW YORK CASUALTY COMPANY 
SURETY FIRE INSURANCE COMPANY 


100 Broadway 


Casualty © Surety e 


New York 5, N. Y. 


Automobile ¢ Inland Marine 


Then sends it to us in New Hamp— 
Oh, what a man, Don Wellenkamp. 
“oe wae 


Don’t gather from that effusion that 
Don does not give full credit. Just as 
we now credit him with a quotation dug 
up by Chairman H. R, (Washington 
National Insurance Co.) Kendall and 
credited to the late Dr. J. H. Kellogg 
of Battle Creek, Mich., a man who lived 
to the ripe old age of 95. Here ’tis it: 
“Eat one-half as much, sleep twite as 
as much, drink three times as much 
(water), laugh four times as much—and 
you will live to a ripe old age.” A triple 
play, Kellogg to Kendall to Wellenkamp 
—followed by a forward pass to us. 

* * 


From our constituent, Dr. Wesley 
(Provident Mutual home office) Gadd, 
we get the story of the two soldiers 


headed overseas on a transport. “That’s 
the most ‘water I ever ‘saw,” said one. 
The other said: “Brother, you ain’t seen 
nothin’. That’s only the top of it.” 

* * * 


New Hamp-Sheer Silliness: Things 
are really happening in the White 
Mountains. From the North Conway 


Reporter, we glean the story of the 95th 
birthday of Ambrose P. Leighton, oldest 
resident of Fryeburg, Maine, nearby vil- 
lage. The last sentence reads: “The 
birthday cake was one of freshly picked 
blueberries with whipped cream, and the 
large candle deftly blown out by the 
guest of honor.” 

Directly below this appears the story 
of the effort being made to keep the 
town dump open. It states that a month 
ago the dump was bulldozed and cleared 
and then careless persons immediately 
filled the dump with boughs and small 
trees. The attention of readers is then 
called to a town regulation which pro- 
vides that “all rubbish or refuse shall 
be deposited over the brow of the bank 
of said dump and no rubbish or refuse 
shall be strewed, deposited or distributed 
elsewhere on said corporate land. Any- 
one violating any of these provisions 
shall be liable to a fine not exceeding 
five dollars and costs for each offense.” 
(It sounds like a lot of rubbish to us.) 

* # 2 


A secret is something we tell one per- 
son at a time. 
—MERVIN L. LANE 
HAS NEW A. & H. PROGRAM 





Fireman’s Fund Indemnity Announces 
Simplified A. & H. Coverage Through 
Insurance Trade Press 

Following a series of small teaser ads 
in previous editions, full page space in 
leading insurance publications through- 
out the nation this month announces the 
new simplified basic accident and health 
program being launched by Fireman’s 
Fund Indemnity Co. 

The new program features “tailor 
made” insurance with the hometown 
agent or broker as the important factor 
in fitting the various basic and optional 
coverages of the program to individual 
needs. 

The initial announcement will be aug- 
mented by an intensive follow-up sched- 
ule in insurance trade journals, as well 
as direct mail pieces, explaining the de- 
tails of the new basic plan. 

The basic equity plan, which has been 
adopted in all Fireman’s Fund A. & H. 
coverages, has been tested in various 
parts of the country and according to 
company officials has been found to sim- 
plify the selling effort on the part of 
the producer as well as increasing pro- 
tection values and satisfaction for the 
insured. 


H. C. TINGVALL’S NEW POST 

H. C. Tingvall, formerly claims man- 
ager at Seattle for Massachusetts Bond- 
ing, has joined the Seattle branch of 
National Surety Corp. in a similar post. 
At one time he was in the claims de- 
partment of General Accident of Seattle. 
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Asks National Council 
To Clear Up Confusion 


MISSOURI SUPERVISOR ACTS 





Jackson Directs Drafting of Uniform 
Endorsement to Cover Approved 
Compensation Rate Increase 





Superintendent of Insurance Owen G. 
Jackson of Missouri, has directed the 
National Council on Compensation In- 
surance to draft a uniform endorsement 
for the approval by the Superintendent 
of Insurance to clear up the confusion 
that has resulted from the various in- 
terpretations by insurance companies in 
issuing endorsements covering  out- 
standing policies in connection with the 
recent 11.3% average increase in the 
rates for workmen’s compensation in- 
surance approved by Mr. Jackson. 


The companies had taken the posi- 
tion that after July 18, the rates shown 
in the outstanding policies should be 
increased by a flat 11.3%. However, to 
permit the companies to multiply the 
rate in effect prior to July 18, by 11.3% 
invariably produced a final rate different 
from the rate that had been approved 
by the Superintendent of Insurance to 
be in effect after July 18. This, of 
course would have resulted in two sets 
of rates, if the action taken by the com- 
panies was finally sanctioned by the 
Superintendent, one for policies out- 
standing on July 18 and another for 
policies issued or renewed after July 18. 
This, of course, was not the intention 
of the Superintendent, nor was it under- 
stood that way by those who had at- 
tended the public hearing on the new 
rates sold after they had been filed by 
the National Council. 


Checks Into Matter 


Representatives of the Associated In- 
dustries of Missouri upon conferring 
with Superintendent Jackson about the 
interpretations being placed on the new 
rates by the companies found that this 


OBSERVES 25TH ANNIVERSARY 





James R. Rooney, New York Bonding 
Department Manager, Indemnity of 
N. A., Is Native of Georgia 

James 


E R. Rooney, manager of the 
bonding department of the Indemnity 
Insurance Co. of North America in 
New York, observed his twenty-fifth 
anniversary with the company on 
August 16. 


Mr. Rooney, who is a_ native of 
Georgia, was graduated from the law 
department of the University of Vir- 
ginia in 1917. He was a lieutenant in 
the United States Air Corps during 
World War I. He joined the Indemnity 
in 1923 as superintendent of bonding 
claims in New York. A year later he 
was made manager of the department. 

Mr. Rooney is a member of the ex- 
ecutive committee, Insurance Federation 
of New York, Inc., and of the insurance 
section of the New York Board of 
Trade. He is also a member of the Drug 
and Chemical Club and the Garden City 
Country Club. 





situation had come to the attention of 
the Insurance Division, and that it was 
checking into the matter. The spokes- 
men for the Associated Industries stated 
they were of the opinion that the use of 
such endorsements by the companies 
was the result of an erroneous inter- 
pretation on the part of the carriers of 
the rate filing of the National Council. 

Many companies have already end- 
dorsed their outstanding policies to the 
effect that the rate would be increased 
by a flat 11.3% but since, apparently, 
such endorsements are erroneous and 
contrary to the filing and the Superin- 
tendent’s approval, these companies in 
the near future will be called upon to 
correct the situation by issuing new en- 
dorsements in accordance with the uni- 
form endorsement to be approved by 
Superintendent Jackson, which will spe- 
cify the rate to be applied after July 18, 
on that particular policy. 


DOUGHERTY NAMED MANAGER 





Glens Falls Indemnity Appoints Him 
Head of Syracuse, N. Y., Office; 
Joined Company in 1929 
The Glens Falls Indemnity Co. an- 
nounces the appointment of Francis E. 
Dougherty as manager of its Syracuse 
N. Y. office, succeeding E. A. Thompson, 

who has resigned. 

Mr. Dougherty joined the company 
following his graduation from Fordham 
University in 1929. He was transferred 
to the company’s Columbus, Ohio, office 
as an underwriter in 1934, in which ca- 
pacity he served for approximately two 
years. Promoted to special agent in 
December, 1935, Mr. Dougherty was as- 
signed to the Syracuse office of the 
company, where, up to the time of his 
present appointment as manager, he 
traveled the territory served by the 
Syracuse office. 


RADIO STATION WINS AWARD 

The Greater New York Safety Coun- 
cil has awarded a plaque to the munic- 
ipal radio station, WNYC, “in recogni- 
tion of outstanding public service to the 
cause of accident prevention.” The 
plaque was accepted by Mayor O’Dwyer 
of New York, August 20. Presentation 
was made by James Tanham, chairman 
of the council’s executive committee. 


LESLIE P. CRAWFORD DIES 

Leslie P. Crawford, 48, with the in- 
surance department of Wheeler, Kelly, 
Hagny, Wichita, Kan., since 1921, a past 
president of the Wichita Accident & 
Health Underwriters and active in 
Wichita association affairs, died Au- 
gust 14 in a Wichita hospital following 
an operation. 


NAME COMMISSIONER HANLEY 

Insurance Commissioner Claude A. 
Hanley of Maryland has been appointed 
vice chairman of the casualty and surety 
committee of the National Association 
of Insurance Commissioners. He _ has 
also been named vice chairman of the 
fire prevention committee. 


=—_—_—. 


U. of Southern California 
To Hold Insurance Classe, 


University of Southern California } 
announced that it will open its fal] ag 
ester course in insurance Principles and 
practices beginning September 14 jp th 
Occidental Life Insurance Co, of Cal. 
fornia Building, to run for sixteen ae 
ings. 

G. Earl Williams, associate Manager 
National Surety Corp., and president of 
the Casualty Insurance Association of 
Southern California, will be the instryc. 
tor, as was the case last year. 

The fall semester course will be on 
property, casualty, liability insurance 
advanced theory and practice. The 
course covers the subject-matter of 
CPCU Part I examination. The Univer. 
sity will offer a continuance of the 
course at the spring semester dealing 
with CPCU Part II examination, —~ 


SIGNS ASSIGNED RISKS BILL 


Governor Alfred E. Driscoll of Ney 
Jersey has signed a measure providing 
that all licensed agents in the state wil] 
receive prescribed commissions on auto. 
mobile risks written under the assigned 
risk plan, regardless of whether the 
company assigned is represented by the 
producer as an agent. Up to this time 
commissions were paid only if the pro- 
ducer held a broker’s license issued by 
the New Jersey Insurance Department, 


KEMPER WILL BE KEYNOTER 


James S. Kemper, chairman, Lumber. 
mens Mutual Casualty Co., Chicago, and 
president, Inter-American Council of 
Commerce and Production, will be key- 
note speaker at the fourth plenary 
meeting of the Inter-American Council 
at the Drake Hotel, Chicago, September 
19-22. Mr. Kemper’s address will be be- 
fore the opening general session, Sep- 
tember 20. On the afternoon of Sep- 
tember 21, Mr. and Mrs. Kemper will 
entertain the delegates at a reception 
at their home in Winnetka, III. 

















150 YEARS arrer tHe Bostonians 


held their famous “tea party” 
PACIFIC EMPLOYERS INSURANCE COMPANY was founded--1923. 
Wee twenty-five years of age in 1948--old enough fo know what 
its all about and young enough fo try new ways. 





PACIFIC EMPLOYERS INSURANCE COMPANY 


Victor 


HOME 





Montgomery, 


OFFICE 


Branch Office Service from Coast to Coast. 
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tayal Protective Names 
Bogardus, Narlee, Voss 


NCEMENT BY CORNETT 


ANNOU 
«ted, Respectively, New England 
Appel Supervisor, Buffalo General 


Agent and Boston General Agent 





Appointments of John O. Bogardus as 
geld supervisor of New England, How- 
ard E. Narlee as general agent at Buf- 
N.Y. and James M. Voss as 


falo, N. / 
penne agent of the downtown Boston 


agency are announced this week by W. 
B. Cornett, first vice president of Loyal 
protective Life Insurance Co., Boston. | 

“Fach of these men has been associ- 
ated with Loyal for several years and 
these appointments are in keeping with 
the company’s practice of selecting men 
fom our own ranks to assume new re- 
ponsibilities,” Mr. Cornett stated. 

Mr. Bogardus has made his home in 
Boston since 1938 and has many years’ 
experience in life, accident and health 
insurance aS a personal producer and 
agency builder having been with Loyal 
as a general agent of the Bogardus 
agency in Boston since early 1946. He 
4 native of New York State, was 
craduated from the Gouverneur Schools 
and attended St. Lawrence University. 
In addition to his duties as field super- 
visor of New England, Mr. Bogardus 
will also assist in helping develop Loyal’s 
life program. 

Narlee and Voss 


Mr. Narlee joined the Rudell agency 
of Loyal as a field representative in 
146 following two years of service with 
the United States Navy. He made an 
excellent record as a personal producer 
and was promoted to field supervisor in 
September, 1947. He is a native of 
Pennsylvania and a graduate of Grove 
City College. 

Mr. Voss, following graduation from 
Staunton Military Academy and_ the 
University of Texas, first went with the 
American Consulate in Venezuela. Since 
1940 he has been active in the insurance 
feld with the exception of time out to 
serve in the Army for two and a half 
years in the European theatre. Mr. 
Voss has been a field representative with 
the Bogardus Agency since February, 
146 and has a _ splendid record in 
personal production. 


COMPENSATION CASE IN MINN. 





Industrial Commission Holds Employer 
Liable in Worker’s Death Before 
Actually Starting Job 


The Minnesota Industrial Commission 
st a precedent in compensation insur- 
ance when it held an employer liable 
ior compensation to a workman in- 
secting a job before actually starting 


t 

Gillis Borg, a carpenter, fell to his 
lath from a church tower at Pipestone, 
Minn., while showing church trustees 
he repairs needed. The Commission 
found that Borg “had been requested 
0 repair the tower,” that he would 
we charged the church for the time 
ent on the inspection and therefore 
tually had a contractural relationship 
with the church. 

The Fidelity & Casualty Co., insurer 
or the church, contended that Borg 
vas not an employe at the time of his 
lath and even if he were, the accident 
was not in the usual course of business. 
but the Commission held Borg was an 
tmploye because the trustees had con- 
tol over his work and had the right to 
rminate his services at any time. It 


Ziso ruled that the accident happened 


nthe usual course of business. 
easoning on this latter point was 
that the business of the church is con- 
lucting religious services; that this 
weds a building kept in reasonably 


Good repair; that the trustees were act- 









ng for the church and therefore Borg’s 
np to the tower was within the em- 
lloyer’s business. 


















































































It’s even more embarrassing to be 


PARTLY-COVERED 


against power-equipment failure 


Remember this boyhood predica- 
ment? It’s funny, now. Well, those 
of your clients who are only partly- 
covered, with boiler insurance 
alone, risk “grown-up” troubles. It’s 
worse without Use and Occupancy 
coverage. Accidents to boiler and 
machinery units cost owners of 
factories, laundries, hotels and 
dairies substantial sums every year. 

Your clients will appreciate your 
foresight in checking with them on 
their needs from time to time. They 
may have bought new equipment 


or restored old units to work. Make 
sure that they have adequate in- 
surance protection—plus_ inspec- 
tions by specialists. 

The Special Agent of Hartford 
Steam Boiler has the required 
knowledge and experience to aid 
you in selling and servicing this 
added protection. He will be glad 
to work with you in getting a sales 
plan under way. 
You'll find his help 
profitable—to you 
and to your clients. 





The Hartford Steam Boiler Inspection and Insurance Company 


HARTFORD, CONNECTICUT 


FOR POWER-PLANT INSURANCE, 


IT PAYS TO CHOOSE THE LEADER 





INCREASE VA. DEPOSIT SCALE 





Corporation Commission Issues Order 
Increasing Deposit Requirements for 


All Types of Carriers 


The Virginia Corporation Commission 
has entered an order increasing the 
amount of deposits to protect Virginia 
policyholders of insurance companies of 
the several classifications. 

Life insurance companies must now 
deposit from $10,000 to $50,000, depend- 
ing on the amount of insurance in force 
in the state, with additional deposits for 
accident and health coverage. 

Fire companies are now required to 
deposit from $10,000 to $50,000, -and 
workmen’s compensation insurers have 
had their required deposits increased to 
1/100 of their net premiums on Virginia 
business. 

Companies writing other lines must 
deposit with the State Treasurer secur- 
ities equal to 25% of their net premiums 
from business in Virginia. 


Glens Falls Indemnity 
Opens Durham, N. C. Branch 


The Glens Falls Indemnity announces 
opening of a branch claims office in 
Durham, N. C., which will service the 
northern and eastern sections of the 
state. 

Royal J. Adams, Jr., formerly the 
company’s claims manager at Norfolk, 
Va., will manage the new office which 
is located in the Depositors National 
Bank Building, Durham. 

R. T. Gladstone, Jr., formerly con- 
nected with the Richmond claims office, 
will replace Mr. Adams as manager of 





Arkansas Action 
(Continued from Page 25) 


applied to the National Bureau for the 
purpose of obtaining information upon 
the basis of which to increase the pre- 
mium applicable to the plaintiff; that 
the National Bureau consulted with 
Heart of America Insurance Agency, 
Inc., and obtained from it a statement 
reflecting the experience of plaintiff and 
that on the basis of this statement, the 
Aetna increased its premium in the sum 
of $1,793, and that “under protest and 
under compulsion from fear that the 
policy would be canceled,” the increased 
premium was made. 

Plaintiff, the complaint continues, is 
unable to obtain insurance from any one 
of the defendant members or subscrib- 
ers of the National Bureau or elsewhere 
except by being subject to the same 
procedure with the same result and 
“plaintiff is unable to obtain premium 
rates based on free competition.” 

Therefore, the complaint alleges that 
the combination of the other defendants 
as members and subscribers of the Na- 
tional Bureau “is a pattern of action 
followed under a contract or conspiracy 
between them in restraint of trade or 
commerce among the several states ~ 


Calls Action Conspiracy 


It is charged that “on account of the 
illegal conduct of the defendants” the 
plaintiff has been damaged in the im- 
mediate sum of $1,793 and that unless 
the defendants “are enjoined from con- 
tinuing their agreement or conspiracy 
in restraint of trade or commerce” 
plaintiff will be further damaged in the 
sum of an increased additional premium 
for each unit added from time to time 
to its fleet and for each renewal policy 
issued. 

The plaintiff prays to have judgment 
against all the defendants named in 
triple damages in the sum of $5,378 and 
that all defendants be enjoined “from 
further action under their agreement or 
conspiracy as herein described”; that 
the Aetna be enjoined from canceling its 
policy during the pendency of the ac- 
tion and that the plaintiff have judg- 
ment for reasonable attorney's fees. 
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Hoffman in California 
To Confer on Program 


HEADS NEW JERSEY COMMISSION 
Sees Trend Toward Adoption of Statu- 
tory Non-Occupational Disability 
Plans at State Level 





Sacramento, Cal., August 19—Harold 
G. Hoffman, former Governor of New 


executive director of 


Jersey and now 

the New Jersey Unemployment Com- 
pensation Commission, today _ stated 
that, in his opinion, there is a definite 


trend toward the adoption at state level 
of statutory non-occupational disability 
insurance plans. 

The statement was made at a meeting 
here where Director Hoffman is con- 
ferring on the detailed operation of the 
California Disability Insurance System. 
He is conferring in Sacramento on as- 
signment by Governor Alfred E. Dris- 
coll of New Jersey respecting the op- 
eration of the New Jersey Temporary 
Disability Benefit Law which will go 
into effect January 1, 1949. He is ac- 
companied by William Conklin and Wil- 
liam Dettig of the New Jersey Com- 
mission who will administer the New 
Jersey plan. 

Participate in Discussion 


The luncheon discussion was _ partici- 
pated in by Dr. Nathan Sinai of the 
University of Michigan who is in Sacra- 
mento doing research work respecting 
the operation of California disability 
plan; James G, Bryant, chairman, and 
T. H. Mugford, vice chairman of the 
California Commission, and H. Harold 
Leavey, vice president and general 
counsel, California-Western States Life 
Insurance Co. of Sacramento. This com- 
pany is described as being the largest 
underwriter of voluntary statutory dis- 
ability insurance under the California 
law. Mr. Leavey announced at the 
meeting that his company is applying 
for admission to do a life and disability 
insurance business in New Jersey. 

The conferees considered the proba- 
bilities of development of social insur- 
ance, particularly disability insurance, 
through the country, state by state, as 
contrasted with a uniform system which 
might be adopted by the Federal Gov- 
ernment. 

In addition to the speakers, the fol- 
lowing also attended the meeting: Pat 
Merrick, secretary, Dr. Bert S. Thomas, 
medical director, and Herbert Wilson, 
a of the disability section of the 

California Commission; Leland B. Groe- 
zinger, San Francisco, legislative repre- 
sentative, Life Insurance Association of 
America; Frank T. Curran, Loyalty 
Group, Newark; and the following offi- 
cers of the California-Western States 
Life: Marcus Gunn, vice president and 
actuary; Robert E. Murphy, vice presi- 
dent and manager of AZENCIES ; Clinton 
R. Hamilton, supervisor of disability, 
and J. Richard Glade, attorney. 





Central Manufacturers’ 


Mutual Ad Men to Meet 


The advertising committee of the 
Central Manufacturers’ Mutual Insur- 
ance Co. will meet in Van Wert, Ohio, 


on September 13. 

The committee, which is composed of 
H. A. Kern, vice president; Paul 
W. Purmort, secretary-treasurer; John 
Adam, Jr., resident secretary, Boston; 
S. M. Waugaman, manager, southeast- 
ern department, Atlanta, Ga., and How- 
ard Swink, Central advertising counsel, 
will review final plans for the Central's 
1949 advertising and sales program for 


agents. 


COS. INSURE AGAINST POLIO 


Issue Policy to Supplement Financial 


Aid of National Foundation; 
Powell Makes Statement 


At least six insurance companies are 
reported to be selling insurance against 
infantile paralysis in the current epi- 
demic in North Carolina to supplement 
financial protection afforded by the Na- 
tional Foundation for Infantile Paraly- 
sis. Insurance Commissioner William P. 
Hodges has approved issuance of the 
coverage. 

Companies writing the policies told 
the Commissioner that they are paying 
claims directly to the individual in some 
cases and to the National Foundation 
in others where that agency has paid 
the expenses of a policyholder. Some of 
the companies require that every mem- 
ber of a family be insured if a policy is 
issued to any one member. Premiums 
range from $2 to $5 a year for coverage 
from $5,000 to $7,000. 

In connection with the polio insur- 
ance, James E. Powell, vice president 
of the Provident Life & Accident In- 
surance Co. of Chattanooga, Tenn., one 
of the companies writing the policies, 
said: “Most people do not want charity. 
They're perfectly willing to purchase 
good insurance if it is available to them 
at a reasonable price. I think that’s 
definitely the case with our polio policy.” 


CLOE DOYLE IN SAFETY WORK 


Former WAC Officer Named Director 
of School and College Division, 
Greater N. Y. Safety Council 


Cloe E. Doyle, former WAC lieuten- 
ant colonel and wartime safety instruc- 
tor for the Army Air Forces ground 
division, has begun her new duties as 
director of the recently created school 
and college division of the Greater New 


York Safety Council. 

A council announcement states that 
Miss Doyle will confer with officials of 
the Board of Education and the Arch- 


diocese of New York to discuss plans 
for the development of further programs 
of safety education which it is hoped 
will eventually be conducted in all the 
public and parochial schools of the city. 

Frank L. Jones, president of the 
Greater New York Safety Council, 
former vice president, Equitable Society, 
who announced recently the establish- 
ment of the council’s school and college 
division, said its principal task will be 
to expand and intensify the safety edu- 
cation work already being done in 
schools at all grade levels and to assist 
in the completion of safety manuals 
and courses of study which had been 
started as a result of surveys made pos- 
sible through fund grants by the coun- 


REPORTS BIG A. & H. GAINS 


United States Life Business in Line 
Almost Double for First Six Months 
of 1947, Smith Reports 
For the first six months of 1948, the 
ninety-eight-year-old United States Life 
Insurance Co. reported a gain in new 
accident and health business of almost 
double over the corresponding period 
last year, according to Frank K. Smith, 
manager, accident and health division. 
This gain can be attributed largely to 
the public’s increasing appreciation of 
the need for disability insurance, in 
view of the steadily rising cost of medi- 

cal and hospital expenses, he says. 
Calling upon its many years of ex- 
perience, the United States Life recog- 
nized the rapidly growing public inter- 
est for accident and health protection. 
In 1940, the company established its own 
accident and health division, offering a 


comprehensive line of accident, disabil- 
ity and hospitalization plans. 
Included among its many popular 


A. & H. forms are the quality series, 
modern hospital expense plans, stu- 
dent’s medical expense plans, coverage 
for professional and association groups, 


and many other sickness and accident 
plans designed to fit any and every 
need. During this period, the quality 
series and the hospital expense plans 
have proven to be “best sellers” with 
many brokers and agents. 


COLLECTS HEALTH PREMIUMS 


3ritish Columbia will start collecting 
premiums for its compulsory health in- 
surance plan on October 1. At the present 
time, citizens of the province are regis- 
tering. Where those registering can show 
they are adequately coverd by some 
other type of insurance, with a private 
insurance company, it will not be neces- 
sary to pay premiums to the Govern- 
ment under the new scheme. It is be- 
lieved that the insurance scheme will be- 
come effective January 1 of next year. 
It will provide universal coverage for 
hospitalization. 





COMMISSIONER DUEL DIES 


Morvin Duel, Insurance Commissioner 


of Wisconsin, died at Madison, Wis., 
August 18 at the age of 60 years. A 
former state senator and insurance 
agent in Fond Du Lac, Mr. Duel had 


served as Insurance Commissioner since 
September 20, 1945, when he was ap- 
pointed to succeed Harry J. Mortensen. 





cil, the Center for Safety Education of 
New York University and the American 
Museum of Safety. 

Miss Doyle will coordinate the coun- 
cil’s school safety activities with those 
of public and private agencies making 
contributions to safety education and 
the safety of school children. Miss 
Doyle is one of the few women mem- 
bers of the Society of American Mili- 
tary Engineers and is an associate mem- 
ber of the American Society of Safety 
engineers. 











announcer says, 


this is election year. 


BALTIMORE iN BR 





“There are no circumstances, however unfortunate, that 


clever people do not extract some advantage from them.” 


If you are all settled to listen to your favorite radio program and the 
“The facilities of this station for the next half hour, have 
been purchased by Candidate Whozis,” don’t curse. Spend the half hour 
listing candidates for public office who are prospects for public official 


bonds. The time to solicit them is before, not after election. Generally, 
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Hospital Service Companies 


Exempt From Taxes in Cal. 


Hospital service companies in Cali- 
fornia are not required to pay a state 
insurance premium tax, according to 4 
ruling handed down by Superior Judge 
Malcolm C. Glenn in deciding twelve 
suits for the repayment of taxes paid 
under protest. The suits had been con- 
solidated for trial. Filed by the Hospital 
Service of California and the Hospital 
Service Corp. of Southern California, 
the actions against the State Board ol 
Equalization sought recovery of more 
than $100,000 in taxes. The cases have 
been in the courts more than six years 
and involve payments made since 1941. 

The service companies, which _ issue 
hospitalization insurance policies, con- 
tended they are non-profit organizations 
and under state laws are not required 
to pay the premium taxes, The State 
Board of Equalization contended their 
primary purpose is to provide indem- 
nity, not service, and that they should 
pay the same taxes as any insurance 
company. 

2 oe ae 
CHIEF ACCOUNTANT IN CANADA 
The London & Lancashire Group an- 











nounces appointment of William 
ne as chief accountant for Can- 
ada. 
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He'll also get actual 
practice in rating—besides 
acquiring a working 
knowledge of every Casu- 
alty and Surety line. 









At the Insurance School 
he'll gain a thorough and 
invaluable understanding 
of each of the Casualty 
and Bonding lines. 


He'll learn the selling 
methods of experienced 
agents, use of the various 
forms of local agency ad- 
vertising. 




















This training will save 
you the time, expense and 
effort of having to “break 
in” the young man on your 
own time. 

















He'll learn the insur- 
ance ropes from top Casu- 
alty and Bonding produc- 
ers and specialists of The 
Maryland’s staff. 


He will gain a confi- 
dence in himself from this 
training that will reflect it- 
self in bigger sales to bet- 
ter risks at higher limits. 








After six weeks, he'll 
return to you ready to be 
an immediate producer — 
a fine addition to a pro- 
gressive agency. 

















MARYLAND CASUALTY COMPANY 


Baltimore 3, Maryland 



































FIDELITY 
BLANKET 
BONDS 


Kasy to Sell... They Cover: 
ANY KIND OF PROPERTY 


Lost Through 


ANY DISHONEST ACT 


of 


ANY EMPLOYEE 


ANY LOCATION 


THE TRAVELERS INDEMNITY COMPANY 


HARTFORD, CONNECTICUT 











